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Sparks 


No, Torquey, a slide rule is not a 
regulation for base runners. 
. . * 


Dealers can say, “You can have 
any color you want, but the outlook 
for early delivery is blue.” 

*- * + 


When a hat manufacturer spon- 
sors a news commentator, does it 
also furnish him with one of its 
latest models to talk through? 


September has a Friday, the thir- 
teenth. That one day for the black 
cats to roam is enough. Why do ill- 
advised labor racketeers and bung- 
ling politicians try to have to make 
every day come in this category? 

* * * 


Pew 


That odor you smell is labor un- 
ions repewdiating their promises. 
* a * 


Barnum Was Right 


Union workers who lose consid- 
erable time “to go fishing” are 
suckers. The bait, unfulfilled union 
promises, costs more than the 
catch. 


Good Deed 


OPA is doing one good thing at 
least, even if this is its swan-song. 
Interest in it keeps Doctors of 
Dunceology in Washington from 
cooking up more half - baked 
schemes that could only come from 
sources crazy with the heat—and it 
gets very hot in the capital. 

* * * 


Horse Sense 


The horse and buggy business 
employed about a million people 50 
years ago. The automotive industry 
has more than seven million de- 
pendent on it for a living. Wonder 
whatever became of Technocracy 
and other wails about machines 
putting men out of work. Old Dob- 
bin had more sense than to fall for 
such silly ideas. 

” * = 


Manpower Shortage? 


With considerable restraint be- 
cause of the erroneous prediction 
by the old War Manpower commis- 
sion that there would be eight mil- 
lion unemployed last spring, gov- 
ernment officials now say they are 
“convinced” that there will be a 
manpower shortage by fall. 

If they are right, it might be felt 
as early as October or November. 
The shortage cause is based on de- 
mands for a possible million men 
in building materials; retail trade 
and service expansion and con- 
tinued but smaller new hiring by 


- industry. 
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Auto Production Appears to Be Leveling Off 
As Record Is Set for Second Consecutive Week; 
Materials Replace Strikes as Big Output Curb 


Buyer’s Market Itch 


Auto Industry Scratching for Figures; 
Davis, Frazer Latest Entries 


By Bob Finlay 

Managing Editor 
DEARBORN.—The Buyer’s Mar- 
ket Sweepstakes is stirring up 
more interest than a bedbug be- 


Parts Situation 
Expected to 
Get Worse 


By George B. Deery 
Staff Writer 

DETROIT.—The parts situation, 
for both manufacturers and re- 
placement, remains uncertain with 
no chance of improvement until 
the existence of OPA is definitely 
settled and labor disruptions re- 
moved, Frank Rising, general man- 
ager of Automotive and Aviation 
Parts Mfg. Assn., said last week. 

Wholesalers are hokding firm at 
former OPA ceilings, a survey 
showing that among 50 firms there 
was not a single instance of an 
increase, he said. There have eer 
some instances of manufacturers’ | 
suppliers marking up their prod- 
ucts since July 1. 

Fabricators are inclined to 
hold back on supply purchases 
until the prolonged wrangling 
over the future of the price 
agency is decided one way or 
another, according to Rising. 
New scarcities loom in_ steel 

parts such as mufflers, piston rings 
and pipes. The lack of these parts 
is expected to worsen before im- 
provement, which will come when 
scrap iron is available in sufficient 
quantities. 


OPA had announced, prior to 
the Truman veto, a meeting of the 
industry committee for last week, 
at which time it is said to have 
planned a 15 percent increase for 
parts manufacturers. Because of 
the presidential action, the meet- 
ing was not held. Its program, 
however, was. characterized as 
typically bureaucratic. 


A blanket increase will not solve 
(See PARTS, Page 42, Col. 2) 


Youngren Picked to Head 


DEARBORN. — Appointment of 
_ Harold T. Youngren as director of 


engineering and Lewis D. Crusoe 
as a member of the executive staff 
; of Ford Motor were announced 


_ last week by Henry Ford II, presi- 
- dent. 

Youngren comes to Ford from 
_ Borg-Warner, where he has been 
chief of engineering development 


“since 1944, 


For the last eight months, Cru- 


‘Soe was assistant to Ernest R. 
Breech, now executive vice-presi- 


dent of Ford, when Breech was 
president of Bendix Aviation. 
Ford also announced that R. H. 
McCarroll, who has been execu- 
tive engineer, was named direc- 
tor of chemical and metallurgical 
engineering and research. 
Youngren was chief engineer of 
Oldsmobile for 11 years prior to 


Engineering at Ford 


joining Borg-Warner. He first 
joined General Motors in 1929 as 


L. D. 


assistant chief engineer of Buick. 
He previously had been consulting 
engineer for Studebaker. 

In 1917, just before the United 


States entered World War I, he 
(See FORD, Page 42, Col. 1) 


tween the sheets. 

Everytime 
someone bites 
into the situation, 
all the other auto 
men begin to 
scratch for fig- 
ures. 

Latest entries 
are J. R. Davis, 
Ford’s vice-presi- 
dent in charge of 
sales, and Joseph 
W. Frazer, presi- 
dent of Kaiser- 
Frazer. So far Frazer seems to 
have the outside position, assert- 
ing that there will be many years 
of peak production before the mar- 
ket turns. 

Davis, who was interviewed last 

(Continued on Page 40, Col. 4) 


J. R. Davis 


Car, Truck Outp 


U.S. Builds 76, 


04.7 Vehicles; 


CIO Asks Pay-Price Parley 


By Mel Humphrey 
Associate Editor 

DETROIT. — Despite less 
than five full days of assem- 
blies throughout most of the 
industry last week, U. S. auto 
makers tallied an estimated 
76,047 cars and trucks, a gain of 
5,950 vehicles over the revised rec- 
ord total of 70,097 in the previous 
week. 

Coupled with an estimated 4,124 
vehicles turned out in Canada, to- 
tal auto production on both sides 
of the border last week registered 
80,171, representing the biggest 
week of car and truck output since 
the termination of World War II, 
AvuTomotTivE News estimates show. 

Last week’s combined output was 

(Continued on Page 43, Col. 1) 


ut Estimates 


By Automotive News 


Passenger Cars 
(U. S. ONLY) 
Weeks Ended July 20, July 13 


Week 
Ended 
duly 20, 
1946 


GENERAL MOTORS 16,432 


Same 
Week 
1941*+ 


8,252 
1,513 


29,9677 


5,776 
7,412 


16,4717 


2,020 


71,5507 
4,025 


2,876 


26,0177 
23,720T 


Closed 
2,297 
Closed 
2,971 


8997 


1,610 
} N.A. 
MISCELLANEOUS .. 


Total Cars, U. S. .. 52,680 


52,920¢ 13,175 


8,3847 
109,2727 


Week 
Ended 
duly 13, 

+ 1946* 


dan. 1 dan. 1 
Total to to 
duly, duly 19, July 20, 
1946* 1941*+ 1946* 
39,369 1,517,479t 205,115 
9,335 237,748 36,756 
132 42,629 1,575 
18,576 864,935; 98,196 
4,913 166,290 27,826 
6,413 205,877 34,762 
39,010 771,0867 
4,225 69,323 
11,493 242,564+ 
17,766 357,382+ 
5,526 101,767 
30,1388  678,130+ 
25,123 589,050+ 
972 12,646 
4,043 716,434 
6,137 52,895 
4,813 80,0137 
7,189 43,3727 
3,167 41,319 
290 N.A. 
243,2997 


3,595 
132 
6,469 
1,636 
1,343 
14,983 
1,608 
4,482 
6,837 
2,056 
11,985 
9,808 
382 
1,745 
2,342 
1,925 
2,608 
1,190 
110 


46,465 


44,437 
15,050 
486 


48,213 130,113 3,427,543+ 772,165 


Note: 1941 figures include car and truck production, U. S. and Canada. 
(For commercial car output estimates, see Table, Page 42) 


Latest OPA Developments 


Small Car by Checker 


Reported on Way 


DETROIT.—Checker Cab Co., 
Kalamazoo, Mich., may bring 
out a four-cylinder car and at 
least two new types of buses late 
this year or early next, it is un- 
derstood. The company will not 
be ready to make a definite an- 
nouncement for at least three 
months. Sources close to Check- 
er indicated that the car might 
be distributed through dealers. 


-On the Inside 


Comparative price chart on Page 6. 

Late news in brief on Page 6. 

Last chance on OPA on Page 3. 

Frazer sees long seller’s market on 
Page 6. 

Tucker seeks dealers on Page 2. 

Ingenuity keeps lines moving on Page 


“Packard looks ahead on Page 2. 
Studebaker prices on Page 2. 
Midget cars on Page 6. 

(en LTA 


WASHINGTON. — The Senate- 
House conference on the OPA re- 
vival bill was considering proposals 
at press time Friday which would 
break the impasse over decontrol- 
ling dairy products and other foods. 


The Crawford amendment had 
not yet come up for discussion and 
was still a part of the Senate bill 
It was apparent, however, that ap- 
proval or veto of the new bill by 
President Truman depended on the 
outcome of the battle over food 
controls. 


Manufacturers were disturbed 
by this turn in events. They ve- 
hemently protested to congress- 
men that it would not be just to 
remove controls from such cost- 
of-living items as milk and meat 
and leave them on cars and re- 
frigerators. 


A storm of complaints to Capitol 


By Mac Gordon 
Staff Writer 


DETROIT.—Passenger car 
and truck output in the U. S. 
will hold level at a rate of 
approximately 75,000 a week 
until the shortages of mate- 


rials and parts are abated. 

This was the prevailing forecast 
among vehicle manufacturers last 
week as the after-effects of the 
coal and steel strikes and the ef- 
fects of 50 supplier strikes contin- 
ued to impede the drive for full 
production. 

Unless new strikes break out in 
the automotive industry, manufac- 
turers agreed, weekly output will 
not drop below the postwar high 
of 75,000. Present indications point 
only to an eventual upswing in 
production, they said. 

Meanwhile, the CIO Executive 
board, meeting in Washington, 
asked President Truman to con- 
voke a labor-management con- 
ference to discuss ways of rais- 
ing wages and stabilizing prices. 

If such a conference is called, 
CIO President Philip Murray said, 
CIO unions will withhold all wage 
demands on_ existing contracts 
pending the outcome of the con- 
clave. 

Murray disclosed that the CIO 
would seriously consider a no- 
strike pledge if manufacturers 
promise to hold prices at present 
levels. However, he added, the econ- 
omy is too uncertain now to war- 
rant institution of such a pledge. 

Shrinking stockpiles of steel 
and pig iron are now the most 
serious threat to production 
schedules. Industrialists fear that 
the shortages of both these com- 
modities will grow considerably 
worse before improving. 

The lack of steel is attributed to 
a heavy reduction in the flow of 
scrap metal to the steel mills. The 
CPA has reported that scrap stocks 
are near exhaustion at most mills 
and that production decreases of 
as much as 30 percent are threat- 
ened. 


Steps to expedite the flow of 


scrap were taken by Reconversion 
(Continued on Page 42, Col. 3) 


Hilb from 
sized: 

1. A tight squeeze on profits 
would result if controls were taken 
off plastics and fabrics, as now pro- 
vided in the Senate bill, and left 
on cars. Suppliers who were free 
of controls could increase prices, 
but OPA could still compel manu- 
facturers to peg their prices. 

2. The cost-of-living rise threat- 
ened by decontrol of foods might 
touch off a new wave of wage de- 
mands,, but car prices would con- 
tinue to be governed by rigid ceil- 
ings. 

The industry attack on the Sen- 
ate bill divided the Republican 
membership of the House and 
influenced the 211-64 vote to re- 
ject the Senate bill and send the 
legislation to conference. 


A majority of both House and 
(See OPA, Page 41, Col. 3) 


industrialists empha- 
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Some Cupboards Bare... 
Car Builders’ Ingenuity 
Keeps Lines Moving 





DETROIT. — Extraordinary ef- 
forts are being made to keep car 
and truck production going, despite 
innumerable obstacles in the path 
of sustained output, Automobile 
Manufacturers Assn. stated last 
week. 


A steady battle to overcome ex- | 


isting shortages is being waged, 
with result that the production 
curve is gradually being forced 
upward. 


Operations in the first half have | 


been highly uneconomic, George 
Romney, general manager, pointed 
out, with only one car rolling off 


Lack of Scrap 
Forcing Slash 
In Steel Output 


NEW YORK.—A sharp drop in 
the national steel production rate 





can be expected in a few weeks | 


because the flow of scrap has fall- 
en so seriously, Carl A. Ilgenfritz, 
vice-president in charge of pur- 
chases of Carnegie-Illinois Steel 
Corp. and vice-chairman of the 
Committee on Iron and Steel Scrap 
of the American Iron and Steel 
Institute, reported last week. 
Steel production is already be- 
ing lost because of the acute short- 
age of iron and steel scrap, which 
has grown worse recently because 
certain normal sources of supply 
have been withholding scrap ton- 
nage from the market with the 
expiration of OPA, Ilgenfritz said. 
A number of open hearth fur- 
naces over the nation cannot be 
put into operation because of the 
shortage, He added. Inventories of 
scrap at steel mills average only 
10 to 14 days’ supply at present 
and in some cases, he stated, it is 
reported that certain plants have 
only one to two days’ inventory. 
“Incoming shipments of scrap 
have declined to 35 to 40 percent 
of requirements. That means steel 
mills are being forced to draw 
upon inventories which are dwin- 
dling rapidly,” Ilgenfritz said. 


the assembly line for every four 
the industry had expected to pro- 
duce. 

“Disappointing as it is, the pro- 
duction showing would have 
dropped even further had not 
| automotive producers resorted to 
unusual and ingenious means to 
keep a going,” he point- 
ed out. 

Companies hove shipped cars 
with wooden bumpers, replacing 
them later in the field when sup- 
plies finally were received. It cost 
one company $20 a car to do this. 
With cotton fabric in limited sup- 
ply, one manufacturer turned to 
artificial leather for its upholstery 
—a more expensive product. 

Need for cushion springs became 
so desperate that one company 
at considerable cost had to go into 
production on steel rods never be- 
fore made in its plant. 

While the automotive industry 
today is faced with the greatest 
demand for motor vehicles in his- 
tory, it still) is producing at dis- 
| appointing levels, he said. 

The reasons vary from company 
to company, but here are a few 
current causes: 

One automotive producer is short 
20,000 bumpers, as result of a sup- 
| plier strike that lasted from Apr. 2 
to the end of June. No steel rims 
are coming through for car and 
truck wheels from another strike- 
bound supplier, so that several as- 
sembly lines are currently slow- 
ing down. One motor manufac- 
turer with long standing orders 
for front fenders received 1,900 less 
than ordered in July, and 760 less 
in August. Effects of the steel 
strike still are being felt. 

Because corn starch is_ short, 
foundries are finding it difficult to 
supply castings to motor companies. 
(Cereal binders go into foundry 
cores.) Due to a tight copper sup- 
ply, electric wiring supplies are 
shrinking. Shortage of pig iron con- 
tinues to worry most plants. Lead 
supplies threaten to get even tight- 
er. Copper is needed for radiators, 
zinc for die castings, steel for hun- 
dreds of parts. 








New Foreign Cars .. . 





THIS IS BRITAIN’S newest and smallest 


car, a 24% horsepower, single-seater Larmer. 
It will be sold first to disabled men and women. It can cruise comfortably at 30 miles 
an hour with a gas consumption of 65 miles to the gallon. Beyond the fact that it has 
wide doors, a low step and interchangeable hand or foot controls, there is nothing to 


indicate that it is an invalid’s car. It is seven feet, 5% inches long and two feet four 


inches wide.—(INS photo) 


HERE IS THE Volvo car, a new venture of the Swedish concern which prior to this 


manufactured trucks, 


buses and tractors. 
Volve Motor, Gotesburg, is making a tour of the U. 8. in the first car to come off the 


Cari Lindblom, center, 


— s line. With him above is William Overman, left, manager of the industrial fric- 


tien materials division of Thermoid Co., and Al Teetsel, factory superintendent of the 


division. 


chief engineer of 


' Tron and Steel Institute. 
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OPA Lists Prices 
For Studebaker 


Commanders 


WASHINGTON. — List prices on 
1947 Studebaker Commanders were 
announced here last week by OPA 
in Order 26 under MPR 594. 

The following prices were given: 







Deluxe 

Model List Price 
4-door sedan ............ $1,370 
2-door sedan ............. 1,353 
5-passenger coupe........ 1,359 
3-passenger coupe......... 1,299 

Regal Deluxe 

4-door sedan ............. $1,477 
2-door sedan ............. 1,459 
5-passenger coupe ....... 1,468 
3-passenger coupe ....... 1,393 


List prices on optional equipment | 
were given as follows: Overdrive | 
and free wheeling, $66.60; six-blade | 
fan, $4.50; wet type air cleaner, 
$4.30. 

Factory handling charges cover- 
ing preparation of the cars for 
shipment and federal excise taxes 


are given in the following table: 
When delivery is by 
Driveaway or Rail 


Model Truckaway Freight 
Deluxe 
4-door sedan ....... $91.50 $90.00 
2-door sedan ....... 90.50 89.00 | 
5-passenger coupe .. 91.00 89.50 
3-passenger coupe .. 87.50 86.00 
Regal Deluxe 

4-door sedan ....... $97.50 $96.00 
2-door sedan ....... 96.50 95.00 
5-passenger coupe .. 97.00 95.50 


3-passenger coupe .. 92.75 91.25 


A charge not to exceed $7.50 was | 


also authorized to cover branch ex- 


pense in wholesale servicing, un- | 
loading and receiving each new | 
automobile wherever such opera- | 


tions are performed. 


Surplus Disposal Guide 

DETROIT.— Copies of a 32- 
page illustrated booklet explain- 
ing the war surplus disposal 
program being handled by WAA, 
are available at postoffices. 


Packard Sets Parts Record; 
Makes ‘Hold-Line’ Vow 


DETROIT.—Shipments of Pack- 
ard replacement parts to help 
maintain essential transportation 
soared to $1,094,000 in June, com- 
pared with the company’s previous 
all-time monthly high of $774,131 
in November, 1945. 

Geo. T. Chrisopher, president 
and general manager, reported that 
the first six months of this year 
have been the greatest in parts vol- 
ume in Packard’s 47-year history. 
From January through June, parts 
shipments totaled $4,500,000. During 
the same period last year, the out- 
put was $2,129,482. 

New-car production, he pointed 
out, was held back during the 
first six months of this year by 
labor difficulties in suppliers’ 
plants. 

“In view of this,” he added, “we’re 
making parts in greater quantities 
than ever before. The move enables 
us to help preserve the transporta- 
tion of loyal Packard owners until 
they are able to obtain new cars.” 

Christopher attributed the June 
record to the realization of people 
everywhere that they’re not going 
to get new cars as quickly as they 


Lee Elected 


In Pensacola 


PENSACOLA, Fla—J. M. Lee, 
of Escambia Motor Co., has been 
elected president of the Pensacola 
Automobile Dealers Assn., succeed- 
ing Bill Wheeler, of Wheeler-Coons 
Motor Co. 

Guy Green, of Green Motor Co., 
was elected first vice-president; J. 
S. Leonard jr., of Pensacola Buggy 
Works, second vice-president; Carl 
MeNair, of the same organization, 
secretary-treasurer. 


Steel Production Rate 


Steady at 87.9 Pct. 
NEW YORK.—The steel pro- 
duction rate was 87.9 percent of 


capacity last week compared 
with 87.8 percent the week pre- 
vious, according to the American 


























PRESTON TUCKER, left, president of Tucker Corp., shows one of a battery of 
automatic multi-station machine tools in the former Chicago Dodge plant to company 


officials. With Tucker, left to right, are Fred Rockelman, vice-president and director 
| of sales; H. A. Brown, vice-president and assistant to the president, and Robert Pierce, 
vice-president and treasurer. Thousands of precision machine tools are in standby 
| condition, ready to operate on a few hours’ notice. 


Tucker Seeking Dealers 
For Rear-Engine Car 


CHICAGO. — Dealer applications | 
are now being accepted by the| completed. 
Tucker Corp., which plans to build| “We have the finest equipment 
a new rear en-|/and the best qualified group of 
gine automobile | men ever brought together to build 
in the former); _ new automobile,” said Tucker. 
Dodge plant here, | “Engineering and body design are 
according to/ well along, and we hope to reach 
Fred Rockelman,/| 1,500 cars per day shortly after 
vice-president in| tooling is completed.” 
charge of sales. Also, the company officials an- 
“We have re-| nounced plans to open offices in 
ceived applica-|the former Dodge plant, 7401 S. 
tions from expe-| Cicero Ave., this week. They added 
rienced automo-| that complete control of the plant 
bile men in every | Will be taken over as soon as the 
state of the na-| War Assets Administration com- 
tion,” declared| Pletes an inventory. 
Rockelman. “They report that ‘The| Acceptance of Tucker’s bid for 
| Torpedo’ has created a sensation | ee eee a by 
| both Sa dealers and the mo- Wah ta Wash- 
| toring pub - ington last week. 
Meanwhile, Preston Tucker, | The huge engine 
president of the new company, | works built and 
estimated that the first model |e quipped ata 
| (The Torpedo) can be expected | cost of $170,000,- 
off the assembly lines six to 





eight months after tooling is 








| Preston Tucker 





000, was awarded 
to Tucker on a 
five-year lease 
| with the option 
| to buy later at a 
price in excess 
of $50,000,000. 
The Torpedo is described as hav- 
ing a 126-inch wheelbase to carry 
six passengers. Officials said it 
would be equipped with a six-cvlin- 
der, 150 horsepower motor mount- 
ed between the rear wheels, with 
hydraulic torque converters that 
apply power directly to the rear 
wheels eliminating clutch, trans- 
mission, driveshaft, differential and 
the conventional rear axle. 
Weight reportedly vill be two- 
thirds that of other cars of com- 
parable size and the Torpedo will 
sell in the medium price field. 
Safety features of the Torpedo 
are said to begin with the chassis 
and body. Officials said an integral 
unit will utilize welded steel tub- 
ing for strength and tightness 
Fenders will be steel, as is 
planned for a one-piece top and 
crash panel in front of the drivers’ 





Rockelman 


Fred 


figured, and that they should make 
their present transportation last 
longer.” 

In the first statement of com- 
pany policy since the demise of 
OPA, Chrisopher declared that 
Packard intends to hold the line 
on new-car prices approved by 
OPA, “provided we can achieve 
the volume upon which the prices 
were based.” 

“If we exceed that volume,” he 
added, “we fully intend to lower 
new-car prices accordingly. There’s 
absolutely nothing wrong with our 
national economy in general and 
the automobile industry in particu- 
lar which increased production can- 
not cure. 

“Should that production fail to| 
materialize, then we are faced by | 





the same problem with or without | compartment, to be lined with a 
OPA.” 


(See TUCKER, Page 40, Col. 3) 




































UNDER THAT GLAZE of ice is the new 1947 or 1948 Ford, undergoing tests in 


the wind tunnel at Ford Motor. Although it will be many months before the new 
models are in production, Ford sales chief J. R. Davis approved release of this photo 
on the theory there’s enough ‘‘frosting’’ to keep the ‘‘cake’’ still a secret. Temperature 
in the cold chamber was 20 below zero when this photo was made. Keeping cool de- 
spite the fur-lined clothing, gloves and boots, is lovely Therese McDermitt, Ford office 
worker. If production of the current 1946 models is interrupted again by supply diffi- 
culties, perhaps this new Ford may be kept ‘‘on ice’’ indefinitely. 
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4 TIMES like these when infla- | 
tion threatens remind one of the | 
boom and bust periods in the past. | 
I have already mentioned in, this | 
column the postwar depression of 
1920 and its effects on the auto- 
mobile industry. 

Manufacturers, even though they 
purchased steel and other material 
on a month-to-month basis, so as 
not to become involved with high- 
priced inventory, found themselves 
caught. At least 10 of them failed 
in 1921 and many others suffered 
such a shock that they never re- 
covered. 

What really happened is that 
prices went up so high that a buy- 
ers’ strike developed, with the re- 
sult that automobile production for 
the first quarter of 1921 was but 
one-tenth of the production for 
the same period of the year pre- 
ceding. There was nothing that 
manufacturers could do but to cut 
prices and take their losses in or- 
der to reestablish the market. 

It is interesting to remember, 
as do many oldtime Ford dealers 
who were called to the rescue, 
that even an institution as strong 
as the Ford factory got into 
trouble. I am indebted to Roy F. 
Martin, Ford dealer in Wooster, 
O., for some of the details of 
events that transpired at that 
time. 

In 1920, when Martin was the 
sales manager of the Ford Cleve- 
land branch, a representative came 
from the Ford Detroit factory and 
called a meeting of the manager, 
the sales manager, superintendent 
and the eight road men working 
out of the branch at that time. 


The Ford factory official re- 
vealed that such meetings were 
being called in every branch in 
the United States, and if any em- 
ploye disclosed the program to be 
presented he would be dismissed. 

. . . 


Ford Spurns Wall St. 


Despite Huge Debt 


i WAS revealed that Ford Mo- 
tor Co. owed $100,000,000 that 


Just Among 
Dealers 





Nineteen seventeen was a his- 
toric year. As in World War II all 
motor car and truck manufacturers 
offered full cooperation to the gov- 
ernment. Packard, Cadillac, Lin- 
coln, Buick and others produced 
Liberty engines. Henry M. Leland 
resigned as president of Cadillac 
to organize the Lincoln Motor Co. 
R. H. Collins took over as Cadillac 
president. Nash cars were launched 
this year with a six-cylinder valve- 
in-head engine. Chevrolet built an 
eight. The following men became 
automobile dealers in 1917: 


Georce A. Bratey (Buick), Port- 
land Ore., now handles Buick, but 
started with a Reo contract. 


J. C. Fast (Dodge), Muskogee, 
Okla., started with the Dodge 
four cylinder car, has since bene- 
fitted by all the Dodge improve- 
ments and the addition of Dodge 
trucks and the Plymouth. 


Orro F. Gumpemeister (Ford), 
Grand Rapids, Minn., another old- 
time Ford dealer. 


M. B. Guman (Dodge-Plym- 
outh), Bismarck, N. D., started 
as a salesman for the Thomas 
B. Jeffery Co. in 1911 and has 


been exclusive Dodge dealer 
since 1917. 

. os . 
O. R. Haan (Chrysler), Santa 


Ana, Calif., oldest automobile deal- 
er in Orange County, with a beau- 
tiful showroom. He has handled 
many makes of cars but has con- 
centrated on Chrysler since 1933. 

s a a 


C. F. Hatcuer (Chrysler-Plym- 
outh), Grinnell, Ia., started with 
(Continued on Page 41, Col. 1) 





had to be paid by Jan. 1. Wall 
Street interests had offered not 
only the $100,000,000 but many 
more millions if they could be rep- 
resented on the Ford board and 
control 51 percent of the votes. 


The offer of Wall Street money 
was refused and at these Ford 
meetings it was disclosed that Hen- 
ry Ford personally owned $25,000,- 
000 in Liberty bonds which he pro- 
posed to sell. 

The company had a $93,000,000 
inventory, which it proposed to 
manufacture into cars and ask 
dealers to buy, in spite of the fact 
that new cars were already a drug 
on the market. 

Each branch interviewed dealers 
and arranged in advance for them 
to volunteer to lift all bills of lad- 
ings. By this process money was 
raised and all indebtedness paid. 

On Jan. 1, 1921, the factory was 
closed down for three months 
and the dealers given a chance 
to clear their stocks of cars. 

Martin, like so many dealers, has 
had an exceedingly interesting life 
story. He was working his way 
through the University of Illinois 
as a law student. Tuition, board 
and law books, some of them cost- 
ing $20 each, were provided by his 
own labor, which included work 
as a night clerk in a hotel. 

* OK * 


Minimum Pay Scale 
Brings Him to Ford 


uo this exhausting routine 
Martin’s health broke and he 
was forced to go to a South Da- 
kota farm to recuperate before he 
graduated. He recovered physical- 
ly, but he didn’t know what to do 
about his financial condition. This 
was in 1914. 

He read in the newspapers that 
Ford was going to pay workmen 
at least $5 a day for eight hours’ 
work. This seemed too good to be 
true. It provided a way out of his 
financial dilemma, as even $60 a 
month was a high rate of pay at 
that time. 

So Martin went to Dearborn, 
made application for a job and 
was placed in the trim department. 
He worked for nine months with- 
out missing a day or being late. 
He saved much of his money. 

The auto industry intrigued 
him, however, and he was am- 
bitious to remain in the field. 
He learned that the Ford factory 
was putting likely young men 
through a two-year mechanical 
course. Having no friends of in- 
fluence in Detroit, he was con- 
fronted with the problem of how 
to be selected for the training. 


One morning he determined to 
lay off work, put on his best 
clothes, pass the receptionist’s desk, 
and talk to the first executive he 
could find upstairs at the High- 
land Park plant into sponsoring 
him. The first man he ran into 
was W. A. Ryan, assistant to Nor- 
vil Hawkins, at that time Ford 
sales manager. 


Ryan treated Martin kindly, was 
impressed by his aggressiveness 
and, after looking up his record, 
had him appointed to the mechan- 
ic’s class. 

* * cS 

OON after this training was 

completed, Martin entered the 
armed forces in World War I. 
When he returned he was assigned 
to the branch division and ended 
up as sales manager in Cleveland. 


But when the Cleveland branch 
manager in 1921 recommended 
Martin to be assistant branch 
manager at Fargo, N. D., he had 
other ideas. He wanted to go in 
business for himself. He request- 
ed and obtained a Ford fran- 
chise that was open at that time 
in Wooster. 

Martin predicts a great future 
for the automobile. Its use, he says, 
brings people more opportunities, 
both for business and happier liv- 
ing. 
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Milwaukee Firms 
Want Complaints 
Put in Writing 


MILWAUKEE, Wis.—Having 
hear@ many complaints about 
prices charged for new and old 
cars since the death of the OPA, 
two dealer groups of this city have 
demanded that any person having 
a complaint about too high a price 
having been charged for a car, put 
such complaint in writing. 

The groups are the Milwaukee 
County Automobile Dealerg Assn. 
and the Greater Milwaukee De 
Soto Dealers Assn. William 
Schwartzburg is president of the 
county group, and Herbert Laev 
heads the De Soto group. The lat- 
ter consists of ten dealers selling 
that make of car. 

The dealers want actual facts, 
in writing, of any irregularities 
such as have been reported by 
Milwaukee newspapers and verbal 
complaints made since July 1, and 
before that time, when they were 
called black market deals handled 
privately. 

The dealers accused are not nec- 
essarily members of either group, 
and many are probably fly-by- 
nights. The two dealer groups want 
the names of unfair dealers. And, 
if dealers are named and caught, 
the county dealers group wants to 
see them prosecuted. 


Hayes N. Pederson, Chicago dis- 
trict manager of the De Soto Corp., 
came to Milwaukee the week of 
July 8 to look into conditions. It 
is reported that he found the deal- 
ers in that group, with only one 
exception, so far as he could find, 
were selling cars legitimately at 
the prices authorized. 

Pederson stated that there are 
no direct ties between the manu- 
facturer and De Soto dealers, say- 
ing that “our corporation oper- 
ates strictly as a manufacturer. 
New De Soto cars are distributed 
to dealers for retail sale, delivery 
and service. These dealers are in- 
dividual merchants operating under 
their own capital and in no sense 
agents of the company.” 


That is the situation in Milwau- 
kee county. 





‘‘This is to advise that we have had excel- 
lent results from the ‘‘Parts Wanted’’ ad 
placed in the Automotive News. We 
found the left door for the 1941 Nash 
Coupe in Cleveland, Ohio. Finding this 
door enabled us to get more productive 
use out of our body shop space.’’ H. H. 
Utschig, Balboa Oldsmobile, San Diego, 
California, Oldsmobile dealer. 





Another Veto Will Kill 
OPA, Mallon Says 


RICHMOND, Va.—More than 
700 dealers here last week for the 
Virginia Automotive Trade Assn. 
summer convention were advised 
by William L. Mallon, NADA pres- 
ident, that if President Truman 
vetoes the current OPA bill, Con- 
gress will enact only a rent con- 
trol bill and let prices on other 
commodities go unregulated. 

Meanwhile, the association had 
opened its one day meeting by 
pledging the membership to “an 
honest price structure” designed 
to maintain “the continuous 
good will of the public.” 

While the meeting was devoted 
principally to the discussion of cur- 
rent business and legislative trends 
affecting the automotive industry, 


the dealers were also advised that 


‘Fight Inflation’ 
Pledge Given 
y N. Y. Dealers 


SARATOGA SPRINGS, N. Y.— 
The New York State Automobile 
Dealers, at the close of their con- 
vention here, passed a resolution 
asserting that association members 
are prepared to fight inflation with- 
out supervision by OPA or any 
other governmental agency, “and to 
continue to serve the public on a 
fair and equitable basis.” 

Other resolutions called for: 

1, Cooperation with the new state 
safety campaign and full compli- 
ance with the 50-mile-an-hour speed 
limit. 

2. A flat $10 registration fee. 

8. Endorsement of the survey be- 
ing conducted by the New York 
Times to discover the cause of mo- 
tor vehicle accidents. 

4. Establishment of a system of 
permanent license plates. 

At a business session the entire 
slate of officers was reelected. 
They include: 

Carl E. Fribley, of Norwich, 
president; Charles A. Parson, Am- 
sterdam, first vice-president, and 
Edward C. Schoen, Rochester, sec- 
ond vice-president. 

New members elected to the 


board of directors include Albert 
(Continued on Page 39, Col. 1) 


N.Y. Dealers Convene... 
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OPENING OF the golden jubilee meeting of the New York State Automobile Dealers 
Assn. at Convention Hall in Saratoga Springs. Miss Sue Yager, daughter of M. H. 
Yager, Pontiac dealer of Albany, leading the National Anthem. 





AT NEW YORK State Auto Dealers convention at Saratoga Springs, N. Y. Left to 
right, D. U. Bathrick, Pontiac general sales manager; Arthur (Red) Motley, publisher 
of Parade, and George M. Slocum, publisher of Automotive News. Bathrick and Motley 
addressed the convention. 


human relations wil! be increasing- 
ly important in the future of suc- 
cessful business enterprise. 


John T. Grigsby, a former in- 
dustry member on the War Rela- 
tions Board here, declared that 
current employer-employe relations 
in the industry are human rela- 
tions rather than industrial rela- 
tions. 

Further discussing employer- 
employe relations, Grigsby cau- 
tioned employers to free them- 
selves of the thought that “labor 
can be exploited.” 

“The laborer does not work for 
cash alone,” said Grigsby. “It is 
the employers responsibility to de- 
velop the incentives which will 
cause the worker to give forth his 
best efforts.” 

Grigsby went on to urge man- 
agement to remove “all artificial 
barriers erected by intolerance” 
that keep the worker and employer 
from working together for the 
benefit of each other. 

Discussing the proposed group 
insurance plan advocated by the 
association for its members, state 
delegate Edmund DeJarnette re- 
minded the dealers that “if pri- 
vate enterprise does not provide 
social security for every class of 
worker, the government will.” 

DeJarnette pointed out that 35 
states last year considered legis- 
lation which would make benefits 
offered by group insurance to au- 
tomotive workers compulsory for 
all workers in the industry. 


DeJarnette also advised deal- 
ers to store up financial sur- 
pluses during the boom years in 
business to tide them over the 
lean years or the depression 
which might follow. 

O. M. McCullough, manager of 
the district construction office of 
the _ Civilian Production Adminis- 
tration, reported that regulations 
limiting the volume of non-hous- 
ing construction had been contin- 
ued beyond a 45-day period during 
which some hope had been held 
that controls would be relaxed. 


A survey of the construction 
situation is being made, McCul- 
lough said, in order to determine 
if controls can be relaxed on 
non-housing projects. “However,” 
McCullough added, “the survey 
will take several weeks to com- 
plete.” 


Richard S. Thompson, chief of 
the automotive replacement parts 
section of the War Assets Admin- 
istration, warned that “consider- 
able misapprehension” existed in 
regard to WAA disposals of sur- 
plus automotive equipment. 


Thompson blamed most of the 
delay in the disposal program on 
inventory problems, saying that 
nearly 90 percent of the $50,000,000 
in orders piled up by the dealers 
seeking surplus equipment was for 
passenger car parts which were 
not declared surplus. 


Other speakers addressing the 
dealers included United States Sen- 
ator Harry Byrd, John J. Wicker, 
Gene Flack and Howard Bellows. 





Salem Dealers 
Act Individually 
In Shop Pay Row 


SALEM, Ore.—When, after nu- 
merous meetings, it was found that 
the Salem Automobile Dealers 
Assn., was unable as a body to 
institute an hourly wage scale ac- 
ceptable to auto mechanics, the 
dealers decided that each should 
negotiate individually with his me- 
chanics. 


Repair jobs are pouring in from 
all parts of the Willamette valley 
and this is aggravating the wage 
dispute. 


There is a steadily increasing 
backlog of orders for all makes 
here, but deliveries are still far 
behind demand. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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AUTOMOTIVE WE STAND FOR: 

“ a 11. Fair and equitable contracts between manufac- 
D&D >» ie M turers and dealers in motor vehicles, parts and ac- 
ef ; cessorics. | 2. A fair profit to the dealer on every 
A E used vehicle accepted in partial payment for a new 
L car or truck. 1 3. Every dollar of gasoline taz col- 


lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
of independence and the rewards of applied energu 


NEWS 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 








For the Day 


PINION varies widely in the auto industry as to when 
the seller’s market will switch to a buyer’s market. 


Some of the crackerjack sales managers say by the first 
of the year, others just as good say two, three or four years. 


But there is one thing the factories have in common: 
They are preparing right now for the day when cars will 
have to be sold. 


The auto dealer, the man who is on the firing line in good 
times and bad, can do no less. 


He doesn’t have to hire a flock of salesmen that he can’t 
use. But he should be planning ahead for the sales day, tak- 
ing stock of his dealership, his prospect list, preparing to 
train salesmen, selling service and keeping up good will. 


He should be getting back into the habit of selling. 


Danger Ahead 


ere OPA price control bill now in the hands of the Sen- 
ate-House conference committee has one feature with 
which few can quarrel. That is the Crawford amendment 
restoring discounts to just and traditional levels. 


But many of the features are downright dangerous to the 
dealers, for they remove controls from food and other cost 
of living articles and keep them on durable goods. This 
would increase the already heavy pressure of price control 
on the auto industry without giving it freedom to operate 
in a world in which costs were rising. 


Auto production would continue to be curtailed, keeping 
tosts of production high. 


It is much more logical to take price controls off durable 
goods than to take them off necessities like food. For if 
they are off durable goods, production will be free to in- 
crease. 


While the dealer’s main interest should be on getting back 
just discounts, he must not lose sight of the fact that as 
auto production thrives, so will he thrive. 


If the OPA bill finally comes out in such a form that pro- 
duction remains in the choking grasp of OPA, while cost- 
of-living items like food go up, the dealer will continue to 
have fewer cars while his customers clamor for them. 


Given freedom, this country will work itself out of the 
present crisis. But half-free and half-enslaved, it can only 
look forward to more and more trouble. 
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Having just spent three busy days | 
and nights with the New York)| 
State automobile dealers celebrat- | 
ing their Golden Jubilee convention 
at Saratoga Springs, I feel quite) 

competent to|) 









FACE TO FACE discuss dealer's GON: 1G J = 
WITH problems with GREATER 
N. ¥. DEALERS impunity. Nor- || x 
mally, I am en- || AND 
grossed in the ordinary daily rou- 
tine of a business paper publisher. H 1\GH Efe 


Paper, printing, circulation and 





advertising, with their attendant 
labor problems, are my daily diet. 
All too often, I have sat back to) 
envy the prosperous automobile | 
dealer who drops into his place| | 
of business occasionally to count | | 
the number of new car deposits, | 
check over his bookkeeper’s state- 
ment of growing profits and sug- 
gest what series of government 
bonds should be added to his cap- 
ital assets. It is so easy to look | 
over the fence and envy the other | 
guy the soft job he has compared 
to your own! 

* * * | 





| 

Today I am ready to confess that 

I have changed my plans of some) 
day retiring to a nice comfortable | 
three-hundred-car dealership in a/| 
charming litle city near-by to good | 
fishing and a duck marsh. From| 
now on I will stick to bringing out | 
the best gosh-darn business paper} ,~ 











in our particular industry—or at 


the some 20 thousand dealer sub- 


scribers, to AvuTomoTiveE News has|} 


risen perceptibly and I am glad to 
doff my new Knox straw sailor in 
their direction. 

No other group in America had 
a complete cessation of produc- 
tion in the new goods they were 
keyed to sell. 

No others were challenged to 
keep the transportation of the 
nation operating under the most 
discouraging circumstances. 

No others came through with- 
out some sort of government war- 
time subsidy or support. That 
most of you were able to keep 
operating and in the black is a 
“believe-it-or-not” worthy of at- 
tention by Bob Ripley. 


* * * 
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That this particular dealer’s con- 
vention attracted an all-time high | 
in attendance is not only a tribute | 
to Carl E. Fribley, reelected presi- | 
dent of the association, and Charley | 
Henderson, its full-time managing | 
secretary, but proves that member- | 
ship interest in this association 
work is keen in these days of ever- 
changing problems. Dealers are 
finding out that the old adage, 
“In union.there is strength,’ was 
never truer than it is today. Every 
state is confronted with the same 
legislative problems which New 
York has had to meet. The indi- 
vidual dealer would be lost in try- 


ing to fight for his rights. That | 


Gov. Dewey saw fit to spend a day 
at the convention to discuss mutual 
problems with the dealers in at- 
tendance and then to promise them 
a continuation of the interest which 
he has already shown in their af- 


fairs, was in itself a demonstration | 


of the power which a well-directed 
and amply financed state associa- 
tion can wield. 

* * * 


Personally, I make no pretense 
of understanding the dealer prob- 
lems as well as others who are bet- 
ter fortified by years of experience 
on our editorial staff. But, for the 
inspiration and the good fellowship, 
I would be the gainer if I could at- 
tend every state dealer’s meeting 
Of one thing I am certain: We 
will continue to have this publica- 
tion represented by one or more 
of our staff at every convention to 
which we are invited. We will con- 
tinue to publish for our readers 
in other states full reports of 


these meetings with accompanying | 


pictures. The New York state meet- 
ing was an eye opener to me and I 
shall be eternally grateful for the 
invitation which made it “a must” 
that I attend, and for the privilege 
of meeting and knowing a great 
many of the men in attendance. 
Thanks again, New York!—G.MS. 


The views expressed in this column are those of our readers. 


NEW A.M.A. COMMITTEE GOES To WORK 
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Anonymous 


contributions will not be accepted but confidence will be observed upon request. 





Ignition Trouble 


I was delighted, of course, to see | 
| the story on Commercial Credit and 
| the nice series of pictures. 


| I was, however, interested to read 
|the “Sparks” column on the front 
|page. The sixth paragraph in that 


| particular column says, “Wonder if 


|\Commercial Investment Corp.’s | 


|Special Investigator’ could take 
| time off, etc., etc.” 

Seems to me you ought to get 
|“Sparks” cognizant of the fact that 
|“Special Investigator’ is sponsored 
|by Commercial Credit Corp. and 
not by our friends at No. 1 Park 


| cial Credit Corp. 
* 


* * 


“Wonder if Commercial Invest- 


could take time off to investigate 
the investigators who investigate 
phoney charges against dealers.”— 
(from Sparks column) 

Maybe the Sparks columnist 
would take time off to investigate 
the sponsorship of “SPECIAL IN- 
VESTIGATOR.” It is “Commercial 
Credit Corp.” Otherwise, thanks for 
the publicity —L. C. McE.roy, Shel- 
|don, Quick & McElroy, Inc. 

(Eprror’s Note: A spank for 
Sparks, and credit to Commercial 
Credit for a fine progrem.) 





Turnpike 


I recall reading a few months 
|}ago in one of your features an ar- 
|ticle giving a highway route to 
the Pennsylvania Turnpike which 
|would avoid going through the 
|city of Pittsburgh. Unfortunately, 
|cannot locate that issue of your 
|paper and would appreciate your 
|giving me that route, as it will 
|certainly be a pleasure to avoid 
| Pittsburgh rather than get lost 
|there as I have done numerous 
‘times.— Marion Root, Refiners 


Ave. — MicuHaeL SHEEHAN, Commer- | 


ment Corp.’s “Special Investigator” | 


| Transport & Terminal Corp., Chi- 
| cago. 
| Gadget 

I happened to see your paper the 
other day in a dealership and it 
| occurred to me that now, when a 
|car-buyer is lucky to get a four- 
door when he orders a two-door, a 
| gadget to keep the rear door locked 
}when the car is in motion would 
be a good thing. Kids seem to want 
to fool with the door handles. Is 


there such a gadget? — A Car 
Owner. 
Epitor’s Note: Can a reader 


help Mr. Car Owner? 








‘Coming Events 


22-24—-Chicago (Palmer House). Midsum- 
mer meeting, Autqgmotive Trade Assn. 
Managers. 


AUGUST 


22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 


11-12—Milwaukee (H ote! Schroeder). 
SAE National Tractor meeting. 
11-13—Chattanooga. Annual convention, 
Tennessee Automotive Assn. 
16-17—Mllwaukee. Annual convention of 
Wisconsin Automotive Trades Assn. 
16-17—Annua!l convention, Automobile Deal- 
ers Assn. of West Virginia. 
23-24—Philadeiphia. A nn ual convention, 
Pennsylvania Automotive Assn. 


OCTOBER 
3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft Engineering Display. 
6-8—Myrtle Beach, S. ©. (Ocean Forest 
Hotel). Seventh annual convention of 





South Carolina Auto Dealers Assn. 
16-17—Chieago (Hotel Knickerbocker). 
SAE National Transportation and 
Maintenance meeting. 
29-Nov. 1—Oleveland. Refrigeration and 
Air Conditioning Exposition. 


NOVEMBER 


7-8—Tulsa, Okla. (Mayo hotel). SAE 
— Fuels and Lubricants meet- 
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PREFERRED! for the way they SERVE 





... and the way they’re SERVICED! 


The more a man has to depend on any engine-driven 
industrial unit on the job, the bigger the advantages 
a Ford-built engine will give him. 

Ford engine reliability, efficiency and economy are 
time-proved facts, known and accepted the world 
over. And when you back up these facts with famous, 
universal Ford Dealer Service, you have an unbeatable 
combination. 

Thus, Ford-powered equipment is easier to sell. 
And the use of a Ford engine eliminates any need for 
the equipment manufacturer or distributor main- 
taining extensive engine service parts stocks. Ford 


Dealers and Parts Distributors gladly shoulder that 


responsibility. 
You'll see more and more fine and popular equip- 
i 


Specifications and designs subject to change without notice. 


ment powered with these great engines, now that 
they’re available once more. Light plants, pumps, 
compressor units, portable power units, saw rigs, 
mills, blowers and many other pieces of equipment 
have been developed with Ford engines to furnish 
the sure-fire power. 

The three popular Ford-built engines, shown below, 
are now available to manufacturers and individual 
purchasers. Each offers reliable, enduring power 
applicable to a wide range of uses. For detailed speci- 
fications and dimensional data, write— 


FORD MOTOR COMPANY 
Industrial and Marine Division, Dept. 160 
iid alll 


DEARBORN, MICHIGAN 









THE 90-HP SIX 
226 cubic inches 
displacement. 


THE 100-HP V-8 
239 cubic inches 
displacement. 










THE 40-HP FOUR 
119.5 cubic inches 
displacement. 

















FORD-BUILT ENGINES 


NOW AVAILABLE FOR INDUSTRIAL AND MARINE POWER 
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Committee Being Set Up —T 


AMA to Study 


Plans 


For Year-Round Output 


DETROIT.—The Automobile 
Manufacturers Assn. will soon un- 
dertake a study of solutions tc 
the problem of stabilizing produc- 
tion and employment during nor- 
mal operating years, it was dis- 
closed last week. Annual wage 


‘ plans are also expected to be in- 


vestigated. 

George W. Mason, president of 
AMA, is now selecting the mem- 
bers of the investigating commit- 
tee, an association spokesman said. 
The AMA expects to announce de- 
tails of the project and names of 
the committeemen by late sum- 
mer. 


Midget Autos 
Slated from 
‘Belly’ Tanks 


By George E. Toles 
Staff Correspondent 

BUFFALO. — Midget autos, built 
from surplus airplane “belly” gaso- 
line tanks, will be manufactured in 
Buffalo by J. Fred Schoellkopf IV, 
vice-president of Schoellkopf, Hut- 
ton & Pomeroy, investment house. 

The little 250-pound cars, called 
Electro-Bugs, are pulley-driven ve- 
hicles powered by electric motors 
and storage batteries. Schoellkopf 
announced that a first production 
run of 30 of the noiseless autos is 
about to begin. He hopes to turn 
out three a day. 

Schoellikopf is the sole proprietor 
of the Electro-Car Co., which will 
manufacture the little cars. Felix 
Peich, also of Schoellkopf, Hutton 
& Pomeroy, is an associate in the 
project. Parts are now being made 
for the assembly of the midget 
autos. 

Schoelikopf already has built 
10 of the cars. The tenth model 
is the pattern for future con- 
struction. The little cars sell for 
|$150. The original model has trav- 
eled 10,000 miles. 

The car’s pulleys are geared for 
speeds of 12 to 15 mph, but with a 
different pulley ratio, speeds can 
be stepped up to 25 and 30 mph. 

The cars are equipped with two 
automobile batteries, only one of 
which is used at a time. Each is 
good for about 20 miles before it 
needs recharging. 


Disclosure of the AMA plan in- 
dicates that the industry has re- 
jected a UAW-CIO proposal for 
a joint study of the production- 
‘wage problem. The manufactur- 
ers still consider production a 
“prerogative of management,” 
the AMA spokesman pointed out. 

The union’s proposal was made 
by President Walter Reuther 
shortly after his election to the 
presidency last March. Reuther re- 
quested that a joint panel be cre- 
ated primarily to delve into ways 
of paying a guaranteed annual 
wage to the auto workers. 

The AMA committee will include 
representatives from all connected 
fields within the industry, it was 
said. Sales forces, and possibly 
dealers, will be represented. 

Unless the industry works out a 
method of leveling out production 
over the whole year, the prewar 
slumps and shutdowns during the 
period of changeover promise to 
return in force once the present 
new-car demand is met. 


A plan whereby continuous pro- 
duction would be possible the year 
round would avert the heavy lay- 
offs necessitated by changeover 
shutdowns. Prospects for a guar- 
anteed annual wage would have to 
be predicated on steady employ- 
ment through the entire year. 

The industry has already wit- 
nessed its first postwar closing for 
a switch to 1947 models. Stude- 
baker suspended production opera- 
tions all during April in order to 
effect its changeover to ’47 model 
assembly. 

While the South Bend firm’s 
stoppage provided an opportunity 
to replenish sadly depleted stock- 
piles and was welcome in that 
respect, it also is a sign of what 
is sure to come when the rest of 
the manufacturers decide to 
bring out their ’47 or ’48 cars. 

The AMA committee, therefore, 
may attempt to complete its work 
in advance of changeover time 
next year. Findings of the group, 
however, will not be binding on 
any AMA member, and several of 
the automakers have _ indicated 
they will wait for some time be- 
fore attempting any production 
stabilization plan. 


Frazer Predicts 
'Seller’s Market 


For Many Years 


NEWARK.—The nation’s auto- 
mobile industry faces many years 
of peak production before the pres- 
ent demand for automobiles is sat- 
isfied and the sellers’ market be- 
comes a buyers’ market, Joseph 
W. Frazer, president of Kaiser- 
Frazer Corp. and Graham-Paige 
Motors Corp., has predicted here. 

“With the increase in the na- 
tion’s population which is now 
over 140,000,000,” he said, “we 
ought to have a minimum of 36,- 
000,000 automobiles to provide the 
public with adequate transporta- 
tion. There are now between 22,- 
000,000 and 23,000,000 passenger 
cars on the road and, according to 
industry estimates, 4,000-5,000 ve- 
hicles per day are being junked.” 

“The industry has produced 
less than a million cars since 
V-3J day, and, in my opinion, it 
will take a minimum of three to 
four years of peak production, 
which is 4,000,000 to 5,000,000 cars 
per year, before millions of car- 
hungry American families are 
provided with automobiles. 

“In order to provide at least one 
automobile for every American 
family, we must have more and 
better roads, improved highway 
construction, better parking facili- 
ties in metropolitan cities and a 
number of other things, which in 
themselves, will create employment 
and general prosperity.” 

Frazer revealed that the Kaiser 
Special and the Frazer automo- 
biles are now rolling from the as- 
sembly lines at Willow Run. He 
said that production schedules call 
for an output of 12,000 cars per 
month by October and 30,000 per 
month by the end of the year. 

All of the 4,250 dealers and dis- 
tributors of Kaiser-Frazer and 
Graham-Paige will have their 
floor samples by the middle of 
September and deliveries to the 
public will begin thereafter, Fra- 
zer revealed. This was exclusive- 
ly predicted by Automotive News 
in June. 

Frazer was guest of honor at a 
luncheon at the Essex House, New- 
ark, preceding the first New Jer- 
sey showing of the new Kaiser 
Special and Frazer automobiles at 
Motor Merchants, Inc., 1015 Broad 
St. 

Walter Beinecke jr., president of 
Motor Merchants, estimated that 
at least 3,000 persons jammed into 
the showroom on the first evening 
of the showing. 





GM Foundry Unit 


DETROIT.—Organization of the 
Central Foundry division of Gen- 
erai Motors for the purpose of pro- 
viding additional foundry service 
to any GM division requiring it, 
was announced last week by C. E. 
Wilson, GM president. 

S. W. Healy, former works man- 
ager of the Saginaw (Mich.) Mal- 
leable Iron division, has been ap- 
pointed general manager of the 
new division with headquarters at 
Lockport, N. Y. The division will 
be included in the General Engine 
group activities under the juris- 
diction of R. K. Evans, vice-presi- 
dent. 


* * * 


Vets Lose Priority 

OTTAWA. — (UTPS) — Recon- 
struction Minister Howe has an- 
nounced that the priority system 
for veterans on new cars and 
trucks has been stopped because 
the former servicemen have been 
re-selling their cars to civilians 


shortly after purchase. 
cd * * 


Pontiac Ups Rummel 
PONTIAC, Mich—M. F. Rum- 
mel, with Pontiac Motor division 
of General Motors since 1927, has 
been appointed purchasing agent. 
« * cd 


Halfway Mark 

AUSTIN, Tex.—L. L. Colbert, 
Texas-born president of Dodge, on 
a visit to his alma mater, the Uni- 
versity of Texas, reassured car- 
hungry Texans that his company 
had reached the half-way mark to- 
ward full production and the long 


wait is almost over. 
* ¢ 


Telling Public 

BUFFALO, N. Y.—Their ser- 
vice departments shut by strikes 
over wages, three large dealers 
=p Ane as prsented the case 
e public through newspaper 

advertisements. e 
They charged UAW-CIO organ- 
izers with calling a strike with- 
out a strike vote. 
oe * * 


Strike Halts Auto-Lite 

TOLEDO.—A walkout of 6,700 
workers at the four Toledo plants 
of Electric Auto-Lite Co. was in its 
second day Friday. Management 
and UAW-CIO officials were meet- 
ing Friday afternoon to discuss 
retroactive pay and other union 
grievances. 


Late News in Brief 


Natural Upped 
WASHINGTON.—The natural 


rubber content in passenger car 
tires has been officially increased 
10.5 percent, as forecast in AvTo- 
MOTIVE News July 1. 


According to W. James Sears, 
head of CPA’s rubber division, last 
week’s changes in tire specifica- 
tions were originally planned for 
1947, but have been made earlier 
because recent international nego- 
tiations have made available more 
natural rubber which will permit 
the release of an additional 11,000 
long tons each month. 

Truck and bus tires will receive 
a substantial share of the addi- 


tional natural rubber, it was stated. 
* * a 


Light Kaiser Bus Ready 


PERMANENTE, Calif. — Com- 
pletion of the articulated mag- 
nesium - aluminum Kaiser Coach 
by Permanente Metals Corp. for 
Sante Fe Trailways was an- 
nounced last week by Henry J. 
Kaiser, president. The bus meas- 
ures 60 feet in length, has tor- 
silastic spring suspension, seats 40 
passengers and is powered by a 
six-cylinder, 275 hp supercharged 
horizontal Cummins diesel engine. 

+ + 


England Begins Jubilee 

LONDON, England.—Great Brit- 
ain opened its celebration of the 
Golden Jubilee of the Motor Indus- 
try last week with the slogan, 
“Vital to the Life of the Nation.” 
It will run through Nov. 20 and 
cover Australia, India, the Middle 
East, New*Zealand, South Africa 
and South America. 

* x * 


Heat Stoppage at Hudson 


DETROIT. — Because of the 
heat, Hudson suspended all man- 
ufacturing operations Friday and 
gave workers a holiday. At 3 p.m. 
the temperature here was 98 de- 
grees. 

cd * * 


New Schedule of Hours 
In Effect at Dallas 


DALLAS, Tex. — Dealers here 
have adopted a new schedule of 
hours, as follows: weekdays—open 
7:30 a.m., close 5:30 p.m.; Satur- 
days—open 8:30 a.m., close 12:30 
p.m.; Sundays—closed all day. All 
night-time service discontinued. 





Comparison of Advertised Delivered Prices of Cars 


(Effective May 22, 1946) 


(This comparison of advertised delivered prices of various makes of cars was prepared by a statistically-minded friend of 
Automotive News. The prices were those in effect May 22, 1946,and it should be noted that since then, OPA has authorized in- 
dustrywide increases ranging from 4 to 8 percent. The prices listed do not include state sales taxes, license or title fees, ac- 
cessories, or various items of optional equipment. We feel, however, that the table offers a basis of comparison for respec- 
tive models and makes.) 










Wheel Base 4-Door 
Sedan 
Chevrolet—Stylemaster....................... m4 116” $1011.00 
nc eCL, tam d och det etoee sant — 114” 1059.44 
Ford—Deluxe—V8-90................. ee eeee me 114’ 1069.97 
Chevrolet—Fleetmaster....................... “6” 116” 1081.00 
Ford—Super Deluxe.......................... — 114” 1124.91 
—' i UMD. i ccc cccnvesiuees — 114” 1135.44 
ae a oe wee csc eeet —. 137° 1150.00 
uuth—Special Deluxe.................... — 117” 1179.00 
Is io laren 0 <6 6b xno ot0 0 9 86-0 Weis oe 119” 1215.00 
Nash—Ambassador—600..................... = 112” 1215.00 
cones Serpede eter a an dad alee dita d.e nie Sillin — 119” 1241.00 
Studebaker—Deluxe Champion................ ee 112” 1258.50 
Oldsmobile—Special 6-66..................... “6” 119° 1258.00 
lia. 5 aS aiida's bin'v 0c agighee ‘o” 11914” 1263.00 
Pontiac—Streamliner................... dae 7 122” 1289.00 
Pontiac—Streamliner......................... a 122” 1816.00 
Studebaker— Regal Deluxe Champion.......... — 112’ 1320.00 
ees o's e's ge oa wae 40% oe a — 119%” 1327.50 
nant babs ehees ps sh heres 118” 1333.90 
Oldsmobile— Dynamic 6-76... ...............- 125’ 1345.00 
DeSoto— SS lb ike a fa 6e eee haw 1214” 1345.00 
Hudson—Super 6 (51)....................005- 121” 1352.50 
Buick—S; ic tel deck a cedvanees she apes 121” 1354.00 
ash—Ambassador 6......................... 121° 1369.00 
Oldsmobile—Dynamic 8-78................... 125” 1398.00 
os. . oo cnessducteeeeevves 1214" 1415.50 
SERGIO, 50 6k ccc esc ecesctcnsecsccs 12144” 1456.50 
H —Super 8 (58).......... 121’ 1479.25 
Hudson—Commodore 6 (52).... 121” 1486.75 
Hudson—Commodore 8 (54)... . 121° 1553.00 
es os ane ara ds Latent at 12144" 1558.00 
Oldsmobile—Custom 8-98..................... 127 1573.00 
Nis oso bbe wis soacc tos an’ 124” 1584.00 
e-em... 13736" 1638-50 
‘ustom 4 
Packard—Cli a 120" 1684.96 
Packard— Deluxe Clipper 120° 1747.87 
Cc — 127%’ 1766.00 
ne ook os: bagless #8 sb ben 6 1894” 1796.50 
Chrysler—New Yorker. pastes 1274” 1848.50 
Buick— Roadmaster 70. 129° 1853.00 
Ci ler—Royal....... 13934" 1874.50 
Series eS oe ae ko as be Sid a en 8 126 1930.00 
Lincoln—Standard V-12......... 1 125” 2065.03 
eoene— Series &. bawe'e a OO eorebiacsiad ; a ates as 
—Super Clipper (ESO Re Ee a ’ 2135.43 
Linecoln—Custom Interior V-12............... “a 125° 2194.87 
at a reed inh a tardenanee ae ee i 2785.00 
Packard—Custom Super Clipper............... “3° - 2837.55 
Lincoln—Continental V-12................... by 125° 
—Series 75 Fleetwood................. _ 136" 3900.00 





Deluxe 
2-Door Sedan Sport Coupe Business Convertible Station Station Chassis 
Sedan Coupe (Full Rear Seat) Coupe Coupe Wagon Wagon 
$ 961.00 $ 947.00 $ 911.00 $ 766.00 
1005.23 950.63 | 
1016.06 961.16 
1030.00 $1052.00 1017.00 $1266.00 $1496.00 
1069.99 1111.17 1015.07 1270.63 1327.14 
1080.52 1121.70 1025.59 1281.16 1337.67 
1094.00 1140.00 1051.50 
1184.50 1180.00 1095.00 1358.50 1428.50 
1161.00 1190.00 1146.00 1103.00 1408.00 805.00 
1157.00 1211.00 
1186.00 1216.00 1172.00 1129.00 1433.00 831.00 
1200.75 1247.25 1135.25 
1222.00 1198.00 1453.00 889.00 
1215.50 1145.00 
1223.00 1705.00 1777.00 869.00 
1249.00 1731.00 1803.00 895.00 
1267.25 1315.75 1204.75 
1368.50 1318.00 1566.50 
1281.08 1322.27 1511.20 1525.36 
1279.00 1008.00 
1313.00 1336.50 1224.50 
1812.25 1350.25 1284.00 1653.00 998.00 
1301.00 893.00 
1259.00 , 1354.00 
1333.00 1062.00 
1387.00 1405.00 1655.50 
1426.00 1454.50 1321.50 
1476.00 1084.50 
1482.50 
1539.50 1808.50 
1501.00 1518.00 1392.00 1787.50 
1527.00 1790.00 1155.00 
1509.00 1799.00 2032.00 1121.00 
1567.70 
1697.69 
1728.00 1751.00 1653.00 
1831.50 1833.50 1756.50 2080.50 
1764.00 2079.00 1366.00 
1814.00 
2047.16 2546.17 
2031.00 2288.00 
2091.06 
2178.00 
2713.18 
3863.78 3936.61 





one 
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New 1947 
Studebaker Champions 
and Commanders 
start a new style 


twenty-three 
stunning body styles 


and every one 
a showpiece! 





To ae ce Ce 
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Income Payments 
Attain Postwar 
Record in May 


WASHINGTON.—Income  pay- 
ments to individuals during May 
were at the highest level since 
V-J day and the May total of $12,- 
737,000,000 was only slightly below 
that for May, 1945, the Department 
of Commerce has reported. 

The department’s seasonally-ad- 
justed index of income payments 
(1935-39—100) was 240.2 for May, 
compared with 236.4 for April. The 
index was only 2 percent below 
that of the record month of Feb- 
ruary, 1945, the department said. 

Two factors were largely respon- 
sible for the high level of May 
income payments, the department 
said. These were the payments for 
wage increases to railroad work- 
ers, made retroactive to Jan. 1, 
and a sharp increase in agricul- 
tural income, reflecting larger crop 
marketings and higher prices for 
farm products. 

After seasonal adjustment and 
excluding retroactive wage pay- 
ments, May income payments were 
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de- 
livery of one of the first cars assembled at the Edgewater, N. J., plant of Ford Motor 
since assembly operations were halted six weeks ago due to parts shortages and the 


RABBI JONAH B. WISE, national chairman, United Jewish Appeal, accepts 


national coal and rail strikes. Handing Dr. Wise the keys is Sol Schildkraut, Ford 
dealer from Jamaica, N. Y., who arranged the delivery. Dr. Wise is Rabbi of the 
Central Synagogue of New York and will use the new car in connection with fund 
raising activities for UJA. 


equivalent to an annual rate of Takes Larger Quarters 
$159,900,000,000, only slightly be-| Thomas-Everman-Meyer Co. 
low the record annual total of | (Dodge-Plymouth) has moved to a 
$160,800,000,000 for 1945, according |larger location at 517 North St., 
to the department. Logansport, Ind. 


1946 








DETROIT.—New car dealers and 
retailers generally were applauded 
last week as most newspapers 
throughout the nation commented 
editorially on price reaction since 
the demise of the OPA. 


Following are a few editorial 
gleanings: 

Cincinnati Enquirer: “We have 
trustworthy motor car dealers who 
wish to remain in business after 
any threat of inflation has passed 
and not profit through black mar- 
ket prices which OPA fostered, 
however indirectly in the past.” 


Comment on OPA 


Editors Applaud New Car Dealers, Majority Hail 
Passing of Price Controls 






are adhering strictly to these pri- 
orities in deliveries. They should 
welcome the chance to take the 
public into their confidence. Such 
forthrightness would not go un- 
rewarded. The lifting.of OPA con- 
trols has only put a cloak of le- 
gitimacy on the black market. 

Los Angeles Times (describing 
the OPA veto): “The pause that 
may refresh us.” 

Lansing (Mich.) State Journal: 
“Indications that landlords and re- 
tailers are exercising restraint are 
gratifying.” 


Dallas (Tex.) Morning News: 


Milwaukee Journal (commenting|“The nation has survived since 


on the black market in autos): 
“Great credit is due to reputable 
dealers who have taken the long 
range view and have resisted such 
temptations. Their lot has not been 
a happy one. The reputable dealers 
could do something to help. They 
could assist manufacturers in ex- 
posing and disciplining new car 
dealers who are mulcting the pub- 
lic. They could post their own 
waiting list and show that they 





gage Are the new groups that have recently invaded the automobile 


financing field going to take the play away from the dealers and 


divert the public from the traditional time payment system? 


We, of Commercial Credit Corporation say “NO”, and we're pitching 


in to help make sure that “NO” is the final answer 


Many times in the past when depression or war or some other major 


threat appeared on the horizon, we backed the dealer up with our 


men, our money and our efforts. 


We believe that the dealer is the key man in the success of the 


distribution of automobiles, and that much depends upon his rightful 


and complete control of the sale, the financing and the servicing 


of his cars. 


exciting, dramatic radio program... 


“SPECIAL INVESTIGATOR” 


To help ensure that objective, we announce our sponsorship of an 


over the full Mutual Broadcasting network of approximately 300 stations 


serving 22 million radio homes 
Every Sunday Evening at 8:30-8:45 Eastern D.S. Time 
(Consult your local paper for station and time in your zone) 


Through the medium of this show we will tell millions 
of prospective car buyers 


“DON'T BORROW TO BUY—TAKE TIME TO PAY! 
FINANCE YOUR CAR THROUGH YOUR DEALER” 





COMMERCIAL CREDIT CORPORATION 


July 1 without any skyrocketing 
inflation. Price fluctuation since 
that time suggests that control is 
only needed in a few fields, and 
this control should be more flex- 
ible and better administered.” 

Kansas City Star: “The nation 
has survived two weeks with no 
price control at all. With the one 
(rent) notable exception it could 
go on that way while supplies of 
goods were increased and prices 
were adjusted accordingly, as they 
have under that condition in the 
past.” 


Sales Personnel 
Shifted in South 
By Goodyear 


AKRON.—Three important per- 
sonnel changes in the south-cen- 
tral sales division of Goodyear Tire 
& Rubber were announced last 
week by J. A. Bailey, south-central 
manager. 

W. A. Lovett, who has been San 
Antonio (Tex.) district manager 
since January, 1943, has been 
named New Orleans district man- 
ager, succeeding R. J. Thoman, 
who has resigned to enter busi- 
ness for himself. 

L. W. C. Dye, assistant district 
manager at Kansas City for the 
past three and a half years, has 
been promoted to manager of the 
San Antonio district. Replacing 
Dye at Kansas City is O. S. Whit- 
aker, formerly assistant to Bailey, 
with offices in Dallas. 

All three men are veterans in 
Goodyear’s sales organization. Lov- 
ett, graduate of University of Ala- 
bama, has been with the company 
since 1927. Dye is a University of 
Southern California graduate and 
has 15 years Goodyear service. 
Whitaker, native of Eufaula, Okla., 
has 18 years sales service. 

Appointment of Ian D. Patterson 
to the newly created post of as- 
sistant manager, chemical product 
development division, was an- 
nounced by Dr. R. P. Dinsmore, 
vice-president. 

Chief function of the chemical 
products division is to develop and 
apply new processes to new prod- 
ucts, that come out of Goodyear’s 
research laboratory, so that they 
can be placed into production. 

Patterson, who will be assistant 
to Dr. C. W. Walton, holds an A.B. 
degree from Albion, Mich., college, 
and BS. degree in chemical engi- 
neering from the University of 
Michigan. He started with Good- 
year in 1921 as a chemical engi- 
neer and tire compounder. 


L-O-F Output 
At Peak Level 


TOLEDO.—Production and ship- 
ments by Libbey-Owens-Ford Glass 
Co. have been at near capacity 
levels during the second quarter 
of 1946 despite interruptions due 
to shortages of raw materials and 
supplies, and strikes, John D. Big- 
gers, president, has reported. 

In a statement to shareholders, 
Biggers said the current high pro- 
duction and sales are not yet re- 
flected in adequate earnings. The 
confused price control situation 
has prevented a decision by OPA 
on applications for price relief and 
as a result the company profit 
margins are still far below normal, 
he said. 


‘*PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio, 
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W's a Split’ Decision! 


Though much can be said about marital bliss 
SEIBERLING Everyone knows you can never say this— 





That once people marry they always agree 


On every selection, from neckties to tea. 
And that’s why Seiberling finds that it’s smart, 
To reach men and women — (now, please, don’t depart), 
x | 


For this operation can be economical 
Your budget will clearly read, ‘‘unastronomical.” 


DOUBLE-EXPOSES 
AUTOMOTIVE ADS 
TO BOTH SEXES 


’Cause the American Magazine double-exposes 
Your ads to both sexes, it’s under both noses. 


Double exposure—the outstanding buy 
Makes certain both sexes will give you the @> 





BUD SCHIRMER @ H. A. PATTERSON e@ WILLIAM M. CAGNEY 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
' PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, WOMAN'S HOME COMPANION 
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Kan. Embarks 
On $8 Million 
Road Program 


TOPEKA, Kan.—As the _ initial 
step in a three-year improvement 
program expected to give Kansas 
one of the best secondary road sys- 
tems in the nation, the Kansas 
State Highway commission has ap- 
proved road construction projects 
totaling $7,945,146 for farm-to-mar- 
ket travel. 

D. J. Fair, director of highways, 
said work on a large part of the 
roadways will be well underway 
by the end of summer. The proj- 
ects approved came from 99 of the 
state’s 105 counties, and include 
1,843 miles of grading, draining 
and surfacing. Sixty-seven new 
bridges, critically needed in many 
cases, also are part of the ap- 
proved projects. 

While several counties asked for 
15 to 25 miles of surfacing, others 
requested construction of bridge 
work as most urgently needed dur- 
ing the first year of the program. 
The surfacing includes both light 
and medium type of road base, 
which will give the counties a 
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JAMES MELTON, extreme left, stage, screen and radio singer, is driving a 13- 


year-old Chrysler with a 
made up his mind 


special LeBaron body this summer. 
when this model first was produced that some day he would have 


He explains that he 


one. He couldn’t afford it in those days but he clung to the desire and recently he 
was able to pick one up. He took it to Detroit and had some work done on the engine 
by Chrysler engineering division and on the body by Briggs, whose LeBaron division 
produced it originally. The popular vocalist is among the world’s most enthusiastic 
collectors of antique automobiles, with 90 in his ‘‘museum.’’ Left to right are Melton; 
Fred M. Zeder, head of Chrysler engineering division and vice-chairman of the Chrysler 
board; O. R. Skelton, director of engineering, Chrysler engineering division; Cari Breer, 
director of research, Chrysler engineering division; Col. Oscar G. Skelton, and Walter 


O. Briggs jr., Briggs Mfg. Co. 





combination of black-top and grav- 
el roads as feeders into the main 
highway system. 

The program has been made ex- 
tremely flexible so that one project 
can be substituted for another in 
case materials cannot be obtained. 

For example, a county asking 


for a steel bridge can proceed with 
road improvements if steel is not 
readily available. In this way, the 
allotment would not have to be for- 
feited because the work was un- 
avoidably held up. 








What Florida Says 


Sharp Practices in New Car Sales Bluntly Denied 
By Firms in St. Petersburg 


ST. PETERSBURG, Fla. — Har- 
ried dealers here, whose waking 
hours have been spent principally 
in saying “I’m so sorry” to good 
customers and old friends, took 
time out recently to deny current 
rumors of sharp practices in the 
sales of new cars. 

The dealers, 
themselves as middlemen 
squeeze play between lagging pro- 
duction and consumer demand, say 
they are doing their best to allo- 
cate new cars fairly and deny that: 
Veterans aren’t getting a square 
deal; a customer can’t get a new 
car without a trade-in; and you can 
get a new car if you'll slip the 
dealer a couple of hundred extra 
dollars. 

All the dealers talked to during 
a recent survey, said they had a 
priority list of one sort or an- 
other and that they stuck to it. 

In some cases, it is first come, 
first served and in others a certain 


i 
gar Want Ad Dept., Inside Back Cover | percentage of new cars are allotted 
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Insulated trailer for hauling frozen foods, built by Reliance Trailer and Truck Co., Inc., San Francisco. 


20-ton Payload 
carried with 19.9% less deadweight 


‘'rames are Mayari R. 


By using floor beams, longitudinals and side frames 
of Mayari R, deadweight has been reduced 19.9 per 
cent in these Reliance trailers. And in addition to 
cutting weight the use of this steel has materially in- 
creased the safety factor. These trailers have con- 
siderably more than the minimum strength required 
to handle safely their 20-ton rated capacity—an im- 
portant consideration when trailers are overloaded. 
Mayari R has a minimum yield point of 50,000 psi 
as compared to 25/30,000 psi for mild-carbon steel. It 
can be used in thinner gages and lighter sections with- 
out compromising strength—or it can be used in the 
same gage and weight of section as carbon steel when 
greater strength is needed in the finished product. 





Welding Mayari R side frames to bed plate in Reliance shops. 


MayariR nals 2. stongnr..longar lating 


- 
= 





Floor beams, longitudinals and side 





Cold-forming a trailer frame member of Mayari R. 


With this high-strength, low-alloy steel, builders of 
vehicles can materially reduce gross weight at com- 
paratively low cost, as Mayari R costs little more than 


ordinary carbon steel. 


No problems are presented in forming, fabricating 
and welding Mayari R. It is readily workable by the 
usual methods—heat treating isn’t necessary. 

Write for the new Mayari R catalog, containing 
details and showing a variety of applications. 





BETHLEHEM STEEL COMPANY 
Bethlehem, Pa. 
On the Pacific Coast 


Bethlehem products are sold by 
Bethlehem Pacific Coast Steel Corporation 





to veterans, professional men and 
so forth. 

For example,.E. W. Larkin, vice- 
president of the Sun Motor Co., 
says they operate on a first come, 
first served basis, with the excep- 
tion of mailmen handling rural 
routes. These mailmen get a pri- 


who characterize | ority, but that’s the only priority 
in al|as far as the company’s Stude- 


bakers are concerned. 

Larkin, who says he doesn’t have 
a new car and doesn’t know when 
he can get one, emphasized that 
although his company likes to have 
a car traded in on a new one, it 
makes no difference as far as pri- 
orities are concerned. 

And on the subject of bonuses 
for new cars, Larkin is emphatic. 
“It just isn’t good business and 
besides we don’t operate like 
that. We’ve been offered as high 
as two and half times the value 
of a new car but we’ve turned 
every bonus down.” 

Paul Nichols, owner of the Pack- 
ard dealership, says they also op- 
erate on a first come, first served 
basis but try to give veterans a 
break whenever possible. 

Nichols also said it wasn’t good 
business to attempt to take a bonus 
and added that the Packard com- 
pany wouldn’t stand for any such 
shady practices. 

Charles R. Moore, manager of 
the Grant Motor Co., said Fords 
are being allocated 25 percent each 
for veterans, professional men, for 
municipal use and for business 
men. 

“Not only won’t we take a bonus,” 
Moore said, “but any one offering 
us one will probably wait eight or 
10 months before he gets a new car 
from us.” 

Cc. R. Bonnett, owner of the 
Oldsmobile dealership, said they 
have had only a few cars so far 
this year, but of the few, 23 per- 
cent have gone about equally to 
persons who have turned old cars 
over to them some time ago, and 
to men who need them in busi- 

ness. 

L. N. Adcock of the Adcock Mo- 
tor Co., says that 70 percent of the 
Buicks received this year have gone 
to veterans or professional men. 

Although methods of distributing 
new. cars varied considerably, the 
dealers denied all three of the 
rumors. 

Most of them said they had sons 
or relatives in the service and ap- 
preciated what service men had 
gone through. They said also that, 
although tradeins are highly desir- 
able, they had no effect on new 
car priorities. Finally, they con- 
demned bonuses as being both un- 
fair and unbusinesslike. 

“After all,” was the consensus. 
“We've been in business here a 
long time; we expect to be in busi- 
ness a lot longer, and any practice 
like that would be ruinous to our 
reputations.” 


EXCLUSIVELY FOR 
Aggressive 
Automobile 
Salesmen 


Pocket Size Prospect Book 


12. Books $4.85 


“One Year’s Work” 


Prepaid If Check Enclosed 
Otherwise C.O.D. 


MODERN SELLING 
METHODS CoO. 
P. O. Box 666 
Louisville 1, Ky. 
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f poree MASS, alive with tremendous power 
and energy, slept undisturbed for centuries 
beneath the soil of Pennsylvania. A mass of black 
gold that held ‘the promise of a new era of 
achievement ... a new phase of world progress. 


On August 27, 1859, Col. Edwin L. Drake 
sank a shaft into the ground at Titusville, Pa. 
And with the world’s first drilled oil well, he 
tapped almost limitless resources for national 
prosperity. 


Industry, agriculture and transportation soon 
sought the benefits of this fowing treasure. All 
America became hungry for it. 


To feed this hunger, Tide Water Associated 
Oil Company stretched the first pipe-line out of 


recently dedicated a replica 
of this, the world’s first 
drilled oil well, at historic 


Pennsylvania. 


_ America’s Fountain of Strength! 


the oil fields of Pennsylvania. Stretched it across 
the barrier of rivers, mountains and rugged ter- 
rain to its refinery on the East Coast at Bayonne, 
New Jersey. Stretched it so that oil might 
become available to the Nation. 


That first pipe-line is typical of the pioneer- 
ing spirit behind Tide Water Associated Oil 
Company. And it lives today in Tide Water’s 
continuous research for still finer fuels. . . still 
more powerful gasoline . . . still more capable 
lubricants . . . than man has yet enjoyed. 


For we’re not content to offer the public a 
superlative product and say: ‘*This is the best.”’ 
We believe the words should be: ‘‘This is the 


best... yet.’’ 


TIDE WATER 
ahr Associated 


me ala 





World’s Largest Refiners of Pennsylvania Oils 
Makers of World-Famous Veedol Motor Oil 


The Governor of Pennsylvania 


Drake Well Park, in Titusville, 


11 
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Financing Tops 


°45 in Canada 
By 200 Percent 


OTTAWA.—(UTPS) — Financing 
of motor vehicle sales in Canada 
during May was at approximately 
the same level as in April but 
continued the sharp gains over 
1945 recorded in the earlier months 
of the year. 

Sales of 5,158 new and used ve- 
hicles were financed to the extent 
of $3,986,897 during May, as com- 
pared with 5,784 vehicles for $4,- 
065,515 in April and 2,433 vehicles 
for $1,150,769 in May, 1945. As com- 
pared with the latter month, the 
figures for May this year represent 
increases of 212 percent in number 
and 246 percent in financial value. 

During the first five months of 
this year an aggregate of 20,262 
vehicles have been financed for 
$13,785,394, as compared with 10,- 
902 vehicles for $5,576,786 in the 
corresponding period of 1945. New 
vehicles accounted for 7,180 of this 
year’s total, as against 1,251 of 
last year’s. 

New vehicles financed during 
May numbered 2,333 and_ the 
amount of financing was $2,702,- 
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New York e Chicago @ Detroit e Atlanta e San Francisco 


with the brilliant new 


TIMES PICAYUNE 


Colorgravure Magazine 


Here at last is the perfect medium for your adver- 
tising in the Deep South. No other newspaper, no 
other magazine, no other supplement, can give you 


such dominance of this rich market. Each Sunday 32 
or more pages in full color, spot color, duotone and 


monotone, are read in 9 out of 10 New Orleans homes, 
plus 100 thousand trade territory homes! 

THE TIMES PICAYUNE 

NEW ORLEANS STATES 
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has recently 


Maryville, Mo., 
been strengthened by the return of three of his four sons from overseas service. Above 
is this father-son group: standing, William, 25, and Hubert, 19; seated, Sammy, 19, 
Engels and Harold, 23. 


THE STUDEBAKER dealership of William Engels, 





Pittman Auto Co. (Ford), E. 
Main St., Brownsville, Tenn., has 
appointed R. Tom White superin- 
tendent of the service department. 
He has 20 years experience in the 
parts and service business. 


461, as compared with 2,295 ve- 
hicles for $2,534,982 in April and 
276 for $361,921 in May, 1945. Used 
vehicles financed numbered 2,825 
at $1,284,436, as compared with 
3,489 for $1,530,533 in April and 
2,157 for $788,848 in May last year. 





ANS \S 


FOB FACTORY 





Ford Affirms Interest 
In Automatic Shift 


By A. H. Allen 


APPOINTMENT of Harold Youngren as director of en- 
gineering for Ford is regarded as having particular signifi- 
cance with respect to automatic transmission development 
in Fords of the future. Youngren took a prominent part in 
the perfection of the Oldsmobile Hydra-Matic drive when he 


was chief engineer there, and 
as director of engineering de- 
velopment at Borg-Warner it 
can be assumed he has had major 
interest in the progress of the two 
automatic transmission designs this 
company’s divisions have engi- 
neered. 

At one time it was reported the 
Detroit Gear division of Borg- 
Warner was tooling up to produce 
an automatic gearshift to be used 


the Rouge 
ducer. 
Automatic 
transmissions are 
the ‘‘hottest’’ 
thing engineer- 
ingwise in pas- 
senger car evolu- 
tion today. 
+ + 


pro- 


* 


A DETROIT 
engineer designed 
a coil spring for 
seat upholstery, 





A. 8. Allen 


in the Ford line. Without doubt, | formed from flat steel strip, which 


The | Youngren’s long experience in this 
dealership was established in 1911. | field will be an important asset for 
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sounds as though it might have in- 
teresting possibilities in view of the 
current shortage of steel wire for 
this type of spring. 

The difficulty, probably, is that 
by the time such a strip spring 
could be placed in production, 
the wire shortage would be a 
thing of the past, so unless the 
new product were less expensive 
or provided better characteristics, 
its adoption would be problem- 
atical. ee Ae 
ONE WONDERS what is behind 
the current UAW sniping tactics 
against Chrysler and Briggs plants 
—a series of small walkouts in pro- 
test over such petty things as “too 
much heat,” alleged speedup prac- 
tices on the part of supervisory 
forces and a dozen and one other 
fancied grievances. 

And again, at Detroit’s downtown 
“save OPA” rally, Chrysler and 
Briggs were about the only plants 
seriously affected by a walkout of 
union members bent on either at- 
tending the demonstration or tak- 
ing an afternoon’s pleasure in the 
neighborhood bar. 

The technique seems to have 
been planned that way. Charges 
that management is driving 
working forces to excessive pro- 
duction rates are particularly 
foolish, for the simple reason that 
the supply of materials and parts 
is not yet sufficient to permit 
even normal productivity, let 
alone any improvement over the 
wartime pace, which was nothing 
exceptional. 

What the significance of these 
continual potshots at the two com- 
panies can be as yet is purely spec- 
ulative. Some people discern the 
fine hand of Emil Mazey, Trotzkyite 
director of Briggs locals, behind 
the entire trouble. Others think it 
may be the preliminary machina- 
tions leading up to a major strike. 

The latter viewpoint would ap- 
pear open to serious question in 
face of the effect of mounting liv- 
ing costs on the average working- 
man’s pocketbook, depleted union 
treasuries and the general unpopu- 
larity of strikes in the public eye 


at this time. 
* * * 


Many Advances Claimed 


For Tucker Engine 


PUBLICITY handouts on the new 
Tucker Torpedo describe the 150- 
hp, six-cylinder engine as having a 
one-piece block and head of alu- 
minum with cast bronze cylinder 
sleeves. The latter are claimed to 
have a _ coefficient of expansion 
more nearly equivalent to that of 
aluminum pistons, thereby insuring 
a better piston fit and less wear. 

Another engine feature men- 
tioned is the use of low-pressure 
fuel injection, instead of con- 
ventional carburetion. In such an 
arrangement a single power- 
driven fuel pump forces gasoline 
through individual lines to each 
cylinder, in contrast to the sys- 
tem on diesel engines where sep- 
arate injectors are mounted on 
each cylinder and put much 
greater pressure behind the fuel 
intake. 

The Tucker engine, apparently a 
brand new conception, also is said 
to feature hydraulic valve lifters, 
hitherto used only on the most ex- 
pensive automotive engines. 


aces 
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Two decades ago, he came to New York, 
set up an office, prospered. Today, he is a successful businessman. 
Two decades ago, he started reading The New York Times. 
“Once you become a Times reader,” he says, “it gets in your blood! 
Nothing else will do.” 
In two sentences, he sums up that rare loyalty characteristic of the men and 
women who read The New York Times. 
No casual reading habit, people trust The Times, rely on it, swear by it. 
, The effect of such confidence does not stop at the 


thin column rule that separates news from advertising. 
That’s why advertisements in The New York Times create desires, bring 


people into stores, help sell merchandise in large volume at low cost. 


The New York Times é 


“ALL THE NEWS THAT'S FIT TO PRINT" 
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AUTOMOTIVE WASHINGTON 
More Exports to Canada 
Seen in Parity Move 


ky William Ullman 


ACTION OF the Canadian government in increasing the 
value of the Canadian dollar in parity with the U. S. dollar 
will have certain favorable results from the United States 
standpoint. Canadian manufacturers will no longer be able 
to pay manufacturing and other costs within Canada and 


with Canadian eee - Heretofore, U. S. products have cost 
10 percent discount insofar as 18 percent wens 
external export sales are con- in Ganade. Great 
cerned. The 10 percent discount, en- Britain will be 
joyed by Canadian manufacturers able to sell more 
on export sales the last seven years, easily in Canada 
is eliminated. because of the 
2 F appreciation of 
Canadian importers will not be the Canaéian dcl- 
obliged to pay 10 percent premium lar. Inbuying 
for the U. S. dollars when pur- from Canada, 
chased with Canadian funds and however, Britain 
will therefore be in a position to 


will have to pay 
increase their imports from the more for Cana- 





William ‘ 
United States by that percentage. dian dollars with 





















































































THREE SALES REPRESENTATIVES of B. F. Goodrich from various parts of the 
country were recently presented 30-year service pins by John L. Collyer, president. 
Left to right are R. T. Eastman, operating manager, Omaha district; L. L. Black, 
manager, Boston district, Replacement Tire Sales division; Collyer; Guy Gundaker jr., 
field sales manager, Replacement Tire Sales division, and Leroy T. Coffland, Buffalo 
district Industrial Product Sales. 


which to pay for her imports. Canada sells more to Britain than 

Canada has always bought more |she buys from that country. The 
from the United States than she} United States likewise sells more 
has sold to us; on the other hand /|to Britain than she imports from 


that country. These countries are in 

turn each other’s best customers. 

Through the triangular trade of the 

three countries a measure of bal- 

ance is achieved on their interna- 

tional accounts. Toe 
oe 


Inflation Threat Eased 
By Higher Output 

WASHINGTON’s sultry midsum- 
mer atmosphere was charged last 
week with verbal thunder over 
price control and inflation. The 
main battle against rising prices, 
however, is being fought in the na- 
tion’s factories and mines and on 
the farms. 

Many industries are turning 
out consumer goods in record 
peacetime volume. Record or 
near-record crops are expected 
this year, including the largest 
corn crop yet grown. The Census 
Bureau reported civilian employ- 
ment rose to a new peak of near- 
ly 54,000,000 in June, with only 
2,560,000 persons unemployed. 
Most of the 10,000,000 men and 
women released from the armed 
services since V-J Day have been 
reemployed. 

Still the country was short of at- 
taining full use of its vast war-ex- 
panded capacity. The automobile 

and other industries were hampered 
by shortages of materials, strikes, 
reconversion lags. Huge deferred 
demand for housing, automobiles, 
clothing, home furnishings was un- 
filled. 
* * * 


Ban on 34 Imports 


Lifted in England 


THE BRITISH Board of Trade 
has opened the gates to renewed 
imports of 34 miscellaneous types 
of merchandise which had been 
banned from the United States un- 
der wartime controls. Producers 
may ship to Britain annually 20 
percent of their average during 
1936-37-38. For the remaining 
months of 1946 they may ship two- 
thirds of an annual quota. 


The list includes such varied 
products as cosmetics, beehives and 
frames, ladies’ felt hats, vacuum 
cleaners, artificial silk clothing, and 
spark plugs. One of the reasons 
for lifting the embargo was to pre- 
vent irreparable loss of familiarity 


with many American brands. 
oH cd * 


Merger of RFC Units Urged 
By General Accounting 


MERGER OF all activities of 
RFC and its subsidiaries is recom- 
mended by the General Accounting 
Office. It proposes standardization 
of RFC operations, record-keeping 
and accounting. 

General Accounting Office said 
the huge financing agency does 
not control its $7 billion invest- 
ment in properties and $300 mil- 
lion investment in inventories of 
Defense Supplies Corp., Metals 
Reserve Co. and U. S. Commercial 
Co. 


* * * 


Would Broaden ‘Benefits’ 


Through Railroad Plan 


ADVOCATES OF a vast expan- 
sion of national social insurance 
refuse to be downed. No sooner 
was it apparent that the Wagner- 
Murray-Dingell bill was dead than 
its proponents tried to push through 
pieces of their program in the rail- 
road social insurance bill. 

The railroad insurance bill, if 
passed, would become a precedent 
for revamping the entire social se- 
curity structure. It would enlarge 
existing railroad pension and un- 
employment benefits, already great- 
er than the general social security 
standards. 

* * * 
Early Senate Action Seen 


On Bullwinkle Measure 


EARLY SENATE action is hoped 
for on the Bulwinkle bill to bring 
an end to uncertainties raised by 
Justice Department action against 
the long established conference 
transportation rate-making system. 


Passed overwhelmingly by the 
House last December, the measure 
would definitely give ICC full pow- 
er over carrier rate and service 
agreement procedure. Agreements 
found by ICC to be in accord with 
the Congressionally - declared na- 
tional transportation policy would 
not be subject to anti-trust attack. 
Virtually all shipper and other busi- 
ness organizations advocate prompt 
passage. 
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DD up all you know about Seattle—the 18 counties 
A in the Seattle ««Market Box’’— their 1,400,000 
inhabitants—the 75% of all the state’s people, sales 
and income which the Market Box represents — the 
forest, farms and fishing industry — the great hydro- 
electric dams, shipyards, airplane plants and alumi- 
num industry —the import and export 
trade — add these all up and you still 
haven’t got the pace of things in 
Western Washington. 


CALL THE 







Western Washington, perhaps more 
than any other area in the United 
States, is timed with the future. Here 
is the last frontier of America — the 
gateway to Alaska and the Far East by 
air and by sea — a fit subject for para- 
phrasing a famous expression, “Go 
Northwest, young man!” 


il 





The young men of the Hearst Advertising Service 


came to the Northwest a long time ago. They have 
been here long enough to know Seattle and Western 
Washington marketwise as only newspapermen can 
know the place they live and work in. 


Daily these «reporters with a nose for sales” rub 
elbows, exchange opinions and give 


H-A-S MAN and take sales facts with sales and 


Just drop us a noe advertising executives in a score of 
saying, “I’m inter- 
ested in your market - s x 
information on (name evolved, a gold mine of information 
your type of product).”’ 


different lines. And what they have 





on the Seattle situation, is yours for 
the asking. 


Not only in Seattle, but in nine other 
key cities of America this is available 
to sales and advertising executives. 
Why not call the H-A-S man now? 


HEARsT ADVERTISING SERVICE 


HERBERT W. BEYEA, General Manager 
959—8th Ave., New York 19, N. Y.—Offices in principal cities 


Representing: 


New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 
Baltimore News-Post-American + Boston Record-American-Advertiser + Detroit Times +* Albany Times-Union 
San Francisco Examiner + Los Angeles Examiner - Seattle Post-Intelligencer 
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AIRCRAFT NEWS 


Better Ports, Planes 
Needed for Flying 


By Charles Evans 
Aviation Editor 


WHILE THE Non-Scheduled Flying Advisory Committee 


is busy advising government, 


its individual members could 


profitably advise the industry which nominated it. 
The committee was nominated by the airplane manufac- 
turers, aircraft operators and airlines, with seven represen- 


tatives of private flying, to 
advise the Civil Aeronautics 
Administration on matters 
pertaining to private flying, air- 
port service operations charter op- 
erations and civil air regulations. 
Its work has been effective for 
personal flying and helpful to the 
CAA. 

Perhaps as a committee, it can- 
not do what its individual mem- 
bers would like to see done, but 
you ought to hear those individ- 
uals when they are speaking for 





Da 


"REPRESENTED BY O'MARA G ORMSBEE, 


themselves! So ought the personal 
aircraft manufacturers. 

William Winter, enterprising 
editor of Air Trails, asked each of 
them the old ringing question, 
“What’s wrong with private fly- 
ing?” 

The answers he _ published 
ought to have some effect on 
the future private plane if the 
manufacturers are willing to lis- 
ten to the doctors whom they 
nominated to advise government 
on the patient’s condition. 


T WILL pay you in dollars 





ANOTHER NEW Nash dealership has been opened by Harris Motors, Inc., of Norfolk, 
Va. The new building is at Twenty-first and Granby Sts. 


Winter didn’t analyze the an- 
swers. He merely published the let- 
ters of the eight men on the Ad- 
visory Committee who know most 
about their subject—private flying. 
This. column can’t refrain from 
glowing with pleasure that most 
of these opinions back up its con- 
tentions that the airplane itself 
must. be improved if we are to 
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and in pleasure to visit Seattle 


. .. to see for yourself what a great city—what a great 


market—Seattle is today. The Seattle city zone has over 
half a million population. And so rich, so responsive is this 
great market that in sales volume it ranks among the first 
15 in America. The SEATTLE TIMES is read in nearly all 
Seattle homes .. . the FIRST advertising medium in Seattle. 
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INC, » NEW YORK + CHICAGO - DETROIT - LOS ANGELES +» SAN FRANCISCO 


have mass personal flying, with 
the resultant new transportation 
industry. 

More airports is the cry of most 
of these men. They feel that more 
places to go will result in more 
airplane owners, and this also has 
been the committee’s official ad- 
vice to government, advice now 
being followed to the tune of $500,- 
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000,000 of federal money in the 
new airport program. 


Robinson Not Impressed 


With Need for Airports 


DOUGLAS ROBINSON, a for- 
mer member of the committee, 
having recently resigned to open 
a dude ranch in California, speaks 
as “the man who owned one.” He's 
not too impressed with the all- 
importance of airports. 

“The non-aviator market is there, 
says Doug. “The man in the street 
wants to get out of the street, but 
today’s airplane is unequal to the 
task. Our planes are still depen- 
dent on airports. If personal air- 
craft are ever to be sold in quan- 
tity they cannot afford to continue 
clutching at the skirt of Mama 
Airport. 

“Why all this hue and cry 
about airports? Why not build 
airplanes that won’t have to 
cling to a wet nurse? If the air- 
plane manufacturers don’t raise 
their sights, they will be caught 
with their diapers on! 

“In order to achieve flexible util- 
ity, personal planes must be able 
to slow up as well as speed up. 
A landing and takeoff speed of 15 
to 20 miles per hour, together with 
steep angles of ascent and descent, 
will give John Q. Public a better 
run for his money. And it’s his 
money! He will be ready to buy 
when his machine can take him 
from where he is to where he 
wants to go. Therefore, roadabil- 
ity is important. 

“The door to the vista of per- 
sonal flying can be opened wide 
if flying can be brought closer to 
home. The real key to that door 


is the machine itself.” 
ok * 6 


Bergin Offers Solution 
For Hangar Problem 


JOSEPH BERGIN, director of 
aeronautics in Utah, thinks airport 
accommodations for airplanes are 
important, but he shies away from 
the inevitable high cost of hangar 
rental. He suggests a solution. 

“If the manufacturers’ could 
build airplanes with simple, fool- 
proof devices for folding the wings 
so that they could be parked in a 
minimum of space, the $20,000 han- 
gar would hold comfortably at least 
45 planes instead of only 15.” 

Arthur Boreman, Des Moines, 
chairman of the committee, is the 
most vocal exponent of more air- 
ports. He wants 16,000 of them in 
stead of the 3,000 proposed under 
the federal plan. 

; He thinks hilly, wooded areas 
in such states as Pennsylvania 
and Arkansas, ought to be 
cleared for emergency fields, per- 
haps with federal, state and 
county money. 

As a “fundamental,” he thinks 
“manufacturers of personal air- 
craft must be given a broader lat- 
titude in the development of more 
simple, safe and fast planes 
through the elimination of the 
present senseless and ineffective 
certification of the CAA.” 

Two manufacturers of personal 
planes also call for greater utility. 
They are very different men, W. 
T. Piper, president of Piper Air- 
craft Corp., and Fred E. Weick, 
Engineering and Research Corp., 
builders of Ercoupe, which Weick 
designed. 

* * * 
Action Is Urged 
On Weather Problem 


Weick wants something done 
about the weather, and he suggests 
the airplane itself might do it. 

“Private flying now is a fine 
sport and it can be put to limited 
use, but it does not give depend- 
able transportation on account of 
the inability to fly safely under 
conditions of poor visibility. 

“The greatest single develop- 
ment that could be made in pri- 
vate flying therefore, appears to 
be one that would enable the 
user to fly and navigate safely 
under all conditions of visibility.” 

Beverly Howard, enterprising op- 

erator of several fields in the 
‘Southeast, wants faster airplanes, 
{more airparks, night and instru- 
ment flying, air marking and bet- 
ter navigational aids. 
: “Once the utility of the airplane 
is raised any appreciable amount, 
public acceptance and demand for 
airplanes will ‘steam-roll’ many 
other improvements into being,” 
Howard believes. 
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DETROIT.— Dire consequences 
may result unless the “destroyers 
of confidence” within the U. S. 
are overcome, Frank Rising, gen- 
eral manager of the Automotive & 
Aviation Parts Manufacturers 
Assn., has warned. 

Rising declared in a “Memo to 
Management” that most Americans 
have “had quite enough of the 
false prophets and of the mean 
people who enjoy the confusion 
and bewilderment they create.” 
Among those disbelieving in Amer- 
ica, he said, are “apparently a lot 
of even our government spokes- 
men.” 

“If you take a long, calm look 
at our situation,” Rising stated, 
“it is difficult to find anyone who 
is gaining by our continued tur- 
bulence and frustration. No one 
gains, that is, who wants to see 
the country get back on the track 
and go places. There probably are 
some who don’t want that, and 
they are the ones who stand a 
chance to profit from our confu- 
sion.” 

Working men are an example 
of a group that has received 
false leadership, Rising said. 
Workers should be “very angry” 
at those who maintained that 
purchasing power was “every- 
thing,” he declared. 

As another instance, Rising cited 
the uncertainty which has beset 
American trade since the demise 
of OPA. So much doubt exists 
about whether OPA will be re- 
vived, he pointed out, “that no- 
body can plan with any assur- 
ance.” 

“It would be good to get back 
to a world of sanity, more confi- 
dence,” the AAPM manager said. 
“Reasonable and sober people 
haven’t any fear about wild rocket- 
ing of prices—they know that what 
was true throughout our lives will 


Road Contracts 
Let by States 


Show Increase 


WASHINGTON.—The federal-aid 
highway program gained in size 
during May as the volume of road 
work placed under contract con- 
tinued to rise. 

State highway departments let 
425 contracts in May for federal- 
aid projects that will cost $58,166,- 
360, as compared with a total of 
392 contracts awarded in April for 
work costing $55,932,506, according 
to reports received by the Public 
Roads administration. 


The number of contracts award- 
ed for federal-aid projects has in- 
creased each month since the be- 
ginning of the year. During the 
five-month period from Jan. 1 to 
May 31, a total of 1,230 contracts 
were let for approximately $185,- 
900,000 worth of improvements on 
the federal-aid system. At the end 
of May, a total of 68 contracts for 
work costing $12,581,000 were un- 
der construction. 

Reports of progress in the devel- 
opment of the federal-aid second- 
ary road program showed a total of 
2,851 projects programmed as of 
May 31 for improvements on 12,046 
miles of roadway at an estimated 
cost of $217,109,681. 

The federal contribution will 
amount to $109,783,343. Of these 
projects, 1,334 miles costing $33,- 
963,000 are under construction. 


Eaton Division to Get 


New Office Building 

MASSILLON, O.—H. J. McGinn, 
vice-president of Eaton Mfg. Co., 
has announced the erection of a 
new office building for the Reli- 
a division in downtown Massil- 
on. 

The two-story building, of brick 
and steel construction, will house 
personnel employed in administra- 
tive, advertising, employment, cost 
engineering and purchasing de- 
partments. It is the first of a se- 
ries of contemplated expansions to 
provide facilities for the division’s 
increased activities in the produc- 
tion of lock washers, snap and re- 
tainer rings, and cold drawn wire. 


Rising Scores Cynics 
Calls for Repudiation of ‘False Prophets’ 
And ‘Destroyers of Confidence’ 












be true again. The laws of supply 


| and demand, in a free economy, do 


regulate prices. If I don’t want 
the article at your price, I don’t 
buy it. 

“Strangely enough, a great many 
adult citizens who have lived their 
lives in a country which consis- 
tently produced the highest stand- 
ard of living in the world have 
got in the habit of believing that 
the brief period of the thirties is 
typical of our history. It is much 
like the hypochondriac who insists 
on being sick, or the sound and 
healthy man who has been ill for 
a short period and forever after 
dwells morosely on that experience. 


“Actually, in your life and 








HULL-DOBBS, INC., recently appointed downtown Ford dealer in Cleveland, just 
completed a $55,000 parts sale month in the fourth month of its operation. Pictured 
above are some of the organization that were responsible for this volume. From left 
to right, Chas. G. McClamrock, Walter Larks, Morton Mallory,.Clyde Hammer, Mark 


Carroll, and Jimmie Henderson. 





mine, we have got along pretty 
well without any OPAs. The pro- 
ducer, the merchant, the sales 
and service people weren’t greedy 
bandits who gouged and bled us 
for the goods we needed. 

“Why should Americans fall for 
this despicable line of propaganda 


which is based on the bland asser- 
tion that all of us have become 
gougers? It is a bitter thing to 
see so many men who should know 
better engaged in spreading these 
evil beliefs and cultivating the 
hatred and fear which obsess our 
country.” 


Arnold Named 
OPA Aide on 


Small Business 


WASHINGTON. — CPA Adminis- 
trator John Small has announced 
the appointment of Laurence F. 
Arnold as his deputy for small 
business. 

Arnold, who is director of the 
Commerce department’s Office of 
Small Business, will act as an ad- 
visor and assist in formulating 
CPA’s policies in behalf of small 
business, the CPA administrator 
said. Arnold will continue in his 
position with the Commerce de- 
partment. 

He has had wide experience in 
business and government, having 
served as a director of the Smaller 
War Plants Corp. and as acting 
general manager of that agency. 
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In the Hopper... 


Income Tax Measure 


Passed by St. Louis 


ST. LOUIS.—A municipal income 
tax of % of 1 percent on the gross 
earnings of individuals and the net 
profits of businesses is scheduled 
to go into effect here Aug. 1 fol- 
lowing its passage last week by the 
St. Louis Board of Aldermen by 
a 20 to 8 vote. 

The action is expected to attract 
widespread attention among other 
cities throughout the _ country, 
which are generally searching for 
new revenue sources — either 
through a greater share in the re- 
ceipts of state-collected taxes or 
broadening of local tax bases. To- 
ledo this year put a 1 percent 
municipal income tax into opera- 
tion, while such a levy has been in 
effect in Philadelphia since 1940. 

Estimated $4,000,000 annual 
yield of new St. Louis levy will 
come, in the main, from individ- 
ual wage earners. All residents 


of the city must pay the tax on 

any salaries, commissions or 

other compensation they earn, re- 
gardless of where they earn it. 

Non-residents will be taxed on 

their earnings for work done or 
services performed in the city. 

Scaled down from the % of 1 
percent rate originally asked by 
Mayor Kaufmann, the new levy at 
the % of 1 pércent rate was given 
final approval by the St. Louis 
Board of Aldermen with little dis- 
cussion. An unsuccessful attempt 
was made in the 1946 Missouri 
legislature to prevent the city from 
imposing such a tax. 

Under the new measure, every 
employer within the city will be re- 
quired to deduct the tax, as the fed- 
eral withholding tax is now de- 
ducted, from each pay check, and 
relay the money deducted to the 
city collector on the fifteenth day 


of January, April, July and Oc- 
tober. 

Individuals whose earnings are 
not subject to withholding must | 
file a return and pay the tax on 
their earnings by March 15 for the 
year ending the preceding Dec. 31. 

This applies to persons who are 
self-employed, such as lawyers and 
doctors, to city residents who work 
outside St. Louis and to the ap- 
proximately 20,000 federal employes 
in the city as the federal govern- 
ment will not deduct outside tax 
payments. 

Businesses, associations and 
other such organizations also 

must make a city income tax re- 
turn on net profit once a year, 
on or before March 15. Corpora- 
tions will be taxed only on that 
portion of their net profits actu- 
ally earned in St. Louis. 
Professional men and others may 

choose between making a return on 
their net profits, after deducting 
legitimate costs and expenses, or on 
their gross earnings as an indi-, 
vidual. 

Provisions of the new measure 
indicate that St. Louisans in Wash- 
ington, D. C., who still maintain 
a legal residence in St. Louis will 
have to pay the tax. 


The new law prescribes penalties 
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LT. VERNON H. YOUNGBLOOD, chief of the Paraplegia section at Halloran Gen- 
eral hospital, explains the intricacies of operating a specially equipped Ford Army 
staff car to a group of patients eager to take their turn at the wheel. The men are 
veterans of World War II who have been disabled through various forms of spinal 
injuries sustained in combat. As part of the hospital’s rehabilitation program, de- 
signed to bolster morale and strengthen and rebuild weakened and paralyzed body 
muscles, the boys are taking part in the program’s most popular feature—operating 
an automobile. The training cars they use are standard 1942 Ford sedans purchased 
for military purposes and specially equipped to be entirely operated by hand. Left to 
right: Capt. Arthur S. Abramson, Lt. Youngblood, PFC Martin Slitzky, PFC Sydney 
Schiller, Lt. Ransom Hume and Sgt. Joseph Groff. 


of a $500 fine or six months in jail, 


$4,000,000 annual yield will come 


or both, for evasion of the tax or|from corporations and businesses, 


for violation by any city employe 
of the measure’s provision that all 
information on incomes earned 
shall be confidential. 

About $650,000 of the anticipated 
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“My next car’s going to be the one with the 





> This chap, like thousands of other prospective car buyers, knows 

exactly what he wants. And, with the serious attention car manufacturers 

are giving this phase of design, he’s going to get greater see-ability. 

The trend is increasingly toward wider windshields—larger body openings. 


Men and women all over the country have been quite emphatic in demanding 


these improvements; they know what better vision means in safety, 
comfort, and driving pleasure. 


To help you capitalize this demand for better vision, “Pittsburgh’s” 
famous Duplate Safety Plate Glass and Duolite Safety Window Glass 
are at your service. 


Furthermore, the vast technical knowledge, research and production facilities 
of “Pittsburgh”—one of the world’s leading glass manufacturers—are 
available to help you make the best possible use of these long-popular, 
service-proved automobile safety glasses. We welcome the opportunity 

of consulting with you on any glass problem involved in the design 

and construction of your cars. 


Pittsburgh Plate Glass Company, 2316-6 Grant Building, Pittsburgh 19, Pa. 
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with the remainder from individ- 
uals. 


It is anticipated that revenue 
from the tax will provide $2,100,000 
annually for salary increases for 
the city’s 8,000 employes, will en- 
able the city to avoid an estimated 
operating deficiency of $1,650,000 
and provide about $250,000 for 
municipal services which have been 
curtailed for lack of funds. 

* * * 


Added Taxes Studied 


For Vet Plan in Maine 


Imposition of sales or income 
taxes to finance an $11,500,000 vet- 
erans’ benefit program was sug- 
gested to a special session of the 
Maine legislature last week by Gov. 
Horace A. Hildreth. 

Although asserting it would be 
“presumptuous” of him to seek to 
dictate to the legislature what 
source of new revenue should be 
found, Hildreth said: “I wish to 
point out, however, that the in- 
come necessary to finance the over- 
all veterans’ program which I have 
outlined can be obtained by the im- 
position of a state income tax on 
individuals, with rates running 
from 1 percent to 4 percent, or 
by the imposition of a retail sales 
tax, with food exempt.” 

* * * 


Phoenix Denied Right 
To Tax Bus System 


A municipal ordinance of the 
city of Phoenix, Ariz., attempting 
to impose a schedule of license 
fees on motor buses was held un- 
constitutional last week by the 
Arizona Supreme Court on the 
grounds that the municipal regu- 
lation usurped powers and func- 
tions constitutionally assigned to 
the State Corporation commission. 
The opinion was handed down in 
the case of the City of Phoenix 
vs. Sun Valley Bus Lines, Inc. 

The opinion affirmed a prior de- 
cision by the Maricopa County Su- 
perior court, giving judgment in 
favor of the bus system, holding 
the ordinance unconstitutional and 
ordering the defendant to refund 
license fees paid by the plaintiff 
corporation. 

* * 


Missouri ‘Milk Route’ Bill 


Awaits Executive Approval 


JEFFERSON CITY, Mo.— Mis- 
souri’s Legislature has passed and 
sent to the governor a so-called 
“milk route” bill, authorizing the 
use of money from the state’s post- 
war general reserve fund for rural 
road construction. 


Passage of the bill marked the 
first time that the Missouri Legis- 
lature has authorized use of gen- 
eral revenue funds for local roads. 
Although the measure itself ap- 
propriates no money for the pur- 
pose, the plan of the sponsors calls 
for expenditure of $10,000,000 in 
the next five years. The amount 
to be spent will be determined by 
future legislative appropriations. 


Seaman Motors, Wis. 


Seaman Motors, Inc., has been 
formed at Milwaukee by Harry J. 
and Ann M. and Lacy 
Crolius, to deal in motor vehicles, 
road machinery, agricultural equip- 
ment and power machinery of all 
kinds. Three thousand shares of 
stock at $100 per share have been 
authorized. 
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On Wall Street... 


Tire Dividends Show 
Big Gains Over ’45 


By Dana Stuart 
Staff Correspondent 
NEW YORK.—Long-term invest- 
ors in securities of the tire making 
industry are getting a better return 
this year. A number of companies 
in this industry paid more in divi- 
dends in the first six months of 
1946 than in the like period of 1945, 
and prospects are that a similar 
increase will take place in the last 
half of the year. 


One of the most recent tire firms 
to increase its declaration is U. S. 
Rubber, which will on Sept. 9 pay 
$1 a share on its common stock. 


This is the first time since Dec. 
3, 1941, less than a week before 
the U. S. entered the war, that U. 
S. Rubber’s directors have declared 
a dividend as large as a dollar. 
The board declared $1.50 in Decem- 
ber, 1941, and paid it on Dec. 22. 


The company deferred action on 
its dividend in the first quarter of 
1942 and resumed distributions with 
a 25-cent payment on June 28, 1943 


The rate was raised to 50 cents 

in the last quarter of 1948, to 75 
cents in the second quarter of 

this year and now to $1. The com- 
pany, however, does not designate 
its payments as regular quarter- 
ly dividends. 

Firestone, Goodyear, Goodrich, 
Lee, Norwalk and Dayton Rubber 
are among other companies paying 
larger dividends this year than last. 

Firestone paid two 50-cent divi- 
dends in the first half of this year, 
the same as a year ago, but has 
declared 75 cents, payable in the 
third quarter, against 50 cents in 
the like 1945 period. 

Goodrich raised its dividend to 
75 cents a common share in the 
fourth quarter of 1945 after having 
paid 50 cents in each of the first 
three quarters. It has continued 
the 75-cent payment and thus paid 
$1.50 in the first half of this year 
compared with $1 a year ago. 

Goodyear paid 50 cents in each 
of the four quarters of 1945 and 
in the first quarter of this year. 
It paid 75 cents in the second 
quarter of this year and has de- 
clared a similar amount for the 
third. Thus, Goodyear has de- 
clared or paid $2 this year thus 
far, against $1.50 a year ago. 

It is being estimated in financial 


Illinois Releases 
Third $5,000,000 


For Farm Roads 


SPRINGFIELD, [I1l.— Governor 
Dwight H. Green has announced 
the release of the $5,000,000 bal- 
ance of a $15,000,000 fund for im- 
provement of township roads 
throughout Illinois. 

The Governor said that the 
money will be available for im- 
mediate allocation for the con- 
struction of farm-to-market high- 
ways. 

In a resume of construction 
progress under the $10,000,000, re- 
leased several months ago, Green 
disclosed that expenditure of $6,- 
339,000 of the total has been ap- 
proved by the Division of High- 
ways. The approvals covered im- 
provement of 5,204 miles of town- 
ship roads in all but four of the 
102 Illinois counties. 

The remainder of the $10,000,000 
can be obligated up to July 1, 1947, 
and the $5,000,000 additionally re- 
leased can be expended or placed 
under contract during the same 
period. 

The legislative appropriation 
marked the first time in the his- 
tory of Illinois that state aid has 
been extended to township high- 
way improvements. In connection 
with further intensive development 
of the feeder road program, the 
Farm-to-Market Road Commission 
is currently touring Illinois in a 
series of meetings to study at first 
hand individual problems in road 
improvement plans. 


John Vaughn, Portland, Ore., has 
been named parts manager at Hu- 
bach & Parkinson Motors (Dodge- 
Plymouth), Oregon City. 





Stock Price Averages 


Week Week Ago 
10 cars, trucks . 43.50 44.25 39.25 
10 parts, access. .. 43.40 43.65 38.55 
5 tires, rubber 68.20 67.30 52.70 
25 automotives . 48.40 48.62 41.81 





quarters that U. S. Rubber had net 
income in the first half of this year 
of $9,000,000 to $9,500,000. This 
would compare with $7,121,720 in 
the first half of 1945. 


According to comments in finan- 
cial quarters, the slowness of the 
auto manufacturers in attaining 
volume production has had its fav- 
orable side for the tire makers. 


They have been able to channel 
more tires directly into the con- 
sumer replacement trade, where 
profit margins are larger than on 
sales to the motor car makers for 
original equipment. 
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SERVICE REPRESENTATIVES of the 75 distributors of Graham-Paige farm equip- 
ment are learning all about the Rototiller in a series of classes being given by the 
company service department at the Willow Run plant. Students in one of the series of 
school sessions are shown above. Seated, left to right, they are E. J. Helsel, Penn.- 


Central Motors & Distributing Co., 


Williamsport, Pa.; 


Burton Webb, Adrian Hatch 


Motors, Logan, Utah; R. R. Sanders, Klein Motors, Inc., New Orleans; 0. L. Mitchell, 
Regional Motor Sales, New York City; A. E. Newsome, Ray Woods Motor Sales, Dallas; 
Richard Haverly, K-F Motors, Inc., Chicago; H. Johnson, Hub Motor Sales, Syracuse, 
N. Y.; A. L. Cashion, Ray Woods Motor Sales, Dallas; Frank Brown, K-F Motors, Inc., 
and C. W. Heath, Willow Run Farm Equipment Co., Boston. Standing at the rear of 
the class are Frank A. Detwiler, service manager for Kaiser-Frazer and Graham-Paige; 


J. W. Alexander, assistant service manager; 
manager of parts and accessories, 


A. K. Steigerwalt, 
school instructor. 


oa 

U. S. Act Hinders 

. e o 
Airport Building 

WASHINGTON. — Construction 
of Class IV and larger airports 
with federal funds will be impos- 
sible in the 1947 fiscal year, unless 
action is taken to change the pro- 


visions of the Federal Airport act, 
which became a law on May 13, 





Never Underestimate the Power of a Woman! 


D. O. Davis, service school manager; 


and Harold Rochelle, service 


Walter R. Macatee, manager of the 
airport division of the American 
Road Builders’ Assn., said last 
week. 

Under the act, the administrator 
of the Civil Aeronautics Admin- 
istration must ask Congress for 
authority to begin development of 
the larger type airports 60 days 
before the close of each fiscal year 
which is June 30, or less than two 
months since the act was approved. 
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Eaton Chronicle 
Of AutolI ndustry 
Is Revised 


DETROIT.—“A Chronicle of the 
Automotive Industry in America— 
1893 to 1946,” recently prepared for 
private circulation by Eaton Mfg. 
Co. of Cleveland, is a complete his- 
tory of the automotive industry. 

The book, which is a revised edi- 
tion of a similar chronicle pub- 
lished by Eaton 10 years ago, is a 
combination salute to the automo- 
tive industry Golden Jubilee and 
Eaton’s own 35th anniversary. It 
presents year-by-year highlights of 
automobile history in America, be- 
ginning with America’s first gaso- 
line engine-driven motor vehicle 
which was designed by Charles 
Duryea and built and driven by his 
brother Frank in 1893. 

The book is illustrated with pho- 
tographs of early experiments 
which recall many memories to 
old timers who remember the be- 
ginnings of the automobile indus- 
try. Illustrations picture early mod- 
els of practically all cars which 
were manufactured on a produc- 
tion basis, as well as all 1946 cars 
and trucks. 
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Nor the power of the magazine that 
attracts more women than 


any other magazine in the world. 


mom JOURNAL 

















Dealer 


Cox Buys Chevrolet Firm 
From McClerkin in Ark. 


John F. Cox, field representative 
for the Chevrolet Motor Co., has 
purchased the Chevrolet dealership 
in Morrilton, Ark., from Joe K. 
McClerkin, owner and operator of 
the agency for the past 17 years. 

+ * * 


Glass Buys Building 


Fred J. Glass jr. has announced 
purchase of the building in which 
he has been operating his Ford 
dealership in Live Oak, Fla., for 
the last several years. 

* + * 


Leeson Builds in B. C. 


Leeson Motors, Vancouver, B. C., 
is erecting a new building, which 
will cover an area of 50 by 120 feet 
and will be of concrete block con- 
struction, with front of reinforced 
concrete and plate glass. Total cost 
will run about $15,000. 

+ + * 


Hooper Heads Sales 


Appointment of Al Hooper as 
general sales manager for James 
W. McAlister (Chrysler-Plymouth), 
San Francisco, has been announced 
by Bob Jansen, general manager. 
Hooper has been with the firm 
since 1932. 





* * * 
Maloney in Vancouver 
Maloney Motors Ltd. has been in- 
corporated with capital of $25,000. 
Registered offices are at 129 Mer- 
chants Exchange Bldg., 815 W. 
Hastings St., Vancouver, B. C. 
* * + 


McLennan Expands 


McLennan Motors Ltd, New 
Westminster, B. C., has taken over 
the complete operation of the 
Moody Park station at Moody Park, 
New Westminster. 

* cg a 


Howard-Price Chevrolet 


Howard - Price Chevrolet Co., 
Matoka, W. Va., has been incorpo- 
rated with authorized capital stock 
of $50,000. Principals include R. L. 
Price. 


* * * 


Pitrolo Pontiac 


Pitrolo Pontiac Co., Fairmont, W. 
Va., has been incorporated with 
authorized capital stock of $50,000. 
Principals are Paul Pitrolo, James 
Pitrolo and Anthony Pitrolo. 

* K * 


Clendenin (W. Va.) Motors 


Clendenin (W. Va.) Motor Sales, 
Inc., has been granted a charter. 
Authorized capital stock is $50,000. 
Principals are C. F. Osborne, R. W. 
Osborne and R. J. Osborne. 

a * * 


Romy Hammes in Ind. 


Articles of incorporation have 
been filed by Romy Hammes Co., 
Inc., 223 N. Lafayette St., South 
Bend, formed to deal in new and 
used automobiles. The corporation 
has 1,000 shares of common stock 
valued at $100 a share and 200 


Doings 


shares of preferred stock valued 
at $50 a share. Incorporators are 
Romy Hammes, Robert W. Ham- 
mes and James Hammes. 

* * * 


Man Motors in W. Va. 


Man Motors, Inc., Man, W. Va., 
has been chartered with authorized 
capital stock of $25,000. Principals 
are Arch Nowlin, C. L. Williams 
and Paul E. Bottome. 

* + * 





Kaiser-Frazer 
Appoints More 
Dealers in Ala. 


Appointment of the following 
Kaiser-Frazer dealerships in Ala- 
bama was announced last week: 
Gregory & Park Sales Co., Alice- 
ville; Liberty Motors, Anniston; 
Calhoun & Greene Motor Co., Ash- 
ville; Dickson Bros. Motor Co., 
Albertville; Ragan Motor Co., Ath- 
ens; Black Motor Co., Arab; White 
Motor Co., Ardmore; Sharp-Wool- 
verton Sales Co., Bessemer; Can- 
trell & Cofield Motor Co., Boaz. 

Veazey-Edwards Motor Co., Inc., 
Childersburg; Guthrie Auto & 
Tractor Sales Co., Carbon Hill; 
Dixie Auto & Tractor Co., Cullman; 





McRae Motors, Decatur; Auto 
Sales Co., Fayette; Paul McRae 
Motor Co. Florence; Cleveland 


Motor Co., Gadsden; Trent Moore 
Motor Co., Guntersville; Farmer's 
Supply & Milling Co., Greensboro; 
Johnson & Norris Motor Co., 
Haleyville. 

Doc Francis Motor Co., Hart- 
selle; Heflin Auto Co., Heflin; Glen 
Chaney Auto Co., Huntsville; J. H. 
Walls Motor Co., Jasper; Bagley & 
Odum Motor Co., Leeds; Blount 
Auto Sales, Oneonta; Pell City Mo- 
tor Co., Pell City; City Motor Co., 
Piedmont; Champa & Lunsford 
Sales, Russellville; Hanson’s Gar- 
age, Reform; Davis Motor Supply 
Co., Rockford; Southern Motors, 
Sheffield-Tuscumbia. 

Roselle & Vinson Motor Sales, 
Sylacauga; Farris Motor Co., Silu- 
ria; Cooley Bros. Motor Co., Talle- 
dega; Tom Stuart Motor Co., Tus- 
caloosa; Vernon Motor Co., Ver- 
non; Warrior Motor Co., Warrior; 


Winfield Motor Co., Winfield. 
* * * 


Firm Gets New Partner 


B. F. Nosworthy, a new partners 
in Motor Merchants, Inc. (Kaiser- 
Frazer), Newark, N. J., will have 
charge of the farm equipment divi- 
sion of the dealership. Walter Bei- 
neke jr. and Pat H. Gorman jr. are 


the other partners. 
* * * 


| Ohio Firms Incorporate 


The reorganization of six more 
|Ohio dealerships into corporations 
|was announced last week. They 
are: Dayton & Troy Automobile 
Co., Arlington Motors, Inc., both 
of Columbus; the Ross Sales & 
Service Co., R & W Motors, Inc., 





favor ? 


CANDA QUIZ 


Question: As a Dodge dealer since 1914, with the 
oldest Dodge dealership in California, you've had much 
experience with upholstery fabrics. Which kind do you 


Answer by Mr. Miller: For my part, | am thoroughly 
sold on a dense pile fabric like canda cloth. It wears 
like iron—never seems to get old—and it freshens up in 
a jiffy with soap and water. I'm sure glad to hear that 
Dodge is getting canda cloth. 


CANDA CLOTH—srviisn—crtans EASY— WEARS WELL 


Made by Collins & Aikman Corporation, New York 












Miller Automobile Co. Building 
1415 Broadway, Sacramento, Calif. 
Mr. Royal Miller, President 
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WHEN HOLLIS R. TERRY decided to erect modern facilitiesfor his Santa Maria, Calif., Chrysler dealership, he had in mind 
not only his immediate needs but the certainty of a rapid growth of his business. The result was the imposing building shown 
above, with its modern showroom and ‘‘open-air’’ service department. The building is 200 by 60 feet and the lot 200 by 150. 
The cost of property, building and equipment was approximately $30,000. 


both of Cincinnati; Conrad Motors, 
Inc., Springfield, and Master Mo- 
tors, Inc., Cleveland. 

* + * 


Mattison Chevrolet 


Mattison Chevrolet Co., Belton, 
S. C., has been granted a charter. 
Authorized capital stock is $25,000. 
Officers: W. Theo Mattison, presi- 
dent and treasurer; Alice V. Matti- 


son, secretary. 
+” * ok 


Merriman Motors 


Merriman Motors, Inc., Raleigh, 
N. C., has been chartered with au- 
thorized capital stock of $100,000 to 
engage in business as automobile 
dealers. Principals are W. W. Mer- 
riman jr., Lois J. Merriman and 


J. A. Kornegay. 
* * 


H. R. Yoos in N. C. 


H. R. Yoos Motor Co., Kannap- 
olis, N. C., has been incorporated 
with authorized capital stock of 
$100,000 to engage in the automo- 
bile business. Principals are H. R. 
Yoos, Lydia E. Yoos and Cynthia 


Yoos. 
* * x 


Durham Hudson Corp. 


Durham (N. C.) Hudson Corp. 
has been incorporated with author- 
ized capital stock of $100,000. Prin- 
cipals are P. E. Pickard, N. E. 
Greene and Henry R. Fuller. 

* 


* * 


Clayton in Greenville 


Clayton Motor Co., Greenville, S. 
C., has been incorporated with au- 
thorized capital stock of $12,000. 
Officers: C. M. Clayton, president 
and treasurer; S. Dwight Pace, 


vice-president and secretary. 
* * * 


Outing Set in Portland 


PORTLAND, Ore.—At a special 
meeting of the Portland Used Car 
Dealers Assn., Fred Green, presi- 
dent, named a special committee 
to arrange a luncheon golf tourna- 
ment and dinner on July 22 at the 
Mount Hood Country club. 


* * * 


Voss in Watertown 


Voss Motors, Inc. has_ been 
formed in Watertown, Wis., to 
deal in cars. Incorporators: H. J. 
and Lloyd H. Voss and Roland F. 
Dierker. Capital stock: 200 shares 
at $100 each. 

* 


* * 


Miller Bros. Opening 


Miller Bros. Motor Co. (Ford), 
Inman, S. C., will soon open for 
business. Principals are Ed and 
Clarence Miller. 

* 


* * 


Silvertown Chevrolet 


Rhode Island’s secretary of state 
has granted a corporation charter 
to Silvertown Chevrolet Co., Provi- 
dence. Authorized capital: 500 
shares, no par common. Incorpor- 
ators: Arthur E. Desrochers, Philip 
A. Desrochers and Alan P. Cusick. 


* * * 


Pine Point Expands 


Construction of a large addition 
to the garage and salesroom of 
Pine Point Sales in Springfield. 
Mass., has been announced. The 
cost is $14,000. 

* 


* » 


New K-F Showroom 


John H. Olson jr., Orange, Mass., 
has received CPA approval to con- 
struct a service garage and show- 
room for Kaiser-Frazer cars at a 
cost of $8,000. 

* 


* * 


S. & S. in Attica 
Articles of incorporation have 
been filed by S. & S. Motor Sales, 
Inc., 126 Perry St., Attica, Ind., 





formed to deal in automobiles and 
tractors. The corporation has 50 
shares of capital stock valued at 
$100 a share. Incorporators are 
Maude Sommerville, L. Frances 
Sommerville and E. R. Sommer- 
ville. 


* * * 


Traky Motor, Buffalo 


Traky Motor Corp. has been in- 
corporated in Buffalo with capital 
of $30,000. Incorporators are Ed- 
ward Trakovic, Steve Trakovic and 


Gordon H. Brown. 
* a ” 


Broadway Up a Door 


Broadway Motor Co., Hartsville, 
Tenn., owned and operated by B. 
A. Porter for the past 19 years, 
announces the opening of business 
in its new location, which is one 
door north of the former location 
on N. Broadway. 

* ea * 


Watton Opening Near 


C. W. “Speedy” Watton, who hai 
secured the Kaiser-Frazer fran 
chise for north Brevard county 
plans to open his place of busines: 
in the near future at 323 Washing: 


ton Ave. in Titusville, Ala. 
* * * 


Con Frazier Expands 


The Con Frazier Buick Co., Kan- 
sas City, has added 15,000 square 
feet and expanded its frontage to 
300 feet with the lease of another 
building. 


* 2 * 


Woodward Opens 


Formal opening of Jack Wood- 
ward Motors (Chrysler-Plymouth) 
was held June 26 in Muskogee, 
Okla. 


* * x 


New K-F Firm in Ore. 


S. K. Tworoger has acquired the 
Kaiser-Frazer dealership at Ocean 
Lake, Ore. A new salesroom and 
repair facilities will be completed 
in the next 90 days. 

a * * 


Pitser Manager 


Sanders Motor Co. (Ford), Ral- 
eigh, N. C., has announced the ap- 
pointment of Harold L. Pitser as 


general manager. 
* * * 


Seabrook of Tallahassee 


A charter has been issued for 
Seabrook Motor Co., Tallahassee, 
Fla., authorized with 100 shares at 
no par value. Incorporators are L. 
W. Seabrook, W. W. Seabrook, C. 
E. Patterson and James T. Daven- 
port. 


* * * 


K-F Picks Etherton 


Glen E. Etherton, owner of Sug- 
arland Motors, Clewiston, Fla., an- 
nounces that he has been appointed 


a Kaiser-Frazer dealer. 
é * aD 


Piedmont Sales in N. C. 


Piedmont Sales, Randleman, N. 
C., has been incorporated with au- 
thorized capital stock of $50,000 to 
deal in automobiles. Principals are 
Bill Phillips, W. J. Phillips and 
R. L. Wilson. 

* * * 
Boisvert Starts New Firm 


Sam Boisvert has gone into busi- 
ness for himself as the Pecousic 
Motor Sales Co. in Springfield, 
Mass. 

oe * 


Willys Names Donkar 


Jack Donkar Motors has been 
named a Willys-Overland dealer in 
Savannah, Ga. Jack Donkar heads 


the firm. 
x * ed 


Owen Opens 


Owen Motors and Oil Co. is 
holding open house this week at 


its new building in Little Rock, 
Ark., for exhibition of the new 
Packard line. W. L. Owens is presi- 
dent. 


* ca * 


Son Joins Niello 


Richard Niello, son of Lewis Ni- 
ello, has joined the firm of Laurent 
& Niello (Packard) in San Fran- 
cisco following his discharge from 
the Navy. 


* * * 


Faggoni in New Home 

Faggoni Motor Co. is now in its 
new concrete-block building on 
Baldwin Ave. in De Funiak 
Springs, Fla. 

a * * 

Prehn Gets Chamber Post 

Harold Prehn, president of Har- 
old Prehn, Inc. (Dodge-Plymouth 
distributor), has been elected sec- 
ond vice-president of the Spring- 
field (Ill.) Chamber of Commerce. 


* * * 


Kronlund Motors in Wis. 

Incorporated: Kronlund Motors, 
Spooner, Wis.; 250 shares at $100 
each; to operate a general garage 
and to buy and sell cars. Incor- 
porators: Henry Kronlund, Otto 
J. Dalton and Glenn R. Douglas. 

* oe * 


Knox Appoints Bell 


Bell Motor Co., Americus, Ga., 
has been appointed dealer in the 
Americus territory for Utility Knox 
Trailers manufactured by Knox 


Corp., trailer division, Thomson, Ga. 
ok * oe 


Brooking Chartered 


Brooking Motor Co., Ine., of 
Gainesville, Fla., has been granted 
a charter. Principals are C. S. 
Brooking, Ellaree P. Brooking and 
Mary E. Brooking. : 


* * * 


New Packard Dealer 


James Implement Co. has been 
named Packard dealer in Golden- 
dale, Wash. 








, 5% Seg ea 8 
In keeping with its policy of con- 


tinuing editorial improvement, The 
Datias Times Herald has taken an- 
other step forward. It now enriches 
the coverage of national and inter- . 
national news with the addition of 
the complete services of the New 
York Times Syndicote, seven days a 
week. This additional service’ com- — 
plements the AP, UP, INS ond AP 
_ WirePhoto services. nee 
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Glamor For Glidden Tour 


Revival After 33 Years Finds 100 Owners 
Polishing ‘Brass Works’ for Trip West 


BOSTON.—In sheds and garages,{had to undergo a new paint job 


in fields and driveways the own- | 


ers of some of the nation’s oldest 


automobiles are working feverishly | 


and many new parts had to be 
purchased or built. Like Warren's 
Pierce-Arrow, the Rambler stands 


to get their ancient vehicles into | over seven feet tall with the tires 


shape for the Glidden Tour, which 
is being revived this summer for 
the first time in 33 years. 

The famous tour, started in 1905 
by American Automobile Assn. to 
promote private motoring, good 
roads and better automobiles, will 
be held Aug. 17-25 by the Veteran 
Motor Car Co. of America. Some 
100 cars, most of them more than 
30 years old, will participate. 

One of the oldest automobiles 
making the run will be a 1904 
Royal Tourist touring car owned 
by Bennett Beede of South Lan- 
caster, Mass. Unused since 1911, 
the car is being completely re- 
built. Beede stripped the machine 
down to the frame and now is 
reassembling it piece by piece 
checking each part. Those parts 
which he was unable to obtain 
from used car dealers he built 
himself. 

A 1910 Buick runabout owned by 
Everett Dickinson of Boston had 
been stored in a shed for a num- 
ber of years. The right side of the 
building collapsed some time ago 
and the car had sunk down 
through the floor. Dickinson was 
forced to replace the rotted run- 
ning board and worn mudguards 
among other things. The motor ran 
perfectly after minor repairs and 
a routine tune-up. 

One of the most unusual cars 
being readied for the tour is a 1914 
Pierce-Arrow limousine recently 
acquired by Bentley Warren of 
Essex, Mass. The huge car stands 
more than 7% feet tall and has 
arches over the doors to enable 
a person of normal height to step 
in even when wearing a top hat. 
The motor on the car had frozen, 
but a coating of oil softened the 
rust and dirt so that the engine 
now runs perfectly. 

Frederick E. Schreiter of South 
Lancaster, Mass., also is putting 
the finishing touches on a com- 
plete reconditioning job on his 1912 
Rambler limousine. The engine was 
in fairly good shape, but the body 


Car-Eager French 
They Need a Million, 


K-F Importer Says 


NEW YORK.—More than a mil- 
lion American cars could be sold 
immediately if they were available 
in France today, 
Henry Pote,z, 
French plane and 
motor manufac- 
turer and newly 
appointed distri- 
butor for Kaiser 
and Frazer cars, 
said last week 
before leaving 
for the Continent. 

The British are 
already exporting 
Austins to France 
and Citroen is 
producing about 1,000 cars and 
trucks a month, but the demand 
for American automobiles is stead- 
ily increasing, he said. 

Potez, co-president of the Lor- 
raine-Amerique Co., Paris, Kaiser- 
Frazer and Graham-Paige distrib- 
utorship with the cross of Lor- 
raine, the French underground’s 
Symbol, as its trademark, is ap- 
pointing a minimum of 50 dealers 
with showrooms and service sta- 
tions throughout France. His com- 
Pany’s sales territory also includes 
the Canton d’Geneve, Switzerland. 

The French distributing com- 
Pany has plant facilities for as- 
sembly and manufacture at Ar- 
genteuil, Bordeaux and St. Cloud, 
he said. 





Henry Potez 


Ranger Reorganizes 


El Monte Ford Firm 

EL MONTE, Calif—El Monte | 
Motor Co. (Ford) has been reor- | 
ganized and incorporated. New of- 
ficers are C. S. Ranger, president; 
Hoyt R. Curtis, vice-president, and 
Sumner W. Ranger, secretary- 
treasurer. President Ranger has 
been the Ford dealer in this terri- 
tory for 25 years. 


| 


inflated. 

A 1917 Cadillac owned by Arthur 
J. Anderson jr. of Wellesley, Mass., 
needed only a new storage battery 
and other minor repairs before it 
was purring like a kitten. 

Not all the cars required re- 
conditioning to ready them for 
the road. For instance, Frank 
E. H. Johnson of Newtonville 


| will drive a 1912 Buick which 


has been in constant use for 
many years. In fact its brass pip- 
ing is so lustrous that Johnson 
says he could even see to shave 
by it. 

The only preparation made by 
Wilfred G. Barrett of Waban to 
ready his 1912 Buick Touring car 
for the trip was a new paint job 
and a minor motor tuneup. Like 
Johnson’s Buick, Barrett’s car has 


At least 200 times a mile —167,400 times from Chicago 
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AN ARCHITECT’S drawing of the new building Sloss & Glikbarg (Studebaker) plan 
to erect at Stanislaus and N Sts., in Fresno, Calif. Containing a mezzanine for com- 
pany offices and plenty of window area, the 75 by 100-foot building will represent a 
$75,000 investment. 


been on the road for several years. 

Wolcott S. Brown of New Brit- 
ain, Conn., will enter the tour with 
a beautiful 1914 Rolls-Royce town 
car which has been in excellent 
running condition for the past six 
years. The machine, forerunner of 
today’s convertible sedans, last 
year won a slow speed race in 
Greenfield, Mass. 


The cars will leave in large 
groups from New England, New 
York and Pennsylvania in time to 
assemble at Albany, Aug. 17. They 


will travel to Buffalo where cars 
and passengers will proceed by 
boat to Detroit and then over the 
road to Cleveland and Columbus, 


21 
Vancouver Firms 


Organize Against 
Price Board 


VANCOUVER, B. C.— Charging 
that they are crushed between 
Wartime Prices and Trade Board 
ceilings and a public controlled 
black market, the used-car dealers 
in Vancouver organized in reprisal 
last week. 


The dealers want ceilings re- 
stored to 1942 levels or abolished 
entirely. It was argued that the 
public has taken the used-car busi- 
ness away from the dealers. 


According to association figures, 
the dealers are now handling only 
5 percent of used-car business. 


The dealers further charged the 


O. The visitors will be guests of | Prices Board with failure to prose- 


Henry Ford, Harvey Firestone jr. 
and Thompson Products Co., Cleve- 
land. 

Participants will include mem- 
bers of the Antique Automobile 
Club of America, the Veteran Mo- 
tor Car Club of America and the 
Horseless Carriage Club of Los 
Angeles. 


to New York. That, our engineers tell us, is the estimated 


frequency with which Houdaille* Hydraulic Shock 


Absorbers are called upon to smooth out bumps and rip- 


ples in the road, even on modern, well-kept highways. 


That is why Houdailles* are precision instruments — 


engineered to take gentle jolts or tough ones millions of 


times during the life of the car. And today, with new 


war-proven wingshaft packings and cover seals, they 


offer many more thousands of miles of trouble-free 


service then any Houdaille* in history, 


cute private citizens even though 
information and witnesses were 
offered. 


$150,000 Fire 
Pipkin Motor Co., Brownsville, 
Tex., has been destroyed by fire 
with a loss of $150,000. 
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First RAMBLER 
1902 Runabout 


1909 RAMBLER Toy Tonneau 1910 RAMBLER Roadster 
1917 NASH Coupe 1918-19 NASH Touring 1920 NASH Coupe 1921-22 NASH Touring 


1927 NASH Sedan 1928 NASH Sedan 1929 NASH Sedan 1930 NASH Sedan 


1935 NASH Sedan 1937 NASH Sedan 1938 NASH Sedan 








Ss RAMBLER Tonneau 


1923 NASH Cabriolet 


1931 NASH Sedan 


1939 NASH Sedan 
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1906 RAMBLER Roadster 


1914 JEFFERY Roadster 


1924 NASH Sedan 


1932 NASH Sedan 


1940 NASH Sedan 


1915 JEFFERY Chesterfield 


1925 NASH Sedan 


1933 NASH Sedan 


1908 RAMBLER Roadster 


1926 NASH Sedan 


1942 NASH Sedan 


1946 NASH Sedan 
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Commereial Car News 


ta ee A a LL a ee 


Trucks, 





Buses 


and Commercial Vehicles. 





Truckin’ 


Hot Stuff 
Fireworks 


Ray’s Retreat 


By 
Weed 


Jack 


Spey of those hot days recently, 
big Les Oltman came _ in, 
grabbed me by the scruff of my 
neck and drag- 
ged me out to 
see his new body 
shop which he is 
just getting un- 
der _ production. 
Les, you who are 
Dodge __ dealers 
will remember, 
was one of the 
factory _ sales 
crew. 

Well, Les has a 
nice little plant— 
but, as I said, it 
was a hot day and his plant makes 
steel enclosed truck bodies. It 
didn’t help my perspiratory glands 
any to have guys running welding 
machines and torches all around 
me. But they were doing a grand 
job in spite of how hot they made 
me. 

But the thing I was getting 
around to say was that Oltman- 
O’Neill is one of several body shops 
that have come into existence since 
V-J day that are set up to make 
standardized steel bodies on a pro- 
duction-line basis and by adding 
one or two panels and substituting 
half doors for full doors can make 
up to nine or more different mod- 
els of bodies from the same set 
of templates. 

Les, in his plant, for instance, 
makes a fully enclosed, rear open- 
ing body in 12, 14 and 16 foot 
lengths. By dropping one panel on 
the side while the bodies are be- 
ing built-up and adding a door in 
the opening later, he has the same 
group of sizes in side and rear 
door bodies. 

By substituting a half door 
swinging down in the rear in the 
place of the two full-length doors, 
he has a line of bodies with full 
top and sides and tailgate rear. 
Then, by leaving the top off and 
substituting bow sockets, he has 
a line of open top vans. 


a * * 


THIS TYPE of manufacture 
gives the builder a low die or tem- 
plate cost, enables him to build 
a standardized body that can be 
repaired easily anywhere by sub- 
stituting new panels for the ones 
damaged, and permits such build- 
ers to build a much better body 
than is usually built by the local 
body shop. 

Dealers certainly seem to appre- 
ciate the service that such shops 
offer from what Les told me while 
out there. He told me that every 
body he has sold to date has been 
from inquiries from his advertis- 
ing in Automotive News and that 
he is striving desperately to get his 
production up to the point where he 
can take care of the business being 
offered. He wants to be able to 
ship within 10 days of receipt of 
order at all times and has been 
doing it thus far. 

However, he feels certain that 

(See TRUCKIN’, Page 37, Col. 1) 
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Half-Tons Lead 


Registrations for 
First Six. Months 


Supplier Strikes Cut 
Sales 40 Percent 
In All Classes 


DETROIT. — The effect of 
the strikes in parts and 
assembly supplier plants is 
still much in evidence in the 


truck production and regis- 
tration picture. The heavy-duty ton 
and one-half truck or 14,000-16,000 
pound GVW is still considerably 
down in registration from what the 
manufacturers expected at the first 
of the year. Only approximately 
13,000 of these jobs have been reg- 
istered to date as against approxi- 
mately 55,000 of the 10,000-14,000 
GVW jobs. 

Half-tonners still lead the regis- 
tration parade as over 61,000 have 
already been sold out of a total 
truck registration of 159,088 re- 
ported, which includes six states 
for June. 

Light ton and one-half or 10,000- 
14,000 GVW jobs come next in vol- 
ume with over 55,000 being regis- 
tered in the same period. 

Following the 14,000-16,000 GVW 
jobs come the three-quarter and 
one-tonners in the 5,001-10,000 GVW 
class with slightly over 11,000 jobs 
being registered in all states to 
date. 

In spite of the fact that truck 
registrations as a whole are con- 


siderably down from 1941 for the 
(See SALES, Page 31, Col. 1) 


Va. Court Denies 
City Grab for 
Mileage Tax 


WASHINGTON.—A recent ruling 
of the Virginia Supreme Court of 
Appeals prohibits the municipal 
taxation of interstate common car- 
riers operating from states which 
have entered into reciprocity agree- 
ments with the State of Virginia. 

The court decided that legisla- 
tion which permits the governor 
of Virginia to enter into reciproc- 
ity agreements takes precedent 
over another law which grants mu- 
nicipalities the right to levy mile- 
age taxes on common carriers. 

The decision resulted from a case 
before the court in which the City 
of Lynchburg sought to levy mile- 
age taxes against the Brooks 
Transportation Co., which operates 
out of Tennessee and North Caro- 
lina. 

It was the contention of the 
Brooks company that a reciprocity 
agreement entered into by Vir- 
ginia with Tennessee and North 
Carolina in 1943 exempted them 
from any payment of municipal 
taxes. 

The court agreed. 

In defining its ruling, the court 
said: “A municipal corporation has 
no element of sovereignty. It has 
no inherent power to tax. In. exer- 
cising the taxing power, it is a 
mere agent for and political sub- 
division of the state.” 

If the City of Lynchburg’s claim 
had been allowed one trucking 
firm would have been liable to 19 
different mileage fees in Virginia. 
Others would have been likewise 
affected. 

It was feared that a different 
ruling by the court would have 
provoked rate, tariff and tax wars 
between the states, and the court 
recognized this possibility when it 
stated: 


“A picayune policy in relation 


with other states would call for 
merited cfiticism and would invite 
a corresponding attitude toward 
this state.” 














Panel Truck Output Off 
54% from Prewar Rate 





Time for Truckers to Act 


Against 


Gouging 


Truckers are again on the receiving end of the activi- 
ties of the “gouge boys” whether the action comes from 
union activities or political “extortionists.” 

It took federal legislation to give truckers an opportun- 
ity to fight the “racketeering” of the Teamsters union 
in New York City where they have been forcing all out 
city haulers to hire a union driver the minute the truck 
enters New York. While farmers, hucksters and owners 
who drive their own trucks may and no doubt will en- 
deavor to get relief under the “‘no coercion” act, the over- 
road haulers are so completely dominated by the union 
that they will continue to pay through the nose, according 
to their association president. 

It may take federal legislation to clean up the petty 
gouging that goes on when cities and towns invoke a 
mileage tax regulation on trucks going through these tax- 


hungry municipalities. 


An outstanding case of political racketeering is now in 
evidence in Virginia where in spite of the fact that the 
governor has signed a reciprocity agreement with sur- 
rounding states the city of Lynchburg is endeavoring to 
levy a tax on all out-city trucks that use its streets. 

This steal was so evident that the court of Virginia in 
criticizing the action of Lynchburg stated “A picayune 
policy in relation with the other states would call for 
merited criticism and would invite a corresponding atti- 


tude toward this state.”’ 


There are plenty of instances where the state courts do 
uphold municipal petty gouging on trucks and the indus- 
try should make every effort to stamp it out. Trucking is 
an established necessary business and should not have to 
“pay through the nose” to any racketeering group. 








Bowing to Union 


Farmers Only Truck Owners Seeking 
Relief Under Hobbs Bill 


NEW YORK.—In spite of the 
newly legislated Hobbs law, long- 
distance trucking concerns here 


jare content to let the practice of 


assigning local drivers to vehicles 
entering the city remain unchanged 
in their contract with the AFL 
Teamsters union. 

This was made clear last week 
by Joseph M. Adelizzi, managing 
director of the Motor Carriers 
Assn. of New York, who asserted 
he anticipated no move by em- 


ployers to abolish the long-standing 


requirement. 
Farmers and other non-union 
haulers, however, should be able 


to gain federal protection against 
the union on shipments from New 
Jersey and Connecticut to the food 
markets in lower Manhattan, it 
was pointed out. 

The Justice department has 
promised strict enforcement of 
the law where contract agree- 

(Continued on Page 31, Col. 1) 








THE HINGED CAB makes possible a complete engine change in under two hours 
The cab is constructed in two separate parts. The upper section is hinged to the lower 
so that it can be turned forward; it falis back into instantaneous register on the hold- 
ing down bolts. It is being made in England. 


Hope of Increase 


Seen by August 


Lack of Large Sheets 


Blocking Production 
Of Normal Quota 


DETROIT. — Possibly the 
hardest hit among truck 
users, due to the strikes and 
other holdups that have pre- 


vented manufacturers from 
building the proper type of truck 
for their business, are the retail 
delivery firms. 


The shortage of the large steel 
sheets and the strikes in the steel 
mills that held up the production 
of any quantity of sheets of any 
size have prevented the truck build- 
ers from making, this year, even 
as much as 16 percent of the num- 
ber of panel trucks that were pro- 
duced in the first six months of 
1941. This has been true even in 
the smaller sizes. 


This shortage of steel and the 
consequent shortage of panel bod- 
ies hits the retail delivery people 
unusually hard, as they were the 
“forgotten men” of the war years. 
They were classed as “non-essen- 
tial” and thus were not able to 
replace their truck equipment from 
1941 on. 

They have been looking hope- 
fully forward to the day when their 
beaten-up delivery units could be 
replaced with bright new panel 
delivery jobs that would not only 
be a credit to their business but 
ee much more economical to oper- 
ate. 


But unfortunately, due to pres- 
ent conditions, most of them will 
have to keep the old buggy run- 
ning for another six months or a 
year because there is little hope 
of the factories getting into any 
degree of real production of panel 
trucks, in the sizes from the panel 
delivery up to the one-ton panel, 
before late September or early Oc- 
tober. 


Thus it will be nearly the first 
of the year, at least, before dealers 
will be getting panel jobs in any 
quantity. 

To illustrate just how badly the 
retail delivery men have been hit 
by the large sheet steel shortage, 
one has only to look at the pro- 
duction figures of the four major 
suppliers of this type of truck. 
These manufacturers built 58,294 
panel trucks in the first six months 
of 1941. The first six months of 

(Continued on Page 35, Col. 1) 





Top Trueks 


Registrations as reported in 
Automotive News today: 


1946 1941 
Pos. Make Pos. 
1—44,999 Ford 78,103— 2 
2—33,796 Dodge 23,556— 4 
3—22,706 Chevrolet 88,152— 1 
4—21,923 Internat’l 37,321— 3 
5— 9,848 Willys 637—10 
6— 4,426 Studebaker 1,569— 9 
i— 3,582 GMC 17,066— 5 
8— 3,393 White 3,586— 6 
9— 3,208 Mack 3,456— 7 
10— 2,792 Reo 544—12 
11— 2,393 Diamond T 2,410— 8 
12— 1,476 Federal 625—11 
Total All Makes 
159,088 265,058 


For further details see Page 
32, this issue. 
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TRUCK SECTION 
{Index Reaches 187.6... 


Truck Haulage Shows 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in May increased 4.5 percent 
over April and 5.2 percent over May 
of last year, according to statistics 
compiled by the Department of Re- 
search of American Trucking 
Assns., Inc. 

Comparable reports received by 
ATA from 196 carriers in 36 states 
showed these carriers transported 
an aggregate of 1,818,532 tons in 
May, as against 1,704,009 tons in 
April and 1,728,894 tons in May, 
1945. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
187.6. 

Approximately 87 percent of all 
tonnages transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 4.8 percent over 
April and 6.3 percent over May, 
1945. 

Transportation of petroleum prod- 
ucts, accounting for about 6 per- 
cent of the total tonnage reported, 
showed an increase of 4.5 percent 
over April and a drop of 8.1 per- 
cent below May, 1945. 

Carriers of iron and steel hauled 
about 4 percent of the total ton- 
nage. Their traffic volume de- 
creased 2.9 percent below April but 


Fruehauf Adds 
Nine Branches; 


Plans Six More 


DETROIT.—Fruehauf Traiier 
last week announced the comple- 
tion of new factory branch build- 
ings in nine major cities, with work 
in progress or plans drawn for new 
branches in six other cities through- 
out the company’s network of over 
60 factory branch outlets. 

New branch buildings are com- 
pleted or nearing completion in 


Philadelphia, Norfolk, Richmond, 
Cleveland, Milwaukee, St. Louis, 
Kansas City, San Antonio and 


Fresno. Service facilities in Detroit 
and Chicago are more than dou- 
bled by large additions to these 
branches. 

Requests for CPA approval have 
been submitted or approved for 
new buildings in Akron, Denver, 
Des Moines, Oklahoma City, Flint 
and Peoria. Arrangements are also 
being made for additional sales and 
service facilities in Charleston, W. 
Va.; Kearny, N. J.; Springfield, 
Mass., and New Haven, Conn. 

All of the new branch buildings 
occupy large tracts of land, rang- 
ing from 2% to 12 acres, fully en- 
closed, with storage space for 85 
to 400 or more trailers in each city. 


Fender Law Repeal 


Asked by Truckers 


SEATTLE.—Truck operators of 
Washington will seek repeal of the 
law that requires all motor ve- 
hicles to have fenders sufficient 
to prevent splashing. The state 
highway patrol has deferred en- 
forcement until Sept. 1, at the re- 
quest of the Washington Motor 
Transport Assn. 

“This is impractical on logging 
and petroleum trucks,” said R. H. 
Culbertson, manager of the asso- 
ciation. “Until the legislature can 
act, which will be shortly after the 
first of the year, we hope the high- 
way patrol will grant extensions.” 


Teeple Plans Terminal 


DECATUR, Ind.—Teeple Fort 
Wayne-Decatur Truck Line has 
purchased a 170 by 190-foot build- 
ing and three acres of land here 
to be transformed into a terminal 
for the trucking line, which is be- 
ing operated now by four sons of 
the late Frank Teeple, David, Leo. 
Anthony and Franklin Teeple, and 
a son-in-law, Mark Braden. 





“WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia, Pa. 


Increase in Month 


increased 2.9 percent over May, | 7 


1945. 

About 3 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including 
household goods, textiles, groceries, 
automotive equipment, packing 
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THE IMPORTANT ROLE played by trucks in the movement of Florida produce is indicated by this view of the great Pom- 


| pano State Farmers’ Market, said to be the largest farmers market under one roof in the nation. The one shed extends 1,008 


house products, building materials, | feet and is equipped with adequate facilities for fast turn-around of inter-state trucks, of which a few are pictured in the fore- 


school supplies, wood, rubber prod- 
ucts, motor vehicle parts and mo- 
tor vehicles. Tonnage in this class 
and 5.2 percent over May, 1945. 

The May tonnage of carriers 
reporting from the eastern dis- 
trict represented an increase of 
3.5 percent over April and 4.5 
percent over May, 1945. 

Carriers in the southern region 
reported an increase of 14.7 percent 
over April and 11.8 percent over 
May, 1945. 

Tonnage reported from the west- 
ern district showed an increase of 
3.9 percent over April and 4.8 per- 
cent over May of last year. 


ground. About 45 percent of all produce sold at Pompano is moved by these trucks, 
produce from others of the 28 markets in 


Florida’s state-operated system. 


which are also vital factors in handling 





Truck Tire Data 


Given by Gillette 


NEW YORK.—Farm tire speci- 
fications and truck tire construc- 
tion data are featured in four new 
tire manuals published by Gillette 
Tire division of United States 
Rubber and distributed to Gillette 
jobbers, H. C. McDermott, division 
sales manager, said last week. The 
addition of several new farm trac- 
tor tire sizes and a ribbed imple- 


ment line is announced in Gil- 
lette’s farm tire reference book. 
Besides listing original equip- 
ment tire specifications for farm 
tractors and implements, the book 
describes the general practice in 
selecting tire sizes for steel-to-rub- 
ber changeovers. A truck and bus 
tire manual gives detailed informa- 


tion on tire types and their appli- | 


cation to particular uses, loads, 
speeds and inflations. Many 
changes in the Gillette line of 


heavy service tires are noted, and 


construction of the new heavy serv- 
ice rayon cord tires is illustrated 
with diagrams. Other subjects cov- 
ered in the manual include butyl 
tubes, rim data, valve dimensions, 
tire service recommendations and 
correction of mismatched duals. 


West Liberty Motor 


West Liberty Motor Co. has been 
granted a charter. Authorized capi- 
tal stock is $3,000. Principals are 
J. F. and Orpha Turner and El- 
bert and Eva Lewis. 





Theat Will? Man, this big, new 
Ward LaFrance flattens 2 hills!” 






Tug Hill, Howlett Hill, Long Hill, any hill — you can depend on the big, new Ward LaFrance heavy 


duty trucks. They're rugged, reliable and packed with power. 


For economical hauling your best bet is a Ward LaFrance. Winter or Summer — 30° below or 


110° in the shade — your Ward LaFrance will give you consistent performance day after day. 


The new Ward LaFrance trucks and over-the-road tractors, both gasoline and Diesel, are 





records for stamina and reliability. 


direct to factory. 


designed, engineered and manufactured to meet all hauling 
requirements with maximum efficiency. Built to take a beating 


and stay on the job, these dependable trucks are setting new 


For complete information about these trucks that are 
setting new standards of performance, see your local dealer. 
If no dealer has yet been appointed in your community, write 


WARD LA FRANCE TRUCK DIVISION 
Great American Industries, Inc 
ELMIRA, NEW YORK 









Repair Bills Cut 
By New Type 


Bumper Guard 


MEMPHIS, Tenn.—The problem 
of keeping trucks looking their best 
and cutting down on damage has 
been lessened with the introduc- 
tion of the Bumper Guard, prod- 
uct of Bumper Guard Co. 

Scientifically designed for strength 
and yet so fashioned as to blend in 
with the body structure for full 
protection to the front, it has 
proved itself on thousands of trucks 
ranging in size from one-half to 
three tons. 

“Individual truck owners as well 
as fleet operators have long been 
bothered with damage to truck 
fronts due to many causes,” points 
out Dick Bailey, president. “Brake 
failure, towing, pushing, sudden 
stops and head-on smashes all take 
their toll of the metal work and 
fenders on trucks which are con- 
stantly in operation.” 

The Bumper Guard is made of 
standard construction to fit any 
type truck and is so constructed as 
to fit onto the chassis for great re- 
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WHEN L. F. GUINN of Taylorville, Ill., a former GI, decided to enter the oil busi- 
ness, his first purchase was Studebaker transportation. Today he has the nucleus of 
an all-purpose Studebaker fleet—a two-door sedan, an M-5 pickup and a 1,000-gallon 


tank truck mounted on a M16-52 chassis. 


Clyde Harrison of Harrison Motor Sales 


(Studebaker) is standing by the passenger car with Guinn next to the M-5. 


sistance to bumps and shocks. 

Specifications are as _ follows: 
guard is of hot rolled, high carbon 
content steel, % by 1% inches with 
40,000 to 50,000 pounds per square 
inch tensile strength. Brackets are 
% by 2 inches, hot rolled steel. 
Weight for one-ton trucks or less 
is 50 pounds and over one-ton size 
is 98 pounds, connections included. 
Size is 6 feet 2 inches wide, 26 
inches high from bumper to lights, 
and 34 inches high from bumper to 
top center over hood. 


STEELDUCTOR SP 


BATTERY CABLE 
WITH ANTI-CORRODE 
TERMINAL 


resists corros 


Bus, Train Depots Planned 


In 3 B. C. Villages 


VANCOUVER, B. C.— Expendi- 
ture of $250,000 on bus and train 
depots will be undertaken at Ab- 
botsford, Mission and Chilliwack, 
B. C., by B. C. Motor Transporta- 
tion Ltd. and B. C. Electric Railway 
Co. Ltd. 

Plans for the three depots are 
now being drawn, and construction 
will be commenced as soon as ma- 
terial is available. 


stainless steel conductor Pp 





HELENA, Mont.—A setback for 
the movement to free highway 
transportation of impeding state 
restrictions was suffered when 
Montana’s State Railroad commis- 
sion won both ends of a cross- 
appeal to the State Supreme court 
from Silver Bow County District 
court decisions in the commission’s 
legal controversy with Aero-May- 
flower Transit Co., of Indianapolis. 


The high state tribunal affirmed 
a lower court opinion favoring the 
commission and reversed an opin- 
ion favoring the transportation 
company. 

Aero-Mayflower had been operat- 
ing under an injunction since 1939, 
when it contended that Montana 
fees interfered with interstate com- 
merce, and declined to pay a $10 
compensation fee for use of state 
highways, and a *% percent fee, 
with $15 minimum, on gross rev- 
enue. 

Ruling in separate actions filed 
on the two fees, the Silver Bow 
County District court had held that 


ARK PLUG WIRE SETS 


Auto-Lite furnishes spark plug wires 
in both copper and in Steel 
an automotive type of the 7 


ductor, 
strand 
roved on 


America’s fighting planes. Available 


on Spools or conve 


install sets complete w 


nient ready-to- 


ith terminals. 


Mont. Curbs Upheld 


State High Court Rules Aero-May flower Liable 


For 2 Restrictive Fees 


TRUCK SECTION 





the state was entitled to collect the 
$10 fee, but ruled for the company 
in the matter of the gross revenue 
fee. 

The State Supreme court, how- 
ever, ordered the lower court to 
enter judgment favoring the com- 
mission in both matters. 

On a complaint from the State 
Highway commission, a Yellow- 
stone County Justice court recently 
fined Aero-Mayflower for failure to 
buy Montana license tags for its 
vehicles. 


* * * 


Mont. Steps Up Drive 


On Truck Violators 

HELENA, Mont. — Montana’s 
State Railroad commission has re- 
doubled its efforts to apprehend 
and convict truckers who violate 
intrastate trucking permit regula- 
tions, according to Commission 
Chairman Paul Smith. 

Smith said some truckers have 
been operating outside territory for 
which they were issued permits. 
Since the war emergency is un- 
officially over, he warned, “enforce- 
ment must be more stringent.” 


Assembly Starts 
At Twin Coach 
Buffalo Plant 


BUFFALO.—Twin Coach Co. 
will transfer to the Buffalo divi- 
sion from its Kent (O.) headquar- 
ters all of its large stamping oper- 
ations and tool designing and 
building work, John J. Lee, divi- 
sion general manager, has revealed. 

Beating production schedules by 
about two months, the new Buf- 
falo plant has turned out its first 
completed bus. 

“Our schedule called for the first 
bus in August,” said Lee, “but we’ll 
build four in June, 20 in July and 
six a day by the end of the year. 
One assembly line is now operat- 
ing with a second one ready to 
begin. A third line will be added 
soon.” 

The local plant will now produce 
all the large stampings needed here 
and in Kent, and will do all the 
a designing and tooling, Lee 
sa 


Asked whether Twin Coach may 
be forced to expand here, Lee re- 
plied that “if we keep going at our 
present rate I think we might, but 





we have no plans at present.” He 


pointed out there is plenty of room 


for additional buildings on the 20- 
acre site. 


Eases Bus Rides 
Monroe ‘Shocks’ Added 
By ACF-Brill 








roper 
sistance and restricts P 
current flow to the starter an 
other electrical units. 


MONROE, Mich.—A new spring 
suspension system coupled with a 
new application of Monroe direct- 
doublke-action hydraulic shock ab- 
sorbers of the heavy duty type is 
being utilized by ACF-Brill Motors 
to produce smoother, softer riding 
buses for both city and inter-city 
passenger service, Monroe Auto 
Equipment announced last week. 
With easy riding one of its post- 
war features, along with air con- 
ditioning, improved interior and 
exterior design and greater safety, 
ACF-Brill recently adopted Mon- 
roe shock absorbers as standard 
equipment on the new 37 to 41- 
passenger inter-city coaches, as 
well as on the 36-passenger type 
for city and suburban transit. 
The shock absorbers are used in 
combination with ACF-Brill’s new- 
ly-designed Duo-Flex spring sus- 
pension which provides for a set 
of springs on each side of the bus, 
front and rear, with units above 
and below each axle. The number 
of leaves in each spring has been 
reduced to three above and three 
below the axle in the rear spring 
units and two above and two be- 
low the front axle on each side, 
giving more resilient spring action. 


Texas Dealer Sales Up 


AUSTIN, Tex.—An increase of 
130 percent in sales in this state 
by motor vehicle dealers in May, 
1946, over the same month last 
year has been reported by the Bu- 
reau of Business Research. 


LOW TENSION WIRE 


se. 
Lite wire and cable is a complete line, for every a, . st 
Sea hting and other low tension circuits is availa ~~ 
ee ae = insulation materials. A new catalog giving ype aa 
a cea Auto-Lite automotive wire, both on spools an 
Oe om will soon be off the press. Write for your copy- 


THE ELECTRIC AUTO-LITE COMPANY 


Toledo 1, Ohio 
Toronto, Ontario ? Lag D 


aT aaa 


AUTO-LITE 
Automotive Wire & Cable 


REGISTERED SERVICE 


DEALER 


Investigate the 4-way advantage of the Auto-Lite 


Dealer plan 1) Registered Servic« 


dala ey 


« 
Tele al a: 


Coweta Caley 4) National Advertisin 


TUNE IN THE AUTO-LITE RADIO SHOW STARRING DICK HAYMES—EVERY THURSDAY NIGHT, 9:00 P. M.—E. T. ON CBS 
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AKRON.—A dynamometer truck 
designed to test the range of large 
tires and wheel equipment used in 
the off-the-road field has been com- 
pleted by Goodyear Tire & Rubber. 

The unit has been developed by 
Goodyear as a phase of its long 
range research and development 
program for rubber products. The 
dynamometer test truck, first of its 
type in the industry, will be made 
available to the various equipment 
manufacturers for testing tires and 
their equipment. Information from 
these tests will be for the exclusive 
use of the manufacturer for whom 
the tests are made. 


The new test vehicle has been 
designed to measure pulls im- 
posed upon it due either to trac- 
tive effort or rolling resistance. 
It may be used to determine the 
effect of tire size, load, inflation, 
deflection and speed on traction 
and rolling resistance. 

Other uses include showing the 
average drawbar pull from tractors 
and other powered equipment, ad- 
ditional drawbar pull of tractor 
over that required to pull wagon or 
scraper, and the horsepower de- 
livered by powered vehicle in dif- 
ferent gears. 

It will show the travel reduction 
due to tire slippage on ground, 
effective tire rolling radius as com- 
pared with static deflected radius, 






Firestone Gives 
Sales, Job Tips 


To Retreaders 


AKRON.—Firestone is furnishing 
independent retreaders, who use 
Firestone camelback and repair 
materials, free merchandising, ad- 
vertising and engineering helps to 
enable the retreader to merchan- 
dise his product, the company an- 
nounced last week. 

This program, which Firestone 
states is the most aggressive ever 
offered to the independent retread- 
er, will include large enameled 
signs, banners, window spots, tire 
inserts, tire spotting cards, display 
cards, direct mailing pieces and 
price cards. 

These merchandising aids will 
carry no Firestone identification 
but are designed to enable the re- 
treader to merchandise his own 
product and retain complete in- 
dependence. 

The program includes sales train- 
ing bulletins to educate the retread- 
er’s organization to properly sell 
retreading to the car owner. 

Firestone is also making avail- 
able under this program, its tire 
retreading and repairing Shop 
Manual. The manual is in a loose- 
leaf form and the holder auto- 
matically receives revisions which 
keep it up-to-the-minute. 

Firestone has also included un- 
der this program, a dealer packet 
of merchandising and advertising 
helps which the retreader can sup- 
ply to his dealer accounts to assist 
them in securing more retreading 
business. 


Evans Producing 
Fan As Unit 


DETROIT.— Production of the 
Evans Airfoil fan assembly as an 
individual unit for use in mobile 
air conditioning, heating and ven- 
tilating systems, is announced by 
A. R. Lintern, manager of the 
Thermo-Aire division of Evans 
Products Co., Detroit. 

Previously the Airfoil fan as- 
sembly has been manufactured ex- 
clusively as a component part of 
Evans bus and truck heating and 
ventilating equipment. The Airfoil 
fan is an axial flow fan molded 
from a heat and damage resistant 
thermosetting plastic. It incorpor- 
ates a straight wing section in its 
design in accordance with modern 
aerodynamic principles, Lintern 
said. 


Kayser Names Hanks 


Lucien S. Hanks has been ap- 
pointed manager of Kayser, Inc. 
— and Mercury), at Madison, 

is. 


Test Truck for Tires 


Goodyear Dynamometer Model Measures 
Effects on Rubber and Wheels 


effect of ground penetration on 
drawbar pull consumption and ef- 
fect on rolling resistance as well 
as tractive effort with different de- 
grees of wheel tracking. 

The truck, which was made from 
a six-ton Army vehicle with six- 
wheel drive, has been modified to 
adapt it for this purpose. It is of 
sufficient size and weight and so 
equipped as to permit use with all 
sizes of off-the-road equipment in- 
cluding the largest now made or 
projected. 

The dynamometer truck has in- 
struments to show accurately the 
speeds over the range in which 
this work normally will be per- 
formed, as well as to measure the 
distance travelled. 

Slippage of driving wheels of a 
powered test vehicle is evaluated. 
Especially designed equipment 
makes it possible to obtain a quick 
and accurate average of the pulls 
measured in the test. This is im- 
portant since considerable varia- 





SAVE SHOP TIME; 


You know the cost of lost running time—every fleet superin- 
tendent does. Trucks in the repair shop with defective power 
brakes often cost more repair dollars than a HYCON replace- 
ment costs... to say nothing of the loss in service and mile- 


age revenues. 


Vacuum brakes are eliminated by HYCON Compound Cylin- 
ders; they’re all-hydraulic. No vacuum or air-actuated parts 
can get out of order, because there are none. The complete 


operation of replacing original equipment master cylinders 
with HYCON can be done in an hour. Think of the saving! 


More Efficient Braking—Low Cost 
HYCON Brakes deliver braking pressures in correct propor- 
tion to pedal pressures. The driver has positive control at all 
times—whether motor is idling or stalled—to meet every 


braking requirement. 


brake lag; equally efficient under load or no-load conditions; 
can’t freeze. Controlled braking cuts over-braking. 


Put HYCON fo the Test 


Order a trial unit from your local power brake distributor, or 
write direct to The New York Air Brake Company, 420 Lexing- 
ton Avenue, New York 17, N.Y. Units available now to re- 
place 144” and 14” Di. original equipment master cylinders. 
Prove their savings and efficiency in your present fleet. 
Specify HYCON on your new trucks from now on. 
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Tractor Trend 
Electric Use Expands, 
Martin Asserts 


TOLEDO.—More than 90 percent 
of all tractors currently being 
manufactured are equipped with 
electric starting and lighting, ac- 
cording to Royce G. Martin, presi- 
dent, Electric Auto-Lite. 


“This turn to electric starting 
and lighting,” Martin said, “has 
been recent, its advantages defi- 
nitely being proven during the war. 
In 1940, few tractors had electric 
equipment with the demand com- 
=|ing from purchasers practically 
‘| overnight.” 

NEW TESTING equipment for large tires and wheel equipment in the off-the-road| During the war users of trac- 
field is this huge dynamometer truck designed by Goodyear Tire & Rubber. The free|tors were able to operate around 
rolling wheel below cab fo used to mensure distance and speed during testing operations. |the clock if necessary instead of 


being forced to quit at nightfall. 


“It is my understanding,” he con- 
tinued, “that electric starting and 
lighting will soon be used as stand- 
ard equipment on all farm trac- 
tors produced by leading manufac- 
turers, regardless of size.” 





tions may exist because of the un- 
evenness of the surfaces over which 
the test is being made and dif- 
ferences in the tractive properties. 

A master switch controls all the 
test equipment, providing an ac- 
curate record of all the measured 
conditions during the test run. 
Principles of design of the equip- 
ment are similar to those of a 
smaller dynamometer truck used by 


Goodyear in the testing of agricul- 
tural type tires and tractors. 


Bobbi Car Corp. 


Moves Its Offices 

SAN DIEGO, Calif—The Bobbi 
Motor Car Corp. has moved its 
offices from 2666 India St. to 4205 
Pacific Highway, Box 2390, San 
Diego. 





L. E. Phillabaum (Chrysler), 
Peru, Ind., has started construction 
of an addition, 31 by 66 feet. 
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GAIN ROAD TIME 
By Cutting Truck Brake Maintenance 





CONTROLLED BRAKING 


COMPLETE Compound 


CYLINDER ASSEMBLY 





COMPLETELY HYDRAULIC 


HYCON 


Compound CYLINDER 


Eliminates brake lag, improves safety fac- 
tor, simple and quick to install, cuts tire wear 
and fuel consumption, reduces maintenance, 


Reduces tire-scuffing, skidding and 


Look for this Registered Trade Mark 






















Truck Refrigeration Units 


Included in Fall Show 


tionwide popularity, a complete | troops, will be included in the ex- 
showing here has been assured of | hibits. Latest developments in in- 
all the new mechanical refrigera-|sulation materials and body con- 
tion equipment and materials | struction for refrigerated transpor 
needed in the transportation and | tation units also will be shown. 
storage of frozen foods. Other new products in the more 

Preliminary plans of exhibitors | than 300 show displays will include 
in the Fourth All-Industry Re- | equipment for performing all the 
frigeration and Air Conditioning | industry's 200 services, ranging 
Exposition, Oct. 29-Nov. 1, indi- | from summer air conditioning, op- 
cate a greater concentration of | erating at 80 degrees above zero to 
mobile refrigeration equipment | industrial and research uses of re- 
than ever has been assembled |frigeration, operating down to 150 
under one roof. The show will | degrees below zero. 


be in four exhibition halls in the 
Cleveland Public Auditorium. be aoe taeeaieee sameameaee 
Cooperation of the Frozen Food| cabinets similar to those used in 
Locker Mfrs. and Suppliers Assn.| one of the nation’s largest auto- 
with the Refrigeration Equipment} mobile plants for the shrinking 
Mfrs. Assn. in the show brings into| of valve inserts for fitting into 
the all-industry event the new] cylinder blocks. 
freezing, storage and food process- 
ing equipment used in the prepara- > 
tion and processing of frozen foods. Sizeland Ends Tour 
The newest developments in me-| C. M. Sizeland, well-known Cam- 
chanical refrigeration units for|den, Ark., dealer, recently made a 
trucks and trailers, many of them|tour of South America. 


































Timken’s m2 
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‘weight than a com- 


220 pounds lighter fi 
parable unit of he 
Think what this fgeans: Less wear on tires, 


easier riding qualifies, longer life for chassis 
; 


y-metal construction! 


and body parts; #l these add up to greater 
operating profits. - 

Proved dependable by exhaustive labora- 
tory and road tests, the S and U Series 
of rear axles have taken their places in 
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CLEVELAND —For the first | based on experience gained in the 
time since foods zoomed into na-|war in handling food for combat 


“Series S-200-P Double-Reduc- 


aluminum axle housing, hubs 
and brake shoes. Product of 
The Timken-Detroit Axle Co. 









for Mexican dealers and government officials. 


9 Million Pounds Hauled 
Monthly by Ind. Fleet 







lion pounds of merchandise trans-} tral Indiana. 
ported monthly is the transporta- 






sold. Thanks a million, 





Kain’s Motor Service, Inc., of Lo- 
gansport. with terminals at Chi- 












Drive Rear Axle with 


Timken’s standard line. Fleet operators 
can now order equipment with these lighter 
weight axles. 

Contributing to their reliability are cast- 
ings by Alcoa—backed by the world’s 
greatest fund of aluminum know-how and 
manufacturing experience. 

ALuMINUM CoMPANY OF AMERICA, 1926 
Gulf Building, Pittsburgh 19, Pennsylvania. 













A PORTION of the Mexico-bound Jeep motorcade which left the Willys-Overiand 
plant in Toledo last week following inspection by Marcel deMuller, sales manager of 
Willys Export Corp., and A. J. Wieland, vice-president in charge of distribution, stand- 
ing beside Jeep fire engine. Other Jeeps are equipped with arc-welding units, air com- 
pressors, post-hole diggers, hammer-mills and buzz saws. Demonstrations will be given 













cago and Muncie, according to the 
owners, Moie and Sol O. Cook. 


The firm’s fleet of 63 units makes 
LOGANSPORT, Ind.—Nine mil-| daily runs throughout north cen- 


tion record now being made by | ‘‘PLEASE BE ADVISED that new truck is 
will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 
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Auto-Lite to Give 
Awards in ATA 
Safety Contest 


TOLEDO.—Ekectric Auto-Lite Co. 
will again present awards to win- 
ners of the nationwide Truck Safe- 
ty contest sponsored by the Ameri- 
can Trucking Assn., it has been 
announced by F. A. Nealon, sales 
manager of the Merchandising di- 
vision of Auto-Lite. The new con- 
test, which is the thirteenth an- 
nual one, will get underway on 
Aug. 1. 

Application blanks for the new 
contest can be obtained from the 
ATA or any state motor truck as- 
sociation. Contests for both local 
and long distance operations will 
be conducted. 


Prizes for the contest will be full- 
toned portable AC-DC radios for 
first place. Second place awards 
will be Swiss alarm clocks with 
illuminated dial and plastic case. 
In addition, the usual special safe- 
ty certificates will be presented. 


The awards will be made to fleet 
safety directors or the person re- 
sponsible for the safety record. 
They will be presented during the 
annual ATA convention. 


Intrastate Rates 


Raised in Colorado 


DENVER.—The Colorado public 
utilities commission last week 
granted a straight 10 percent in- 
crease on all charges of intrastate 
Colorado truckers, except for three 
specified classes of freight, accord- 
ing to Henry S. Sherman, commis- 
sion chairman. 

Besides minor adjustments pro- 
vided for in the general raise, ex- 
ceptions were made for household 
goods, livestock and heavy moving 
commodities, such as machinery. 
Truckers had sought increases of 
10 percent on less than truckload 
lots and 20 percent on stated mini- 
mum weights. This decision does 
not affect general rate cases on 
the interstate movement of freight 
now pending before the interstate 
commerce commission. 


Monopoly Test 
Wisconsin Asked to OK 


Carrier Competition 


LA CROSSE, Wis.—Gateway 
City Transfer Co. has applied to 
Wisconsin Public Service Commis- 
sion for permission to operate 
truck lines between Wisconsin 
cities in competition with existing 
lines. The outcome of this move 
is being watched closely by other 
motor carriers, as new lines are 
not expected to compete with exist- 
ing ones. 

So far testimony taken in Gate- 
way’s application consists of more 
than 2,500 pages; this testimony 
was taken in Milwaukee, Racine, 
Madison and La Crosse, and is 
said to be the bulkiest of any in 
the history of the state in the case 
of a motor carrier desiring to 
branch out. 

A trucking law passed by the 
Wisconsin legislature in 1933 gives 
certain lines a monopoly, as it was 
claimed that such lines are giving 
adequate service between given 
towns and cities, and that it would 
be uneconomical to permit other 
motor carriers to start opposing 
lines between cities already served. 
One operator informed the com- 
mission that, in most instances, 
while there is enough trucking 
business for one company, there 
would not be enough for a com- 
peting line between certain cities 
of the state. 


Seattle Branch Opened 


By N. W. Truckstell 

PORTLAND, Ore. — Northwest 
Truckstell Sales, Inc., whose north- 
west headquarters are in Port- 
land, has opened a Seattle branch 
at 7009 Greenwood Ave., L. N. Ross, 
vice-president and general man- 
ager, announced last week. 

Manager of the branch will be 
P. L. Gassaway, who before the 
war covered the Seattle territory 
for the firm and has been parts 
manager here since. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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Wis. Drivers Go Slow 


Haven’t Returned to Prewar Speed Levels; 
Heavy Trucks Found Exception 


MADISON, Wis.—Users of Wis- 
consin public highways have not 
yet recovered their prewar speed 
habits, researchers of the Wiscon- 
sin State Highway commission 
have reported here. 

Although the average speed of 


Auto-Lite Picks 
Small Cities for 


Expansion Plan 


TOLEDO.—In order to care for 
an ever enlarging market, Electric 
Auto-Lite is continuing its system- 
atic expansion program through 
the construction and purchase of 
modern new manufacturing plants. 


Royce G. Martin, president and 
chairman, long has advocated the 
strategic location of plants to best 
meet labor and cost conditions. To- 
day the firm has 26 manufacturing 
plants in operation. Wherever prac- 
tical the favorable conditions found 
in the smaller cities and towns are 
put into application through con- 


struction of facilities employing | 
from 300 to 1,000 men and women. | 


Although there are four plants | 


in the headquarter city of Toledo, 
Auto-Lite is represented in 20 cities 
and towns throughout the nation 
and Canada, with LaCrosse, Wis., 
Bay City and Port Huron, Mich., 
Mount Vernon and Woodstock, II1., 
Fostoria and Sharonville, O., and 
Niagara Falls. 


Martin said, “The emergencies of | 
con- | 
ceived plans for the expansion of | 
but 


war accelerated previously 
our manufacturing facilities, 
our overall program has not been 
materially affected. 

“Since the ending of hostilities, 
we have constructed a new plant 
soon to be in operation at Vincen- 
nes, Ind., and a forming and plating 





| 


plant now producing bumpers at | 
Sharonville, O. In addition we have | 


purchased our third foundry at 
Mount Vernon, IIl., and have leased 
modern facilities at Kings Mill, O., 
for the production of automotive 
lighting equipment. 

“At the same time we have ex- 
panded our present plants, and 
have completely converted others 
from war production to the manu- 
facture of automotive equipment,” 
he said. 

“Today Auto-Lite has more than 
21,000 persons on our payrolls and 
in the past 12 years have grown in 
sales from $14,000,000 to almost 
$150,000,000 annually.” 


W. Va. Haulers 
Meet in Sept. 


CHARLESTON, W. Va.— Fred 
M. Case jr., managing director of 
the West Virginia Motor Truck 
Assn., Inc., states that its members 


will gather in Clarksburg Sept. 27- | 


28 for their annual convention. 


In addition to the annual elec- | 


tion of officers the program will 
include speakers of national prom- 
inence. O. P. Creamer, of Hunt- 
ington, is the incumbent president. 
George Brase, of Clarksburg, will 
be in charge of the program. 


New Manual on Model 5 


Issued by Fruehauf 

DETROIT.—Fruehauf Trailer Co. 
is supplying its factory branches 
with a new maintenance manual 
and parts catalog covering the 
Fruehauf Model 5 Trailer, to be 
distributed to present owners and 
new purchasers. Model 5 designates 
Fruehauf’s single-axle trailer un- 
derconstruction, featuring multi- 
rate spring suspension which was 
adopted a year ago. 


The book contains a section on 
safety of operation: with detailed 
instructions on the use and care of 
operating equipment; helpful sug- 
gestions for preventive mainte- 
nance; a guide for trouble-shoot- 
ing; lubrication charts; and dis- 


assembly drawings showing parts 
and numbers. It is designed to 
provide self-service instructions for 
minor repairs or adjustments that 
may be performed without the aid 
of special tools or trained per- 
sonnel. 





all vehicles using roads of the state 
has been increasing since V-J day, 
the prewar average has not yet 
been reached except for heavy 
trucks, statisticians who compiled 
records taken at numerous traffic 
study stations in the state disclose. 
The most recent study was made 
during May of this year. 

Of nearly 8,000 vehicles counted, 
only 4 percent were found to be 
exceeding 60 mph, which compares 
with 18 percent above that speed 
in 1939. 

The statisticians revealed that 
the average Wisconsin passenger, 
according to the May test, traveled 
at 47.8 miles per hour, while the 
average foreign or out-of-state car 
was driven at slightly more than 51 
miles. 

The heavy truck average speed 
was put at 42.7, as against slightly 
less than 40 in the years imme- 
diately before the war. The aver- 
age speed for all vehicles was put 
at 47.8 miles per hour. 
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Pe tection 


ANDREW MURPHY & Son, Inc., new truck service and repair building, Fourteenth 
and Jackson Sts., Omaha. The building is 82 feet in depth and 132 feet long. The front 
and rear are almost entirely door openings, which eliminates the necessity of maneuver- 
ing in order to get a truck in or out. Approximate cost was $75,000. M. M. Savidge 


is manager of truck sales. 


Sproul Purchases Stock 


Of Motor City Express 
DETROIT.—Purchase of all capi- 
tal stock of Motor City Express, 
Inc., Detroit, by Brawn Sproul, for- 
merly with Lecrone-Benedict Ways, 
Inc., is announced by E. J. Crow- 
ells, retiring president of the firm. 
Sproul, now president, 
and sole owner, has in the past 
few years also been associated with 


Inter-State Motor Freight System 
as general traffic manager. L. H. 
Olfs remains with the organization 
as vice-president and assistant 
treasurer, and Laurence J. Clinton 
assumes the position of secretary. 


Krischen Builds in S. D. 


A. C. Krischen is erecting a new 


treasurer | Pontiac dealership on S. Main St. 


in Lemmon, S. D. He hopes to be 
in full operation by Sept. 1. 


29 


Hope of lowa 
Contestant in Rodeo Finals 


At Chicago Picked 


DES MOINES.—Don Lyall, 32, 
will represent Iowa in the national 
truck rodeo finals at Chicago on 
Oct. 8. 


Lyall, a driver for the Brady 
Transfer and Storage Co., of Fort 
Dodge, won a gold trophy and the 
right to represent Iowa truck driv- 
ers in the national finals when he 
piloted his semi - trailer truck 
through a series of docking prob- 
lems, figure eights, reverse figure 
eights and parallel parking prob- 
lems at the Iowa state truck rodeo 
at the state fair grounds here. 

Winner in the straight truck di- 
vision was Waldo J. Larson, 44, 
who drives city deliveries for Mer- 
chants Motor Freight Co., of Des 
Moines. 

Lyali has never had an accident 
in 11 years and eight months of 
driving. Lawson has maintained a 
perfect non-accident record for 
eight years. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





Wise truck buyers’ 


view of today’s most modern beavy-duty 


two-speed axle—the new Timken S or U-300 with Easy Power 


Shift. S” Series is designed for hauling over 18,000 pounds at 
the tires on ground per axle, ""U”’ Series for even greater loads. 


The most important view of your new truck 


F YOU are getting a new heavy-duty truck, it would pay 

you to take this view of it. Then ask yourself, “Is the 
rear axle right for the job?” 

The right axle can mean a profitable hauling operation 
—the wrong one can be very costly. 

Two new heavy-duty axles perfected by Timken now 
make it easy to solve heavy-duty axle problems. The new 
S & U-200 Single-Speed Double-Reduction Axles and 
the new S & U-300 Two-Speed Double-Reduction Axles 
with built-in Timken Easy Power Shift will do things 
for your hauling operation mever before possible. 

For example, you can select the right type of final 
drive for the job the truck is to do. Both drives are 





New S$ & U-200 Single-Speed Double-Reduction Axle offers every modern 


feature. New hypoid-helical double-reduction drive . . . 
with 9-16 tooth combination . . . 
new interjacent pinion shaft location . . . 


splines . . . 


new differential 
new, stronger shaft design and stronger 
plus scores of 


other features. Data on ALUMINUM housing, brake shoes and hubs on 


“S$” Series for weight saving available upon request. 


interchangeable in the same axle housing using the same 


axle shafts. 


You can select the right brakes for the job—either 
Timken “P” Series Power Brakes or “DP” Series Hy- 


draulic Brakes. 


Regardless of which combination you select, you'll 
have the most modern heavy-duty axle on the market 
today, with Timken’s exclusive Advanced-Related Design 
—the greatest engineering advance in the axle industry. 


Why not get all the facts mow. Write for a copy of 
our new folder. Specify Timken Axles and Brakes under 


your new trucks. 


TIMKEN 


AXL 


THE TIMKEN-DETROIT AXLE CO. 
WISCONSIN AXLE DIVISION + 
TIMKEN AXLE BRAKE DIVISION « 





DETROIT 32, MICH. 
OSHKOSH, WIS. 
DETROIT 32, MICH. 














DETROIT.— Production of the 
first Dodge power-wagons in the 
Los Angeles plant has been an- 
nounced by L. F. Van Nortwick, 
director of truck sales of the di- 
vision. 

Production of the four-wheel 
drive, one-ton general purpose 
truck started in the Detroit truck 
plant in January. Demand through- 
















































































Pre-Selection Afforded 


In Mack Mono-Shift 

NEW YORK. — Single - lever 
shifting of 10 speeds, with pre- 
selection of the compound ra- 
tios by means of a flipper on 
the gearshift lever was an- 
nounced last week by Mack 
Trucks, Inc., in a new four-page 
folder entitled “The Mono-Shift 
Transmission.” 

Copies of the Mono-Shift fold- 
er may be obtained through 
Mack branches or its home of- 
fice, Empire State Building, New 
York. 








-_public utilities, industries, road 





out the West has been so great for 
the civilian adaptation of the Dodge 
military vehicle that start of pro- 
duction in the Los Angeles plant 
was hastened, Van Nortwick said. 

Known as “the truck that needs 
no roads,” the power-wagon was 
designed both for economical off- 
the-highway use and for operating 
over unimproved roads where ordi- 
nary trucks are restricted in their 
operations. The new truck is being 
used in many ways in oil fields, 
lumber camps, on farms and 
ranches, in wrecker service, and by 


building, and conservation depart- 
ments. 

The 94-hp vehicle has 126-inch 
wheelbase, four-speed transmission 


ates the drill. Inset 
cab, a steel express body and many | 56 toot arill tower is folded forward for 


other features. The front wheel| tow over-all height in traveling. 


drive is disengaged for economical 


operation on improved roads. Aj|end of the truck and to drive auxil- 





WHITE TRUCK, mounting a 1,500 Fail- 
and two-speed transfer case, pro-| ing aril, ts ready to explore far below 


viding eight speeds forward and| the surface of the earth in search of oll. 
two reverse, a conventional closed | Through a power take-off, the engine oper- 
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30 
Dodge Plant in L.A. Begins 
To Build Power-Wagons 


Bus Co. International 


night. 


dual power takeoff is available to|iary equipment either stationary or | ing on. 


drive a winch mounted on the front | being towed. 


Leading Truck and 
® Bus Operators Agree— 


aa 


Do you know why bus and truck lines 
overwhelmingly choose Air Brakes— 
Bendix-Westinghouse Air Brakes? It 
will pay you well to find out. Here is a 
capsule summary—1. Bendix-Westing- 
house Air Brakes are the safest brakes 
money can buy. 2. Bendix-Westing- 
house Air Brakes make driving easier, 
cut driver fatigue, make better, safer 
schedules. 3. Bendix-Westinghouse Air 
Brakes cost less in the long run, pay 
for themselves in lowered service costs. 


 Beadixlffesing 






The railways have ordered 1,175 












ya 


4. Bendix-Westinghouse Air Brakes are 
long-lived, often outlasting the life of 
the vehicle. 
Get the facts on Air Brakes —Bendix- 
Westinghouse Air Brakes! Your distrib- 
utor can show you how easy and 
economical it is to modernize your 
aw equipment with them, or will 
elp you select, for new equipment, the 
right Air Brake for the specific job. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 


OF SAFETY 


STOCKHOLM, Sweden.—(UTPS) 
—It is reported that an Assn. of 
Trans-European Bus Lines has 
been formed for the purpose of 
establishing bus routes throughout 
Europe with modern radio-equipped 
buses. So far, the association is said 
to include representatives 
Holland, Sweden and Denmark. 


The first will be a Stockholm- 
Paris line operated by the Swedish 


charge fares roughly equal to rail- 
way rates and will refuse passen- 
gers for trips within one country. 


Unlike American lines, the Euro- 
pean services will not operate at 


It is also reported that railways 
in the Netherlands have obtained 
a large share of private road traf- 
at top shows how|fic during the war by purchase of 
private enterprise and the conver- 
sion from trolley to bus companies. 
This conversion process is still go- 
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Buses for Europe 


Routes Planned with Radio-Equipped Vehicles; 
First Service from Stockholm-Paris 


buses and tractors from the Cross- 
ley factories in England. 


The Netherlands government it- 
self has taken over 25,000 motor 
vehicles and the military motor 
pool at the Deelen airfield from 
the Canadian army. 


The first postwar taxicabs ap- 
peared on streets in the Nether- 
lands in mid-April. Fifty cabs now 
service the capital’s 800,000 popu- 
lation. 

Before the war the city had 
1,000. 


Idaho Truckers 
Lost in 1945, 


Commission Told 


BOISE, Ida.—A majority of Ida- 
ho trucking firms operated at a 
loss during 1945, Public Accoun- 
tant E. M. Hardy of Boise testi- 
fied at a hearing conducted here 
by the Idaho State Public Utili- 
ties Commission on a proposed in- 
crease in intrastate common Car- 
rier freight rates. 

Hardy, who was employed by 
the commission to make a survey 
of the trucking firms, said that 
“between 1941 and 1945 the firms 
made money during some of the 
years and as a whole the profits 
more than offset the loss.” 

The trucking firms asked an in- 
crease in minimum rates to $1 
for any item under 100 pounds and 
a general freight rate increase of 
approximately .20 percent. 

Earlier during the hearing 
Thomas F. Dovin of Spokane, vice- 
president of the Inland Motor 
Freight Co., declared that the 
trucking industry in Idaho must 
have an increase in rates or re- 
sort to drastic economy measures. 
Because of cost increases, he said, 
managerial salaries have been cut 
by his company $12,450 since 1944, 
although the number of positions 
remained the same. 

Asserting that employe efficiency 
has not improved since the war, 
Dovin said a survey of his com- 
pany’s Spokane terminal showed 
“approximately 1,500 pounds of 
freight was handled per man-hour 
before the war as compared with 
1,075 pounds per man-hour at the 
present time.” 

Fred C. Liebold of Portland, rep- 
resentatives of Consolidated 
Freightways, testified that costs 
“have skyrocketed on long hauls 
due to the cost of equipment and 
supplies and on short hauls due 
to the inefficiency of labor.” 

Ray Hendricks of Pocatello, traf- 
fic manager of the Garrett Freight 
Lines, said operating costs have 
increased to an extent that his 
firm “lost $157,000 last year.” 

Opposing the rate increase was 
Clarence Hillman, attorney for 
OPA. Commission President John 
W. Cornell said a delegation of 
cattle and sheep men, which ear- 
lier requested permission to ap- 
pear in protest, withdrew their in- 
tentions. 

No decision on the issue had 
been reached by the commission 
at this writing. 


























Towmotor Nets 


$609,000 in Half 


CLEVELAND.—Towmotor Corp., 
manufacturer of gasoline fork lift 
trucks and industrial tractors, re- 
ports gross income of $5,303,953 
and net profit of $609,781 for the 
first half. 

The profit is equal to $1.94 a 
share on 315,000 common shares. 
For 1945, gross income was $10,- 
356,982 and net profit of $414,651, 
equal to $1.32 a share on 315,000 
shares. 


New Coach Sales Firm 


Formed in Charlotte 

CHARLOTTE, N. C.—Southern 
Coach Sales, of Charlotte, has re- 
ceived a state charter to sell motor 
coaches. The authorized capital 
stock is $100,000. 

Principals are L. A. Love, Char- 
lotte; Joel W. Wright, Asheville, 
and W. E. Smith, Albemarle. 
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Bowing to Union 


Farmers Only Truck Owners Seeking 
Relief Under Hobbs Bill 


(Continued from Page 24) 


ments do not exist. Unionists con- 
tinuing to demand that local 
drivers be placed on non-union 
trucks entering the city thus 
conceivably face a maximum fine 
of $10,000 and imprisonment for 
as long as 20 years. 

The Hobbs act was directly 
aimed at unions engaging in ex- 
tortive or racketeering practices 
affecting interstate commerce. It 
nullifies a Supreme court ruling 
exempting labor unions from the 
provisions of the 1934 anti-racket- 
eering act. 

While the act stipulates that “any 
person” blocking the flow of inter- 
state commerce by robbery, extor- 
tion, etc., would be classed as a 
violator, it was regarded as un- 
likely that the act would be in- 
voked against unions seeking so- 
called “legitimate objectives.” 

In signing the measure, Presi- 
dent Truman expressed the opinion 
that no part of the act should be 
construed as affecting the legal 
pursuits of labor. This interpreta- 
tion was expected to be observed 
in most courts. 

The Teamsters union here blunt- 
ly stated that it would not desist 
from its practices of forcing over- 
the-road haulers to hire local driv- 
ers in making pickups and deliv- 
eries in the city. The declaration 
was made soon after the Hobbs 
act became effective. 

Consequently, a legal test of the 
act was indicated should a non- 
union shipper take advantage of 
the statute and request federal pro- 
tection. The union’s allegedly ex- 
tortive actions against farm truck- 
ers led to the Supreme court rul- 
ing in 1942 and Rep. Sam Hobbs’ 
introduction of the all-inclusive act. 

Union attorneys served notice 
they would welcome a legal test 
of the Hobbs act. They claimed 
it was unconstitutional and could 
be applied wherever a union’s 
members have gone on strike 
and halted the production of 
goods destined for interstate 
commerce. 

A Newark official of the Team- 
sters, however, disclosed that Dan- 
iel Tobin, president of the union, 
had ordered him to “lean over 
backward” to comply with the new 
law. This might mean that the 
union would now make a sharper 
distinction between “halting” driv- 
ers crossing state lines and mere- 


Sales 


(Continued from Page 24) 
same period and states, this year’s 
registrations being only 159,088 as 
against 265,058 in 1941, 11 manufac- 
turers are still registering more 
trucks this year than in the last 
peacetime year. 

This happened in great measure 
because practically all mass pro- 
ducers have had endless supplier 
strikes and holdups in material all 
during the year and have not been 
able to reach anywhere near antici- 
pated production. Only one of the 
large producers has been lucky 
enough to build more trucks this 
year to date than they built in 
1941. 

Steel, however, is freezing con- 
siderably, and most of the strikes 
in principal supplier plants are 
non-existent at the moment. Truck 
manufacturers feel quite certain 
that they will be able to materially 
increase production within a few 
months. Much, however, hinges on 
the ability of a few axle and trans- 
mission builders to get a smooth 
flow of production in their plants 
as far as production of all trucks 
in the 10,000 GVW class and up are 
concerned, as all truck manufac- 
turers are dependent on these sup- 
pliers to some degree. 


Shortage of items such as large 
body sheets and castings has ma- 
terially cut into the anticipated 
production of several models and 
body styles. Only a loosening of 
material supply will enable this 
Situation to be alleviated but the 
industry is hopeful that it is over 
the worst of the basic material 
shortages now and that from now 
on out they will be able to gradu- 
ally increase production on criti- 
cally needed models and sizes. 





ly “checking” on them. 

Newark unionists said _ that 
southern truckers requiring their 
drivers to work in periods ranging 
from 10 to 15 hours are violating 
ICC regulations which, it was ex- 
plained, require drivers to work 
only 10 hours for a haul and de- 
liveries, and 12 in an emergency. 

The Newark local demands that 


such drivers turn over the wheels | 


of their trucks to local teamsters, 
who are paid a full day’s wages 
even though they work less than 
the regular day’s shift. 

Truckers affected by such 
Teamster tactics might conceiv- 
ably find an outlet in the Hobbs 
act, it was pointed out, particu- 
larly if the union obstructs for 
only a brief time the transport 
of goods into eastern metrop- 
olises. 

Testimony in the Justice depart- 


REPORTS ARE 
COMING IN from 
Sema ea eg 


|ment’s extortion suit against the 
union, which reached the high tri- 
bunal after four years of litigation, 
purported to show that bands of 
union members “strong-armed” 
trucks entering New York from 





LOS ANGELES Transit Lines uses two of these Mack emergency trucks powered 
by diesel engines. Each of these units is equipped with a Hutchins 20,000 -pound pull 
| winch, as well as such items as acetylene torch, track bridges, 
| guisher and jacks. A two-way radio helps insure prompt arrival of aid at trouble point. 


trolleys, fire extin- 


New Jersey via the Holland tun- 
nel. 

These “goons,” it was charged, 
threatened to beat the drivers if 
they refused either to employ a 


31 


bute for the privilege of making 
their city rounds alone. The tri- 
bute, it was said, amounted to al- 
most $10. 

The Supreme court ruled, 6 to 1, 
that the union was within its le- 
gal rights in carrying on these 
activities. Secretary of State James 
F. Byrnes, then an associate jus- 
tice, wrote the majority opinion, 
and the late Chief Justice Harlan 
F. Stone was the dissenter. 


Shortly after this decision, Rep. 
Hobbs introduced the legislation 
which is now law. Three years 
were needed for enactment. 


The Georgia Democrat, whose 
name the law carries, said he 
expected truckers throughout the 
U. S. to attempt to erase from 
their contracts the requirement 
for hiring local teamsters on 
long-distance hauls. He voiced 
the belief that such agreements 
now in force were only drawn 
up “to buy peace.” 


Few persons realized, Hobbs said, 
that the practice of jumping on 
the running boards of out-of-state 
trucks to force employment of lo- 
cal union drivers was in effect in 


union driver in the city or pay tri-| many parts of the United States. 
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ASHLAND, O.—Despite the fact 
that Page Chevrolet, Inc., Ashland, 
O., has had no automobiles to sell, 
in the years between 1942 and 1946 
the firm has shown a 359 percent 
customer increase which in turn 
has necessitated adding 18,000 
square feet to its original garage 
floor space of 5,500 square feet. 

When automobiles went off the 
market, G. Reed Page, owner of 
the organization, turned his atten- 


‘Bubble Bath’ 
New Car Wash Scores 


Hit on Coast 


LOS ANGELES.—“Do you pre- 
fer your car bathed in gardenia 
or pine fragrance, sir?” 

This may be the question asked 
motorists in the near future if the 
car “bubble bath” idea introduced 
on the West: Coast recently be- 
comes popular. The manufacturer 
claims a car can be washed in 10 
to 12 minutes with its spray-sheen 
solution that dissolves and floats 
away road film, gum, goo, grease 
and tar. 

Service stations catering to the 
“bubble bath” seeker are doing a 
land-office business, with excellent 
results and smiling, satisfied cus- 
tomers. 


Bowen Gets Sales Job 


Appointment of Howard S. Bow- 
en as sales engineer in the Chi- 
cago district has been announced 
by R. G. Tessendorf, sales man- 
ager of the industrial division of 
— Industries, Inc., Cincin- 
nati. 


Ads Aid Pag 


Weekly Promotion in Ashland (O.) Paper Lifts 


Volume 359 Percent in Four Years 





e Chevrolet 


tion to developing his labor-service 
department and his newspaper ad- 
vertising to assist in that job. Page, 
who has advertised in the Ashland 
Times-Gazette every week for sev- 
en years, credits his consistent ad- 
promotion campaign with helping 
immeasurably to boost his busi- 
ness. 


“The newspaper advertising has 
had a cumulative effect and cus- 
tomer response has multiplied be- 
cause the combination of intelli- 
gent advertising and superior serv- 
ice has endowed the public with a 
feeling of confidence in and accept- 
ance of the firm,” Page said. 


A typical advertisement is a re- 
cent three column by nine-inch 
one containing a photograph of a 
smiling workman and the words: 
“Men who actually know tools en- 
joy making them TALK the lan- 
guage our hundreds of satisfied 
customers like. That is why you 
hear so many people say—‘Take it 
to Page Chevrolet, Inc.’ Our men 
enjoy their work and have what 
we call ‘know how’.” 


Other ads, which vary in size 
from two columns to two full 
pages, go into detail regarding the 
various types of repair and replace- 
ment work which the firm is equip- 
ped and staffed to handle. Recently 
the firm has been running a series 
of ads tying in with the National 
Safety campaign and offering a 
free, safety check-up on _ such 
things as horns and lights, wheels, 
tires and wiring. 


The safety advertising campaign 
has resulted in the firm’s labor- 
service sales for April reaching a 
peak in Page Chevrolet’s history. 
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MEN WHO ACTUALLY KNOW TOOLS 
ENJOY MAKING THEM 


TALK 


THE LANGUAGE OUR HUNDREDS OF 
SATISFIED CUSTOMERS LIKE 


THAT IS WHY YOU HEAR SO MANY PEOPLE 
SAY—"TAKE IT TO PAGE CHEVROLET INC.” 


Our Men enjoy their work and have what 
we call the “know how”. 


BEST DEAL IN TOWN 


PAGE CHEVROLET, INC. 
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Titus Sets Up 
Separate Firm 


For Rebuilding 


TACOMA, Wash.—Titus Mfg. Co. 
has been formed here to succeed 
the Motor Rebuilding division of 
Titus Motor Co., and plans have 
been announced by L. E. Titus, 
president and general manager, for 
the early construction of a separate 
new plant for the rebuilding of mo- 
tors and all exchange items, as well 
as developing new exchange items 
in the automotive field. 


The new building will provide 
around 20,000 square feet of floor 
space, Titus stated. Construction 
will begin as soon as necessary ar- 
rangements can be made. 


Operation under the new name 
started July 1. It calls attention, 
Titus said, to the growth from 
three employes to 60 and the re- 
building of 20 motors during May, 
1943, when the enterprise was 
launched, to 632 during June, 1946. 
Monroe Bloom is production super- 
intendent. 


The rebuild business is being 
segregated from the Ford dealer- 
ship, which continues under the 
name of Titus Motor Co. 

With the resignation of Ray 
Ridge as manager of Titus Motor 
Co. to start his own dealership, 
Titus has announced appointment 
of J. W. Will as assistant to the 
president and Harry Christiansen 
as sales manager. 


Ga. Site Renovated 

The Upchurch building in Thom- 
asville, Ga., is being remodeled and 
painted inside and outside to accom- 
modate the South Georgia Motor 
Co. (Nash). The firm will move into 
the building as soon as it is com- 
pleted. 
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with the addition of some new 
welding equipment that is due to 
arrive any day now he will be able 
to step his production up consider- 
ably very shortly and take care 
of more customers. 
* * cd 

I HAVE been doing a bit of fish- 

ing lately—since the bass sea- 
son opened in Michigan June 25 
to be exact—and in my travels I 
have been running into automo- 
tive men. Last week, while on a 
trip with Walter Stewart up to 
make a float trip 
down the Thun- 
der Bay River, I 
dropped over to 
call on a man 
that most of the 
car and truck 
dealers of this 
country know 
and love—one 
Ray Chamber- 
lain. 

Before Ray re- 
signed as execu- 
tive vice - presi- 
dent of the NADA, he told me 
about the place he had built up 
at Hubbard Lake. He didn’t say 
Hubbard Lake, however, but said 
near Spruce, which is his nearest 
trading post. But Ray left me with 
the idea he had acquired a farm 
and was going in for the soil-till- 
ing stuff. What a surprise I got. 

The big lug has himself an ideal 
setup for a sportsman—and as far 
as I can learn he neither fishes 
nor hunts. His place is on the 
shore of Hubbard Lake about a 
quarter mile from the county road 
down through a winding trail bor- 
dered with pine and birch. His 
water supply is from an artesian 
well that flows constantly and 
gives him sufficient pressure not 
only to pipe it through the house 
but to water his chickens as well. 

ca ~ a 


IT’S REALLY the chickens and 
bees that I want to report about to 
Ray’s many friends, anyway. It 
seems that Ray got the chicken 
bug early this year and having 
“gone native,” dug out the mail 
order catalog and placed his order 
—hbeing specific to tell the firm that 
he had no brooder house and to 
be sure to send the brooder house 
he ordered before they sent the 
chicks. 

Of course, the chicks came 
through first and Ray had to rig 
up a brooder in his house to take 
care of the chicks—and he got re- 
grets and a cancellation of his 
brooder house order because they 
couldn’t furnish it. 


Ray, being a valiant and trust- 
ing soul, ordered some bees and 
hives from the same source with 
the same type of instructions—to 
ship the hives first as he had none. 
But the bees came along and no 
hives. 

Ray now knows the value of liv- 
ing near to nature in the simple 
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way. The lady who delivered the 
bees as a courtesy to the station 
agent had no sooner dropped off 
the two swarms of bees at Ray’s 
house than a neighbor dropped in 
and said he understood Ray had 
gotten some bees and didn’t have 
any hives and here were a couple 
that he didn’t need and would Ray 
use them until he got his hives? 
Lucky stiff. I'd like to hear about 
Ray hiving those bees in his liv- 
ing room too until he built him- 
self a couple of hives. I imagine 
Mrs. Ray would have been back 
in civilization for keeps. 
* * * 

HE JOINED the “hot stove 
league” last fall and attended all 
the wood “buzzins” and soon found 
that the country up around Hub- 
bard Lake had need for the very 
talent that made him tops in 
NADA—organizing clubs. So he 
rolled up his sleeves and pitched 
in—gathered several small scat- 
tered sportsmens clubs together 
with the property owners on Hub- 
bard Lake and made one big and 
very much alive game and im- 
provement association of them. 


Having gotten smart as his hair 
lost color, he didn’t take any of 
the offices—making sure that the 
prexy and secretary were “top” lo- 
cal men—but you and I know who 
runs the club and whose chestnuts 
tee be snatched out of any fires 

rst. 


Incidentally, I was told by one 
of the Hubbard Lake cottagers 
that the three finest places on the 
lake were owned by guys named 
Chamberlain, Johnson and some 
one else. Well, you’ve guessed it— 
th Chamberlain is Ray—the John- 
son is Carl Johnson of Cleveland 
Graphite Bronze Co., who was wise 
and went back to Cleveland the 
day before I got there so that he 
too didn’t have to entertain me 
when it was too late to fish. But 
Pil get to Carl yet as this trip 
gave me a project up in that ter- 
ritory. I still think I can take bass 
on a dry fly on the Thunder Bay 
River in spite of this first expe- 
rience. YEH, I brought one two- 
pounder back to camp. 

And right across the lake from 
Ray is Art Summerfield, the Chev- 
rolet dealer from Flint who is the 
NADA political sparkplug. 


* * * 


AN? then my chilluns, and then 

the week before, I snuck away 
from this writing machine and 
went up into the wilds after the 
elusive trout—and they were elu- 
sive this trip—with a “passe!” of 
auto-men, Phil Coe of Goodyear, 
Elton Eldredge and Otto Rheim 
of Sparks Withington being very 
much in the party. 

Going up, I rode with Phil in 
his Chrysler and -we gave the 
Sparks boys who were following 
us a preview of a Fourth of July 
exhibit. We were bowling along 
nicely when we came on what 
looked like a paper cracker carton 
laying in the road. So Phil strad- 
dled it—and h— broke loose. The 
paper carton later turned out to be 
someone’s icebox for carting fish— 
a metal container that lodged nice- 
ly under the transmission housing 
and made one awful racket and 
sent a shower of sparks out feet on 
each side of the car. Phil didn’t 
know but what his transmission 
had dropped out of the car: so 
didn’t dare put on his brakes 
quickly so we really polished that 
tin box before we stopped. But no 
one—including the car—was hurt 
and we got into camp safely. But 
the Sparks boys are still saying 
that we tried to steal their trade- 
mark. 

~ ca oa 


ree before we left on this trip, 
I had a visit from one of our 
Midwestern automotive men who 
has gone “native son” on us, one 
George Keller, now executive vice 
prexy of the Bobbi Motor Car Corp. 
of San Diego, but who formerly 
was the Studebaker sales mana- 
ger. George was East on a stock 
chasing expedition and dropped in 
to find out what was going on in 
the industry. 


For the information of his old 
friends in the industry, George 
looks fine and hearty, is very 
happy about the chances of the 





THERE’S ACTIVITY on the Dodge truck plant panel body line in Detroit. Panel 
trucks in production include a half-ton panel with a 116-inch wheelbase, and 7 feet, 
8 inches of load space with approximately 156 cubic feet capacity, and a one-ton panel 
with 133-inch wheelbase, and 9 feet, 10 inches of load space and approximately 200 
cubic feet capacity. The busy panel body line is shown in the foreground. 


Bobbi Car and seems to think that | They expect to get into produc- 
they will be the nucleus of a sec- | tion late this fall with at least two 
ond automotive manufacturing | models and another one or two to 
center on the coast before long.!come early in the spring. 





| Ellinwood Rate 


Exceeds Prewar 


In All Tractors 


LOS ANGELES.—Ellinwood In- 
dustries is now producing moder- 
ately priced tractors at a rate 
greater than was produced by all 
the country’s factories combined in 
any of the years prior to the war, 
Ray Ellinwood, president, asserted 
last week. 

In a semi-annual report to cus- 
tomers, Ellinwood cited these fig- 
ures for production of moderately 
priced tractors by all of the na- 
tion’s factories prior to the war: 


In 1939, there were 9,777 units 
produced at a value of $1,416,000, 
while in 1940, 9,350 units worth 
$1,273,000 were made, and in 1941, 
16,427 units worth $1,994,000 were 
made, according to the U. S. De- 
partment of Agriculture. 





Guarantee Moves 


Guarantee Motors (Chrysler), 
Hartsville, S. C., has moved into 
its new quarters, 60 by 130 feet. 
The structure cost $35,000. The 
dealership has acquired a lot, 50 
by 275 feet, for used cars. 


ANOTHER TYPICAL EXAMPLE of the modern facilities White Distributors are providing to 
meet the service needs of truck owners everywhere is Motors, Inc., of Jackson, Miss. 


Going Up! Another 


New Truck Headquarters 


MOTORS, INC., of Jackson, Miss., 
is the thriving Truck Headquarters 
of its territory. Established little 
over a year ago by President C. R. 


in the Port of Le Havre... in- 
fluenced the decision to establish 
the Company with the White 
Franchise. The resulting business 





Underwood and his son Vice 
President E. F. Underwood—the 
Company is managed by W. E. 
Hester, Jr. 


The mounting preference for 
White Super Power evidenced 
by truck owners in and around 
Jackson... plus Mr. Hester's 
enthusiasm, based on his personal 
experience with White trucks 
as an operator of his own truck 
lines for eight years and during 
the war as Transportation Officer 
in charge of 1,800 motor vehicles 







has more than confirmed their 
original enthusiasm. The new 
building, which is being hurried 
to completion, will have an inside 
area of 22,000 sq. ft... . the latest 
in modern service facilities ... 
and air-conditioned show rooms 
and offices. 


Among White Distributors, this 
new building and modernization 
program is nation-wide and 
proves the confidence felt in the 
White product and White’s plan 
for Distributor success. 


THE WHITE MOTOR COMPANY « Cleveland 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS «& 
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CHICAGO.—Road use of a two- 
way radio system, said to be the 
first application of its kind in the 
trucking industry, has been begun 
by the Willett Co., operator of more 
than 1,000 vehicles. 


Six trucks are equipped with 


Five-Year Plan 


Started by N. C. 
Safety Group 


RALEIGH, N. C—An order was 
issued here last week by Gov. 
Gregg Cherry directing the state 
attorney general’s office to draft 
a charter for the North Carolina 
State Committee for Traffic Safe- 
ty after the State Advisory Safety 
committee had adopted a five-year 
program designed to reduce fa- 
talities and accidents on the state 
highways 

The program was drawn up by 
Chairman Coleman Roberts of 
Charlotte at the request of the 
governor, who was acting in ac- 
cord with President Truman’s re- 
cent Washington highway safety 
conference. 

No state funds will be requested 
for the State Committee for Traf- 
fic Safety, which will be supported 
entirely by volunteer contributions. 
The committee will ask a limited 
number of businesses and individ- 
uals to subscribe to Founder Mem- 
berships of $1,000 a year to provide 
funds for the estimated $100,000 
budget covering the five-year pe- 
riod. 

Planning to set up headquarters 
in the Raleigh office of the Caro- 
lina Motor club, the committee will 
hire a general manager to work 
with the State Department of Mo- 
tor Vehicles to encourage safe 
driving and to create public senti- 
ment in its favor. Plans also call 
for hiring a technical director. 

Roberts said one of the com- 
mittee’s biggest objectives will be 
in an education program not only 
in elementary schools but also in 
high schools. Efforts will be made 
to expedite enforcement of traf- 
fic laws and improvements in dan- 
gerous highway conditions. 


If the program succeeds, Roberts 
said, traffic accidents and fatalities 
on the highways of this state will 
be reduced at least 50 percent in 
five years. This would mean a sav- 
ing of 3,125 lives, 119,370 personal 
injuries, and $1,406,250,000, which 
represents approximately a third 
of the taxable wealth in this state. 
These figures, Roberts said, are 
based on accidents occurring the 
first three months of this year. 


Besides the education objectives, 
the committee will strive for bet- 
ter law enforcement, both on the 
part of traffic hazards, including 
grade crossings; and for the set- 
ting up of safety districts by which 
citizens of the state cooperate in 
cutting down Gown accidents. 


Named by by K-F 
The Vienna Auto & Tractor Co 
(Kaiser-Frazer, Reo), has opened 
for business on Third St., Vienna, 





Ga. J. D. Peavy is proprietor of 
the new firm. 





Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIBUTORS WANTED 


1835 NORTH EASTERN avENUE 


408 ANGELES 32 CALIFORNIA 


Uses Truck Radio 


Two-Way System Installed for Road Use 
By Willet of Chicago 
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radio-phones, and sets will be in- 
stalled in more trucks as fast as 
production of the new equipment 
permits. Howard L. Willett jr., 
vice-president, said that reports on 
the initial tests will be made avail- 
able to the industry. 

Developed through joint efforts 
of the Willett Co. and Belmont Ra- 
dio Corp., Chicago subsidiary of 
Raytheon Mfg. Co., the two-way 
radio system provides communica- 
tion between the dispatcher and 
all drivers within the normal oper- 
ating area of the company. 


Willett forecast that economies 
will be effected as a result of the 
dispatcher’s ability to advise driv- 
ers promptly of cancellations on 
delivery runs or issue new orders 
for a pickup on or near the driv- 
er’s route. 


He added that another advan- 
tage of the system will be time 
savings when trucks need atten- 
tion, since a repair truck can be 
sent immediately to the point of 
the breakdown. 





A MACK TRACTOR and a Hobbs 
oilfield operations. 


the ground for easy handling of tractors or other heavy equipment. 





tandem axle trailer combine forces for heavy 
The truck is equipped with a Brown-Lipe auxiliary transmission, 
power tower and Tulsa winch. Note that the front end of the trailer can be lowered to 


With the loading 


completed, the trailer’s front end can be winched up over the rear end of the tractor 


and onto the fifth wheel plate. 


Farm Machinery 


Expanded by G-P 


WILLOW RUN.—A full line of 
heavy-duty disk and spike-tooth 
harrows will be marketed by Gra- 
ham-Paige Motors this year 
through distributors and dealers of 
its farm equipment division, G. O. 
Britton, director of farm sales, an- 
nounced last week. 


Initial production will include a 
heavy-duty tandem disk harrow 
with a width of seven feet, an 
eight-foot standard tandem disk 
harrow, and a heavy-duty spike- 
tooth harrow to be marketed in 


luted th rough 


Britton said. The line of tractor- 
|drawn implements will be distrib- 
sales outlets now 
handling the rototiller. 


Goodyear Report 

Directors of Goodyear Tire & 
Rubber Co. have declared a divi- 
dend of 75 cents per share on the 
common stock and the regular 
quarterly dividend of $1.25 per share 
on the $5 convertible preferred 
stock, both payable Sept. 16 to 
stockholders of record Aug. 15. The 
common stock dividend compares 
with 75 cents a share paid on June 
15 and 50 cents a share paid on 


two, three and four-section units,| March 15 this year. 
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TRUCK SECTION 


Retail Sales Up 
28% Over 45; 


Auto Items Soar 


WASHINGTON.—Sales of retail 
stores in May were estimated at 
| $7, 850,000,000, 28 percent above the 
| same month a year ago, according 
|to the U. S. Office of Business Eco- 
nomics. 

Sales of durable goods stores 
scored the heaviest gain, increas- 
ing 66 percent for May this year 
compared with May a year ago. 

In the automotive group, sales 
were more than double those of 
May, 1945, indicating a substantial 
movement of new cars to market 
sales were still 35 per- 
cent below the prewar peak, it was 
pointed out. 

Nondurable goods stores sales 
rose 21 percent above May, 1945, 
with filling stations and the gen- 
eral merchandise group register- 
ing the heaviest gains, 30 percent. 


Beatty Moves Soon 


Completion of the new home for 
J. M. Beatty (Chrysler), Eau Claire, 
Pa., is expected about the middle 
of August. The building is 70 by 

100 feet. 
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Due to Sheet Steel Shortage... . S 
pk ene ee Se teel Industry 
Panel Truck Output Reports Lowest 
7. 
om . Profit Since ’39 
etail 
“ |84% Below °41 Rate WASHINGTON Stee! compe 
the nies’ earnings dropped last year to 
ding (Continued from Page 24) | |the lowest point since 1939, it was 
me this year they have been able to| The factories are all well aware a - peng feseute. OMe 
ores produce only about 9,500 jobs. of the _ seriousness of the panel 4.89 percent was earned on lapels 
eas- None of the manufacturers has/ truck situation, but to date there) | ine pEsERT coach on the route between Damascus Syria, and Bagdad, Iraq.|ment in 1945, in contrast with 7.53 
year been able to produce any number | has been nothing they could do This bus was taken by Zareh Yavru, chief of the technical department under Haig G. | percent earned in 1940 and 6.18 
of 134-inch, ton and one-half pan- about it. The truck manufacturers Tufenhdjian, White motor distributor, Tehran, Iran, when he left for Cleveland for @/ percent in 1937 
; els or larger. The total production | can’t build panel bodies unless they | 19-week course at the White plant. The bus is air-conditioned and otherwise especially Steel mn — ti for 
sales of the industry to date since V-J| can get steel sheets of the proper | equipped for desert travel. appr ahaa P we cena ‘a the 
> of day in the larger sizes has been/ formula large enough to work in a ; ean oh ~y = # 7 ae a ned 
intial considerably less than a thousand.| their presses. Due to the combi-|been the ability of outside body Diamond T Sends us cd ? ook & on 0 f 4179658 
‘ket By far the largest production| nation of the coal strike, steel| builders to get some steel sheet . 000 ~ $985 ears of $179, il 
per- has been in the half-ton panels| workers’ strike and heavy de-|and get into limited production on H ll N Y h in b nef er ae aad 
was with the sedan deliveries and the | mands for steel of all types, there |12-foot, 14-foot and 16-foot steel ollearn to e he : gg e — anon J ivi- 
one-ton panels being produced far| have been very few large body oo an’ aan ag eae CHICAGO.—Frank J. Hollearn Secon he 1900 “a 1960 the qruahale 
=_ under normal, either percentage- sheets produced as yet. ese a oO ~, ang ers aa enable has been appointed eastern district production year on record, ts 
, wise or in numbers, compared with Only one truck manufacturer | 50™M€ Gealers to furnis elr users 1 for Di TH , ; 
; of retail delivery vehicles with de-|S#les manager for Diamond T. He|same companies’ earnings were 
3 normal years. has been able to make any rep- | |. : ; is one of the oldest district men,|nearly identical—$179,834,000 
ter- Steel in large sheets, however, | resentative quantity of panel |/ivery equipment. These body build- having been with the company ve —aeewe 
ent. is beginning to free a little, ac- | podies and that manufacturer’s |€ts have profited by the steel mills| ¢). silos department since 1923 Although production was 19 per- 
cording to the manufacturers, | production has been fully 50 per- | program of distributing some ma-| since 1926. he has been in charge cent higher last year than in ptr 
and they are all hopeful of be- | cent under 1941. It is still more | terial to all of their old customers of the eastern Pennsylvania and $157 198600" sant . aner ane 
for cod ee uae sieeens — than the combined output of the |and as most of them make their| Maryland territory. 1940. At the alone tiled the iméuss 
‘ire, Rewuat and gradually cdeans other three large builders com- | bodies in smaller panels than the His headquarters will be the|try’s wage and salary payments 
idle the percentage of panels each | Dined, however. pressed out bodies of the truck| same as the eastern district head-|of $2,282,371,000 were nearly dou- 
by month until they are able to The only bright spot in the en-/ manufacturers, they have been able} quarters, 706 Eleventh Ave., New|ble the total 1940 payroll. 


tire panel-body picture to date has|to reach fair body production. York. Payrolls in 1945 were 16.6 times 
greater than dividends last year. 
For every dollar paid to employ- 
es, stockholders received only 6 
cents in dividends. In 1940 divi- 
dends were equal to 11.7 cents for 
each dollar going into payrolls. 

Contrasted with 4.89 percent 
earned on investment in 1945, earn- 
ings in 1941 were 8.1 percent on 
investment, which compared with 
5.6 percent in 1942, 5.1 percent in 
1943, and 6.2 percent in 1937. In 
1944 the figure was 4.70 percent. 

A total of $5,764,295,000 in gross 
income was received by the steel 
companies in 1945, including in- 
come from their non-steelmaking 
activities. That total represented 
a decline of about $825,889,000 from 
1944 income. 


The industry’s earnings record 
in 1929 represented a return of 9.1 
percent on the amount of its in- 
vestment, while earnings in 1940 
represented a return of 7.5 percent. 
From 1930 to 1939, the industry 
earned an average of only 1.8 per- 
cent on its investment. 


meet the needs of the buyers. 











ve shock-loads do not disturb 
TRUE ALIGNMENT 


HERE'S one of those rarities— 
a product seemingly ‘conceived 








Fruehauf Project 
In Denver OK’d 


DENVER.—Construction of the 
new sales and service branch of 
the Fruehauf Trailer Co. has been 
approved by CPA and will start 
within a few days on an 11l-acre 
tract at Vasquez Blvd. and E. 48th 
Ave., according to Roy Fruehauf, 
executive vice-president. 

The new branch will include a 
service yard fully enclosed, which 
will have storage space for 400 
to 500 trailers. It will have more 
than 54,000 square feet of floor 
space and is expected to be com- 
pleted by the first of next year. 


























in perfection"; for no matter how 
severe the strain or how heovy the 
shock sustained by this one piece, 

heat treated housing, it always returns 

to its original true alignment. 

You see why the Clark Housing enjoys 
such wide popularity. Wise operators 
prefer it because it protects other 
precision parts, maintains axle alignment 
and prevents costly failures. Truck, 
bus and tractor manufacturers prefer 
it because it is in itself a convincing 
proof of vehicle quality. And the 
capable craftsmen who create 





it have the satisfaction of a 


Beats Weather 
Boiling Point of Coolant 


Increased by Cap 


DEARBORN.—Water boils at 
212 degrees—but not in a Ford, 
even when abnormal driving 
conditions like mountain climb- 
ing or desert travel force motor 
temperatures several degrees 
higher. 

By use of a pressure cap, Ford 
Motor engineers have sealed the 
radiator so that the coolant may 
be kept under 3% to 4% pounds 
pressure. As the pressure is in- 
creased, boiling point of the 
coolant is increased, thus the 
engine continues to operate effi- 
ciently even though adverse 
conditions push temperatures 12 
to 15 degrees over the normal 
boiling point. 

Use of the cap also reduces 
evaporation and in winter, anti- 
freeze losses are lessened, it is 
said. 


good job well done. 
Any man interested in 
lower ton-mile costs may 
profitably explore how 
Clark Engineering : 


can serve him. 











CLARK EQUIPMENT SOO 


BUCHANAN, micmnen 


U. S. Rubber Gets OK 


SPRINGFIELD, Mass.—CPA 
has given approval to United 
States Rubber Co. to undertake 
an $82,280 project for moderniza- 
tion of the wiring and lighting 
systems in the Fisk Tire plant in 
Chicopee Falls, Mass. 
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Lights, Brakes Head List . . . 
Defects Found on 34% 


Of Vehicles 


EVANSTON, Ill—More than a 
third of the motor vehicles checked 
in the six weeks of the Police 
Traffic Safety check had “obvious 
mechanical defects,” according to 
the International Assn. of Chiefs 
of Police, sponsor of the U.S.-Can- 
ada campaign. 

A next-to-last progress report for 
the period May 15-June 30 revealed 
that of almost 2,000,000 cars and 
trucks examined in the two coun- 
tries, 34.2 percent were mechanic- 
ally defective. 

Percentages of defects reported 
in earlier tabulations also exceed- 
ed the one-third mark. The final 
summary of the campaign is sched- 
uled for release July 26. 

A grand total of 1,939,128 ve- 
hicle checks are covered in the 
tabulation. Of these vehicles 
checked in the U. S. and Canada, 
662,753 had defects. 

In the U. S. 1,845,309 vehicles 


Checked 


were checked. Of these, 630,523 had 
obvious and hazardous defects. Ca- 
nadian police checked 93,819 ve- 
hicles and found 32,230 defective. 


A total of 859,143 separate de- 
fects were reported by type. Their 
numbers and percentage of total 


defects (not total cars checked) 
are as follows: 

Rear and stop lights 269,098 31.4% 
Front lights ....... 169,167 19.7% 
EE 5.555 to Su n0ee 120,318 14.1% 
Windshield wipers . 78,950 9.2% 
ED Vusdwsndedens 69,462 81% 
<P ere re 42,830 5.0% 


Other and obvious hazardous de- 
fects totaled 109,318 to account for 
12.8 percent of the total, the IACP 
reported. 

These vehicle checks are primar- 
ily of cars involved in traffic vio- 
lations or accidents, it was pointed 
out. In many communities, how- 
ever, thousands of vehicles were 


Here’s what one dealer recently said: 


“Look on the streets and highways. Check the 1940 
and 1941 trucks that still are bowling along. Count 
the Internationals. There’s your answer.” 


Then he added: 


“With the chips down, Internationals have 
come through. And operators know they have 
come through. That’s why the International rep- 
utation is at the highest point in its history.” 


To the International Dealer, the International 
reputation means unmatched user acceptance — 





Tune in “Harvest of Stars” Sunday, 2:30 p.m., Eastern Daylight Time. NBC Network 


INTERNATIONAL 
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AFTER STRAIN-GAUGES have been ‘‘welded’’ to many ‘“‘test spots’’ throughout a 
“‘pilot-model”’ trailer, the Electronometer is coupled and wires from strain-gauges con- 
nected to the stress-measuring equipment. Essential assembly aboard the Electrono- 
meter includes balancing and amplifying units which house electron tubes, a unique 
switchboard, and an oscillograph. The test-model undergoes long, gruelling road tests 
over rough, twisting highways, with the Electronometer trailing behind and recording 
every shock, stress and strain occurring at the point of every strain-gauge. New Trail- 
mobile designs are thoroughly proved by such testing long before a model is approved 
for mass-production. 





“stopped for traffic violations or 
involved in accidents.” 

The IACP reported that several 
police departments are continuing 
the safety check as part of regular 


brought to police safety lanes for 
voluntary checks. 

The recommendation of the safe- 
ty check manuals was to apply 
the safety check to those vehicles 





means that quality of product has been established 
long before a sales conversation is begun. 


Add the International reputation to the fact that 
the complete International line equips the Inter- 
national Dealer to get his share of the available 
business in his territory, no matter what types 
and sizes of trucks are used, and you have two 
of the many reasons for the success of Interna- 
tional Dealers. 


Motor Truck Division 
INTERNATIONAL HARVESTER COMPANY Ka 
180 North Michigan Avenue Chicago 1, Illinois 





~ 


Trucks 


TRUCK SECTION 


operations. Cleveland Chief of Po- 
lice George J. Matowitz sent the 
following order to his department: 

“The results of the Traffic Safe- 
ty Motor Vehicle check program 
. .. are most gratifying. A total 
of 82,221 vehicles were checked by 
this department. 

“Prior to the check, for a six 
weeks period, from Apr. 1 to May 
15, 1946, there were 21 fatalities, 
549 non-fatal accidents and 3,455 
damage to property accidents. Dur- 
ing the six weeks period of the 
Motor Vehicle check program .. . 
there were 10 fatalities, 416 non- 
fatal accidents and 1,835 damage 
to property accidents. 

“These figures, coupled with 
the many favorable comments 
and suggestions received from 
civilians to the effect that this 
program be continuous, are con- 
clusive proof that the Motor Ve- 
hicle check program is success- 
ful. 

“You are hereby instructed to 
continue the Motor Vehicle check 
program. Kindly see to it that the 
members under your command are 
familiar with the provisions of this 
order and that this Motor Vehicle 
check program is forcefully and 
thoroughly carried out.” 

North Carolina carried off the 
gold badge in a contest with Kan- 
sas for the most vehicle checks. 
Final score was North Carolina, 
187,460; Kansas, 178,998. 

Col. Lathrop B. Read of Kansas 
must present the winner’s award, 
a gold badge, to Col. Howell M. 
Hatcher of North Carolina. 

Rhode Island, smallest of the 
states, checked almost half of all 
the vehicles registered. The final 
report should put her well out in 
front of every other state for the 
largest proportion of vehicles 
checked, IACP said. 

Maj. Gen. Philip Fleming, fed- 
eral works administrator and gen- 
eral chairman of the President’s 
Highway Safety conference, be- 
lieves the national attack on the 
traffic safety problem is bringing 
results. 

Commenting on the 21 percent 
decrease in traffic deaths for May 
as compared with May, 1941, Gen. 
Fleming expressed the hope that 
the report marked a trend towards 
greater safety on the highways. 

“The drop in traffic deaths 
compared with the blackest year 
on record is so marked that I 
am sure the concerted national 
attack on the traffic safety prob- 
lem should be considered as sig- 
nificant,” he said. 

“Delegates to the President’s 
Highway Safety conference took 
back to each state plans for an 
organized national traffic safety 
program. Three state conferences 
already have been held and 14 
other states have meetings set for 
an early date. 

“At any rate the findings of the 
conference had a widespread pub- 
lic reception, and when working 
with such effective programs as 
the Police Traffic Safety check of 
the International Assn. of Chiefs 
of Police and the ‘Take It Easy’ 
campaign of the AAA, there is rea- 
son for optimism. 

“Admittedly we are a long way 
from being out of the woods in 
this highway traffic death prob- 
lem. While the trend is significant 
in comparison with our worst year, 
it still is a depressing fact that 
deaths on the highways in May 
were 36 percent greater than in 
May of 1945. 

“Obviously a decided increase in 
car mileage coming immediately 
after the removal of gas rationing 
is a factor in this comparison. 
Miles traveled is bound to be the 
primary factor in relation to traf- 
fic deaths, but the death statistics 
remain and each represents some 
man, woman or child who would 
be alive today except for human 
carelessness or mechanical failure 
on the highways. 

“I can only hope the continuing 
national program of state safety 
conferences and eventual improve- 
ment in enforcement and stand- 
ardization of traffic rules and reg- 
ulations may produce a lasting ef- 
fect for the better. The coming 
months will give the answer to this 
vital question.” 


Bunnin Buys Building 
Bunnin & Sons, Inc. (Chrysler), 
3651 Ogden Ave., Chicago, is spend- 
ing $10,000 on exterior improve- 
ments to the building it recently 
purchased. An equal amount wil 
be used for new shop equipment, 
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TRUCK SECTION 


Allotment Increased .. . 


Truck Tires 


to Contain 


More True Rubber 


WASHINGTON.—Truck and bus 
tires will receive a substantial 
share of the 11,000 additional long 
tons of natural rubber which will 
be made available to industry each 
month in the second half of 1946 
W. James Sears, director of CPA’s 
Rubber division, has announced. 


Explaining the effects of Amend- 
ment 2 to Appendix II of rubber 
order R-1, Sears said that special 
service fires, such as logger and 
off-the-road service tires, which 
are subjected continuously to se- 
vere wear, will also contain high 
percentages of natural rubber. 


Pneumatic casings with cross 
section 8.25 inches and larger of 
both highway and mud and snow 
tread design may be made with 94 
percent natural rubber. The same 
percentage may be used in the pro- 
duction of large airplane tires for 
transport and bomber service and 
for the large special purpose tires 
mentioned above. In many sizes 
this is an increase from 67 percent 
formerly allowed, Sears said. 


Smaller truck and bus tires and 
smaller size special purpose tires 
7.50 inches and down will here- 
after contain 67 percent of na- 
tural rubber. Formerly various 
tires in this group contained 13, 
23, or 33 percent natural rubber. 
During the war, because of the 
acute shortage of natural rubber 
and because synthetic rubber 
lacked resistance to heat build-up, 
it had been freely admitted that 
truck and bus tires were not ca- 
pable of giving prewar perform- 
ances. The previous increases of 
natural rubber for truck and bus 
tires, permitted last March, put an 
improved tire on the road for the 
present hot weather driving. 

The additional amounts of na- 
tural rubber authorized will add 
somewhat to tire performance in 
some of the types and sizes, Sears 
said. 

The two groups of tires men- 
tioned above (8.25 inches and 
larger, and 7.50 inches and down) 
contained more than 50 percent 
natural rubber and hereafter will 
have no special identification in 
the way of a letter or number 
marking. 

Passenger, motorcycle, small 
tractor, implement and industrial 
pneumatics may be now made with 
as much as 13 percent natural rub- 
ber, as against the 2.5 percent pre- 
viously permitted. However, other 
pneumatic tires, such as bicycles, 
will continue to be made with 214 
percent natural rubber. 

This additional natural rubber 


Blasiola Named 
For Briggs Post 


DETROIT.— The promotion of 
Roy Blasiola to assistant manufac- 
turing manager of the Briggs Mfg. 
Co. was an- 
nounced last 
week by W. D. 
Robinson, Briggs 
president. 

Blasiola, a 
Briggs supervis- 
ory employe 
since he was 20 
years old, has 
been manager of 
the new Eight 
Mile and Outer 
Drive plants for 
the past year. At 
38, he becomes one of the youngest 
officials to hold his new position 
as deputy to George W. Drysdale, 
manufacturing manager. 


Feather Ride Marketing 


Trailers South of Border 

PORTLAND, Ore.—With an ini- 
tial shipment of three carloads of 
trailers to distributors in Mexico 
City, Feather Ride, Inc., of Port- 
land, has entered the Latin Ameri- 
can trade, according to H. L. Wel- 
cer, representative. 

The firm also expects soon to es- 
tablish distributors in “Venezuela 
and Brazil, as well as in Mexico, 
Welcer said. 








Roy Biasiola 


in passenger car tires will alle- 
viate many of the manufacturing 
and processing difficulties that 
have been encountered with the 
present alltime high production 
rate, and the number of defec- 
tive tires that have to be dis- 
carded in factories will be les- 
sened, Sears said. There is no 
positive assurance that passen- 
ger car tires in the future will 
give any increased mileage over 
present performance, which has 
been the equivalent of prewar 
mileages, he added. 

Rumors to the contrary notwith- 
standing, there is no change in the 
restriction that all pneumatic tires 
shall be manufactured with black 
sidewalls only, Sears emphasized. 

Camelback for the recapping of 
airplane and large truck tires, 14 
inches and up, may now be made 
of all natural rubber. 


AUTOMOTIVE NEWS, JULY 22, 1946 





Alien Patents Available 


For U. S. Public Use 
WASHINGTON.—Alien Prop- 
erty Custodian James E. Mark- 
ham has announced that com- 
plete files of patents seized from 
German and Japanese nationals 
are now available in the patent 
departments of the Chicago and 
Boston public libraries and at 
the APC’s San Francisco office. 
The files are located in the 
main building of the libraries, 
he said, and are arranged ac- 
cording to Patent Office classifi- 
cation to facilitate searching. 





Auto Collection 
Goyette’s ‘Hobby’ Display 
In N. H. Museum 


PETERBOROUGH, N. H.— 
(UTPS)—An automobile collection, 
featuring nearly a dozen old mod- 
els, is included in the Goyette mu- 
seum which was opened here June 
26 by Maj. A. Erland Goyette, local 
banker and manufacturer. 

The ancient cars are owned by 
Maj. Goyette, who has made col- 
lecting them a hobby for the past 
quarter century. 





Virginia Truckers Granted 
15 Percent Rate Boost 


RICHMOND, Va.—Virginia’s mo- 
tor freight common carriers have 
been granted a 15 percent rate in- 
crease on shipments up to 5,000 
pounds between points in Virginia 
by the State Corporation Com- 
mission. 

Increases in minimum charges 
on individual shipments which pro- 
vide a new aluminum schedule 
from $1.05 to $1.50 compared with 
the old minimum of 80 cents to 
$1.15 were also authorized. 

The changes may be put in effect 
by the carriers after 10 days’ no- 
tice. The commission also revised 
a schedule of increases proposed 
by the carriers calling for the in- 
crease of 20 cents per 100 pounds 
on shipments weighing 2,000 pounds 
or less, and a 10-cent increase on 
shipments of 2,000 to 5,000 pounds. 

‘It was estimated that the changes 
granted by the commission were 
approximately half of the hikes 
asked by the carriers. The carriers 
had presented evidence to the com- 
mission at a hearing last May that 


they were operating at a loss in 
many instances. 

In ordering the changes, the com- 
mission said: “It appears that the 
rates and charges herein proposed 
should, for the present, afford suf- 
ficient relief to the carriers, but 
future circumstances may justify a 
different measure of rates and may 
also justify different minimum 
charges.” 

There are 62 Virginia motor 
freight common carriers operating 
in the state. 


D & C Buys Auto Depot 


BUF FALO.W\Through a long- 
term lease, Detroit & Cleveland 
Navigation has acquired 13 acres 
of property on the Black Rock 
Ship canal. It will be used for a 
large receiving depot for new cars 
brought down the lakes to Buffalo. 
The J. P. Wells was the first ship 
to unload autos at the new dock- 
ing area, arriving with 358 Nash 
cars from Kenosha. 





OLTMAN-O’NEILL VAN BODIES 


7 -" ALL-STEEL 





THREE SIZES: 12-FOOT (shown above); 14-FOOT, and 16-FOOT 


Full-width Double-Door; Tailgate and Side Door models available. 


SOLD BY DEALERS 


Oltman-O'Neill Van Bodies are sold only through truck 
dealers at established dealer discounts. 


Send in your order for 


these outstanding new truck 


bodies today. And when you do, ask about oppor- 
tunities open to dealers on volume sales. 


PRODUCT AVAILABLE 


Standardization of certain widely used truck body 
sizes, and the adoption of assembly-line production 
methods are helping to make Oltman-O’Neill Van 
Bodies currently available. 


They are designed and built to the CARGO-TESTED 
specifications of a great variety of truck users. These 
new all-steel bodies will fit a large number of truck 


makes and models. 


Write, wire or phone for additional information. 


5170 Martin Ave. 





GENEROUS INTERIOR DIMENSIONS 


ALL-WELDED 
ALL-RUSTPROOFED 
RIGID GRID FRAME 
LEAKPROOF STEEL ROOF 
NONSKID STEEL FLOOR 


xk * 


SMOOTH SIDES 
UNEQUALED BEAUTY 


xkkk 


PAINTED TO MATCH 
CAB AND CHASSIS 


xk 


MOUNTED ON TRUCK 
AT FACTORY 


12-Foot: 78” high x 8612” ‘wide"x 14412 "llong 


14-Foot: 78” high x 86/2" 
16-Foot: 78” high x 86/2” 


OLTMAN-O’NEILL CO. 


TRUCK BODIES THAT PAY—ALL THE WAY 


wide x 16812” long 
wide x 1922” long 


DETROIT 10 
Phone LA-8504 








Report on ’44 Data... 
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Carrier Revenue Gains 


$5 Million in Canada 


MONTREAL.—Revenues of the 
1,361 freight and passenger motor 
carrier concerns operating in Can- 
ada in 1944 totaled $81,707,604, as 
compared with $76,020,555 in the 
preceding year, according to a re- 
port released by the Dominion Bu- 
reau of Statistics. 

Freight revenues advanced from 
$43,441,065 in 1943 to $44,751,450, 
passenger revenues from $29,917,- 
666 to $34,016,677 and miscellaneous 
revenues from $2,661,824 to $2,939,- 
477. 

Passenger traffic was heavier 
during the year, when the number 
increased from 221,012,429 in 1943 
to 234,808,882; tonnage of freight 


transported was lighter, amounting 
to 9,604,947. tons compared with 
11,796,298. 

Revenues of the 498 large freight 
carriers increased from $39,409,036 
in 1943 to $41,605,196 in 1944, or 












5.6 percent. Freight carried by this 
group totaled 8,044,267 tons, as 
compared with 8,752,011 in 1943. 

Small freight carriers, of which 
there were 384 as compared with 
426, had aggregate revenues of $5,- 
058,116, as compared with $5,627,- 
086; the amount of freight trans- 
ported was 1,496,750 tons, as com- 
pared with 2,075,333. 

Passenger motor carfiers, which 
include both urban and inter-urban 
systems, declined in number from 
490 in 1943 to 479, but revenues in- 
creased from $30,984,433 to $35,044,- 
292, or 13.1 percent. 

Revenues of city systems in- 
creased from $9,866,622 in 1943 to 
$11,059,803, or 12.1 percent. The 
city passengers carried by these 
systems increased from 127,950,276 
to 134,409,818, or 5 percent, and 
thé inter-urban passengers, from 
8,748,872 to 10,700,185. 


Mechanics Aid Vet 
Install Special Hand Control 


Devices on New Cars 


ROCHESTER, N. Y.—(UTPS)— 
Thanks to the special interest of 
mechanics at Fincher Motors, Jack 
R. Perry of nearby Honeoye Falls, 
20-year-old war veteran who lost 
both legs fighting the Nazis, ex- 
pects to experience little trouble 
getting to, from and around col- 
lege this fall. 

One of the first Fincher cus- 
tomers to get a new Oldsmobile, 
Jack immediately got the concen- 
trated attention of Fincher me- 
chanics, who installed special de- 
vices, making the Olds completely 
hand-driven. With artificial legs he 
can drive without the special equip- 
ment but must have it to comply 





with New York State motor ve- 
hicle laws. 

A combat infantryman with the 
Timberwolf Division, Jack suf- 
fered a fractured leg when he 
stepped on a mine in Holland. Still 
crawling on the battlefield nine 
hours later, he lost both legs above 
the knees when a German “88” 
‘shell exploded nearby. 
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OF HISTORIC significance to the motor truck industry was the recent meeting of 
Max Grabowsky, pioneer Michigan manufacturer of commercial vehicles, and M. D. 
Douglas, general manager of GMC Truck & Coach, at GMC’s main plant in Pontiac. 
















IHC Muncie Outlet Opens 
New ‘Prototype’ Plant ; 
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“Send 500 copies, please!” 


This advertisement on “Wheel Balance’ 
used in National Weeklies, brought much 
favorable comment from the automotive 
trade. A Texas firm, manufacturing wheel 
balancing machines, requested 500 copies 
and they tell us that this LEE advertisement 
helped sell several machines for them. 

That is fine with us. When more tire 
balancing machines are sold—more drivers 
will get better service from their tires, And, 


a s ee > e 
$ motorists are “alerted” to select tires for 


their ability to deliver dependable and 
economical service—more of them will-de- 
mand LEE DeLuxe Tires! 


L E E Y Conshohoabae TIRES 








fs 
MUNCIE, Ind.—Truck operators, building for parking, display of 2 
and users in the Muncie area are| new and used machines, service fa- 
enjoying greatly improved sales| cilities, and a planned warehouse. Ch 
and service facilities as a result | The Loker organization in- de 
of the opening of the new $70,000| cludes 21 people, of which six on 
“base of operations” of C. E. Loker| are motor truck servicemen and he 
Truck and Implement Co., Inc.| five are farm equipment service- so 
(International) here. The Loker| men. Among the Loker employes on 
building opened July 10 with an| are two war veterans who are 
open house that attracted 1,200 vis-| receiving training—one as a _ 
itors. | salesman, the other as a 
The building is one of many such} Man—under the GI Bill of Rights. 
Harvester dealer “prototype” build-| Among the many “plus” features 
ings already erected or in process| Of the new building, says Ralph 
of construction throughout the| L. Loker, is the noticeable increase Ri 
country. in parts volume. M 
The new building, which fea- “Parts | sales are showing a 20 K 
tures inside accommodations for | Percent increase every month over 
servicing the largest of highway | 2 Ye4r ago,” he says. “Sales of ac- H 
trucking equipment, is located | C€SS°ries from four selling fixture w 
on an area the size of a full city | t#bles is showing an increase every M 
block just outside the Muncie | ™onth, too, through properly ar- lo 
city limits. ranged merchandising displays.” to 
C. E. Loker is president of the|_ Key personnel, in addition to the al 
firm; Ralph L. Loker, his son, is|L0kers, include Erwin Johnson, dé 
secretary-treasurer. The Lokers|S%@les manager; Hubert Morrison, 
have been International Harvester | P@™ts foreman; Ernest Babb, book- d 
dealers since 1943, when they pur- | Keeper; George Brown, truck serv- v 
chased the Harvester Co.’s store| ice foreman, and Everett Mc- t 
in Muncie. Michael, farm equipment service ( 
The new building has a_ floor | foreman. t 
area of 12,500 square feet, divided 3 t 
into the following areas: show- Bryan Pontiac-Cadillac c 
room, 27 by 70 feet; parts, 44 by| Bryan Pontiac-Cadillac Co., Fay- 8 
52; offices, 24 by 22; tool room, 24| etteville, N. C., has been chartered J 


by 24; service shop, 96 by 68; and 
paint room, 16 by 32. A 40 by 100- 
foot warehouse will be built this 
fall behind the new building. 
There is ample space around the 


with authorized capital of $100,000 
Principals are Norwood E. Bryan 
Pearl R. Bryan, both of Fayette. 
ville, and Raymond Bryan, Golds- 
boro. 
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Industrial Rubber Products Division, 
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sion, Republic Rubber Younaqstown 


Republic Rubber, Youngstown, Ohio 


Conshohocken 


gt LEE RUBBER @ TIRE CORPORATION 
CONSHOHOCKEN, PA., U.S.A 
outstan ding feature / Lee Deluxe Tires, Tubes and Accessories Pane 


Division, Conshohocken, Pa. 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


WiiLouGHBY. OHIO 
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TRUCK SECTION 






DETROIT.—The pilot model of 
a unique passenger bus, designed 
and built by Fixible Co., Loudon- 
ville, O., and powered by twin 
Chevrolet Loadmaster engines, has 
been inspected here by a group of 
Chevrolet wholesale zone truck 
managers. 

The bus, known as the dual-en- 
gine Clipper, is planned for long- 
distance and suburban over-the- 
road passenger runs. It seats 37 
people and has proven in tests its 
ability to perform well under all 
conditions, R. D. Neiderhiser, of 
Fixible Co., told the Chevrolet men. 
The power plant assembly is at the 
rear. 

Two Loadmaster, 93-hp Chevrolet 
truck engines are mounted side by 




























_ side, and the power is combined 

sutiee. through a chain of gears into a 
single transmission. There are sep- 
arate starter motors for each en- 
gine. 

The truck can operate on only 
one engine, in case of failure of 
one of them. If one engine should 
fail to start, it could be started 

' by the other after it has been 
: started. 

vShong J. W. Burke, manager of the 
in. Chevrolet Commercial and Truck 
oix department, and A. R. Cosgrove 
and and S. L. Reed, assistant managers, 

view headed the Chevrolet group which 

oyes rode in the bus and inspected the 
are engine assembly. 

, . _The zone truck managers were in 

arts 

as. | N.Y. Deal 

=, .¥. Dealers 

talph (Continued from Page 3) 

puane Richard, Poughkeepsie; William 

20 Meyer, Ridgewood, and James Mc- 

a Kinnon, Elmira. 

over Reelected to the board were A. 

f ac- H. Livermore, Albany; H. T. Beck- 

xture with, Binghamton; Earl E. Jenkins, 

every Margaretville; Fred A. Mason, Ma- 

| Se lone; Harold M. Stanton, Middle- 

8. town; T. H. McElvein jr., Buffalo, 

o the and Charles A. Parsons, Amster- 

nson, dam. 

ison, Paul M. Millians, vice-presi- 

200k - dent of Commercial Credit Corp., 

berv- warned in an address delivered 

Pa a to the New York dealers that 


OPA officials who have led people 
to believe that wage increases at 
the factory level can be paid out 
of dealers’ factory discounts “are 
supported by an uninformed pub- 
lic opinion.” 
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New Flxible Bus Inspected 
By Chevrolet Zone Chiefs 


Detroit to attend a two-week field 
management conference, at which 
they were schooled in the latest 
merchandising and _ distribution 
methods. 

The new bus displays remarkable 
economy, Neiderhiser said. He 
claimed that the combined weight 
of the two engines per horsepower 
is much less than the weight of 
many single engines generating the 
same horsepower. Smooth-riding 
qualities are also manifest because 
of the 12 cylinders, he added. 

The body provides 168 cubic 
feet of luggage space under the 
passenger compartment. It is of 
high-tensile, corrosion resistant 
aluminum, or airplane-type con- 
struction. 

The bus is aircooled in summer 
and air heated in winter, with in- 
dividual heat controls at each pair 
of reclining seats. Its curb weight, 
unloaded, is 15,500 pounds. 

Volume production of the buses 
will start early next year, if con- 
ditions warrant, Neiderhiser said. 


Single -Axle Tra. 
foe, MULTI-RATE 


@ ROAD-TESTED for 12 months under every load con- 
dition! “Multi-rate” Spring Suspension with its patented 





THE FLXIBLE ‘Clipper’ bus, made by Fixible Co., Loudonville, 0., and powered 
by twin Chevrolet Loadmaster engines, is demonstrated to officials of Chevrolet. R. D. 
Neiderhiser, of Fixible, center, is showing the engine assembly, at the rear of the bus, 


to A. R. Cosgrove, left, assistant manager, and J. W. 


Shawnee Dealers 
Elect Gregg 


SHAWNEE, Okla.—L. J. Gregg, 
Norton Gregg Chevrolet Co., was 
elected president of the newly 
formed Shawnee Automobile Deal- 
ers Assn. Other officers are D. J. 
Bell, Bell Motor Co. (Buick), vice- 


features insures perfect springing — provides ... 


@ Increased axle and spring capacity, with no 


increase in weight—plus .. . 


© An outstanding improvement in Trailer springing. 


“Multi-rate” operates on the so-called “slip-end” spring 
principle—but there the comparison with this type of 


design stops! 


Hangers precision-shaped to accurately control spring 
length and, thus, the degree of spring stiffness . . 
lubricating, friction-reducing rollers . . . horizontal radius- 
rod mounting . . . elimination of helper springs . .. patented 
“tieing” of radius rod direct to axle—all these result in 
“Multi-rate” providing a rate of spring stiffness in exact 
ratio to the load carried! 


of 


From no-load through the entire range to heavy over- 


. self- 


Burke, manager of Chevrolet 


John N. Haddock jr., 
(Stude- 


president; 
Haddock-Cook Motor Co. 
baker), secretary-treasurer. 


In addition to the three officers, 
Thomas Higgins, Higgins Motor 
Co. (Hudson), and Ray Archibald, 
Pete Grandy Motor Co. (Dodge), 
are directors. All dealers are mem- 
bers. The association will meet 
weekly on Friday. 


watharf- 


ler Underconstruction 


39 


More Speakers 
Are Listed for 
ATAM Parley 


CHICAGO. — Additional speakers 
were named last week, and every 
scheduled subject is now covered 
for the Automotive Trade Assn. 
Managers’ midsummer meeting to 
be held here (July 22-24) at the 
Palmer House. 

Fifty-two members and their 
presidents have made definite res- 
ervations, with the total likely to 
hit closer to 60 when the sessions 
open. 

The non-managers added to the 
program are L. J. Buckland and 
Harold Gray, the latter represent- 
ing the National Highway Users 
Conference. 

Managers assigned to lead panel 
discussions and their subjects are: 
Claude S. Klugh, Pennsylvania, 
“Exorbitant Finance Charges and 
What to Do About Them”; Joseph 
Schlecht, St. Louis, and Paul 
Graves, Detroit, “Salesmen’s Union 
Activities”; Burt Roberts, Los An- 
geles, “Regulation W,” and Walt 
R. Hamer, Columbus, O., “Associa- 
tion Dues Structure.” 


A “Multi-rate” in light position. Only the ends of 
the top spring leaf are in action — bearing on two 


rollers to minimize friction. 


A 50” spring—a 


passenger-car ride! 








B As soon as load is applied, the spring makes 
contact with the hangers—and the contact point 


moves inward, shortening and stiffening the spring, 


in correct ratio to the 
horizontal radius rod. 


increase in load. Note 









load, “Multi-rate” gives you the correct spring action! 









€C Here the spring has reached its shortest and 

stiffest position, the rubber block on top the radius 

rod contacting the frame. The spring has shortened 

to 36” active length — a position possible only under 
shock or the most extreme overload. 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER CO. 
DETROIT 32 


8 Factories — 62 Factory Service Branches 








” 7 i 






Note how the radius-rod design practically 
eliminates forward or backward movement of the 
axle — your further assurance of perfect alignment 

and maximum spring efficiency. 







This graph shows 
how spring deflec- 
tion increases in cor- 
rect ratio to the load. 


Send today for fully-illus- 
trated folder telling the com- 
plete story of this new idea 

in Trailer springing 

















VISITORS AT THE Freuhauf main office in Detroit can ‘‘play the numbers’’ without 
spending a cent. The spectator picks a number in this animated display, pushes a 
button in the base and the mechanical description lights up opposite the corresponding 
number. A continuous belt with humps and hollows to represent road contours graphic- 
ally shows the level-riding action of Fruehauf’s new Gravity-Suspension Tandem. 





| News You May Have Missed 





(Eprror’s Note: Believing that 
many dealers send each month’s 
truck issue of AuTomoTive News 
to the men in charge of their 
truck department, with the result 
they may miss truck stories that 
have appeared in the intervening 
weeks, Automotive News lists 
those stories once a month so 
that readers may check-up on 
past stories if desired. 

July 1 issue—Truck tires to get 
more natura) rubber. . . . General 
Tire & Rubber predicts premium 
tire by fall... . Prices raised on 
three Studebaker light trucks... . 
Klausmeyer new head of Marmon- 
Herrington. . .. Truck registrations 
for 47 states for April. 

July 8 issue—New bearing for 


trucks now in production . . . Ford 
tractor price increased. . . . Dyna- 
matic drive” studied. . . . Goodrich 


sees 90 million tire production. . 
NSPA manual details given... . 
Monroe doubles jobber total... . 


Vehicle check studied in North 
Carolina. . . . Seiberling bids for 
Texas plant... . Rice named sales 


manager of Ward LaFrance. 
July 15 issue — Cheaper, better 
synthetic tires predicted. . . . Com- 





The “Ace of Standardization” 


Schrader 


PRODUCTS 


CONTROL THE AIR 














petition warning. ... Allison forms 
new unit. . . . Specialized experi- 
menting for ideas. . . . Bridge toll 
removal stopped by Pennsylvania 


court. .. . Monroe adds line of han- | 


dling gear. .. . Georgia safety check 


| prompts forced inspection law. 





Truck Assembly Starts 


At Opel Plant in Reich 

FRANKFORT, Germany.— 
Germany’s largest auto plant, 
the Ruesselsheim Opel factory, 
last week produced its first post- 
war vehicle, a 1%-ton “Blitz” 
cargo truck. 

The plant hopes to assemble 
50 trucks a day for the time be- 
ing. This rate will be increased 
to 1,500 monthly if additional 
materials arrive from the Brit- 
ish zone, it was said. 





Geary Names Ebeling 
Detroit Area Chief 


I. C. Ebeling has been appointed 
Detroit district manager of Geary 
Stainless Steel Co. of Baltimore. 





Ebeling, formerly with Ford, is lo- 
cated at 906 Fisher Bldg., Detroit. | 





Tucker 


(Continued from Page 2) 


two-inch layer of sponge rubber. 
Tucker officials include: 


H. A. Brown, vice-president and 
assistant to the president, is a for- 
mer vice-president of General Mo- 
tors of Canada, Ltd. He had been 
with GM. since 
1919. 

Fred Rockel- 
man, vice - presi- 
dent and director 
of sales, is a for- 
mer president of 
the Plymouth di- 
vision of Chrysler 


Corp. 
Rockelman esti- 
mated that the 





Chicago plant 
would eventually 
employ 35,000 in 
the Chicago area alone when full 
production is attained. 

Robert Pierce, vice-president and 
treasurer, is a former secretary, 
treasurer and director of the Briggs 
Mfg. Co. At Briggs, Pierce took 
a major role in organizing and 
operating the firm’s British organ- 
ization, which is the largest body 
plant outside the United States. 

William J. O’Niell, consultant to 
management, is a former president 


Brown 





O’Niell Morley 


of Dodge. O’Niell is credited with 
designing, tooling and operating 
the Chicago plant where the Tor- 
pedo will be built. 

Herbert Morley, director of pur- 
chases, is a former manager of all 
the Borg-Warner Corp., Detroit 
plants. Morley joined Tucker early 
this year after 17 years with his 
former firm. 


Radbill Names Sauber 


Radbill Oil Co. of Philadelphia 
has announced the appointment 
of Samuel H. Sauber as vice-pres- 
ident and general manager. 


PY LMA LED 
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@ New Schrader Valve Cores will save many of your 







customers a flat tire on the road— and— it takes only 55 
seconds per wheel to insert them—to renew the 100% 
efficiency of old tire valves. 55 seconds per wheel to save 


55 minutes on the road. 


That’s the kind of service your customers appreciate— 
builds good will and confidence. For your customers’ 
good, offer to renew their worn valve cores and—sell ’em 


an extra box of 5 for spares. 


Schrader Products are nationally advertised to Make 
Tires Last Longer. Order them from your regular source 


of supply. 


A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, NEW YORK 
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Buyer’s Market Itch 


Auto Industry Scratching for Figures; 


Davis, Frazer Latest Entries 
(Continued from Page 1) 


week at the Rouge plant, is in the} 


middle of the track. 

“Even if we have capacity pro- 
duction, which we won't,” he said, 
“we'll have a wide-open seller’s 
market for at least another year.” 

Other sales chiefs, notably Don 
U. Bathrick, of Pontiac, and Ly- 
man Slack, of Packard, have 
warned that the market may shift 
by the first of the year. 

No matter who is right in a pe- 
riod of time, however, all seem to 
be agreed on the important point 
behind the whole subject. 


And that is that everyone in the | 


auto industry should prepare for 
that buyer’s market now. Timing 
counts for plenty. You can get pre- 





pared now, and then wait. But you | 


can’t let it happen, and then go) 


back and prepare. 


The market depends, of course, | 


a lot on production. As for that, 
Ford officials said that while they 


see nothing in the future to cause | 


another sustained shutdown of 
their plants, prospects for the rest 
of the year indicate only slight im- 
provement. 

Mead L. Bricker, Ford produc- 
tion chief, said that Ford is now 
turning out about 3,000 cars, trucks 
and tractors a day. By the end of 
the year, production may be 3,200 
to 3,400 a day, Bricker said. 

Steel is likely to curtail pro- 
duction for another 15 months. 

Highlights of the discussion with 
Davis included: 

] The next Ford model probably 
* will be a 1948 Ford, introduced 
sometime in 1947. 

Fords of the future will have 

automatic transmissions as op- 
tional equipment (as will most 
other cars), more vision, lower bod- 
ies, greater comfort and more 
economy. Plastic bodies, engines in 





the rear, front-wheel drives, etc., 
are “a hell of a long way off,” he 
added. 
3 The price burden on the new- 
car buyer now is less than it 
was before the war, considering 
the average increase in income and 
savings. 
Bricker said that the chief rea- 
sons for the shortages of various 
types of steel were the coal and 


| steel strikes, and the obsolesence 
|of some 1,000 mills which are un- 
| economical to operate. 


In discussing the seller’s market, 
Davis said that millions of people 
want autos now. Whether they will 
want them when they can get them 
in a year or so is hard to Say, al- 
though it is certain that there is 
an unprecedented demand for Cars. 

While some in the industry 
have cited high prices as a rea- 
son for an early return of a buy- 
er’s market, Davis declared that 
studies show that the burden of 
prices now on a new-car buyer 
is less proportionately, consid- 
ering increased earnings and 
savings, that it was before the 
war. 

In fact, Davis said, a great many 
people who formerly were used-car 
buyers are able now to afford a 
new car for the first time in their 
lives. 

Asked again about the introduc- 
tion of the new light Ford, Davis 
said that “we’ve got to have sus: 
tained production of our present 
cars before we can justify a new 
one.” 

The light car will fill the gap 
between the midget cars which sell 
for $500 to $700 and the present 
low-priced cars selling $1,200 to 
$1,500. 

As for the race with Chevrolet, 
Davis said: 

“The whistle hasn’t blown yet.” 
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e missing part 


The most logical, most needed item, to complete 
a picture of safety and efficiency . . . 20,000 
users have been quick to see in Safety Step, a 
short cut to greater safety and lower fatigue 
loss. Thanks to this new idea: 


@ One man can often do the work of two .. . 
@ Loads are handled only once ......... 
@ No more climbing up and jumping off ... . 
@ Less chance of injuring personnel and goods 
@ Loading-time loss cut. .......0-0eee008 


Safety Step fits most trucks, trailers, and vans. 
Models are available for rear or side mounting 
... both feature anti-slip treads powerfully built 
(stressed for 1000 pounds). 


AVAILABLE ANYWHERE IN THE COUNTRY— ORDER TODAY 
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Just Among Dealers... 


(Continued from Page 3) 


_ 





Overland, but signed his first |coln), Montgomery, Ala., original 


Chrysler contract in 1923. 
* ok * 

StanLey H. Horner (Buick), 
Weshington, D. C., two-term NADA 
president, took on Buick at Wash- 
ington after having served as 
Buick Washington branch mana- 
ger since 1915. 

* * * 

LavureNce B. LatHrop (Ford), 
Auburn, N. Y., started with the 
Warren factory in Detroit in 
1910, signed his first Ford con- 
tract in 1917 and has continued 
exclusively since. 

* ok * 

R. E. Linenart (Chevrolet), Jean- 
nette, Pa., started with a Dodge 
contract in 1917 and switched to 
Chevrolet in 1931. 

* * * 

Grant McFaypen (Ford), Oma- 
ha, Neb., started with the Ford 
factory in 1910 and signed his 
first contract for Ford motor 
products in 1917 which he has 
handled ever since. 

* * ok 

T. D. McGovcn gr. (Chevrolet), 
Montgomery, Ala., started with a 
Reo contract, but has _ handled 
Chevrolet exclusively for 16 years. 

* * * 


A. R. Oustan (Chrysler-Plym- 
outh), Eau Claire, Wis., started 
with Reo and Overland in 1917 
and switched to Chrysler when 


it became available. 
* cd * 


H. A. Smautitey (Dodge - Plym- 
outh), Morrisville, Vt., started with 
the Oldsmobile line. 


* * * 


A. B. Smrtru (Chevrolet), Port- 
land, Ore., for many years 
NADA director for the state, first 


contract was with Ford. 
* co * 


W. Creve Strokes (Mercury-Lin- 


The ia oi 


TIRE CARRIER 
sets the pace in 


x Convenience 
aT Lil k 
ae Aldi tld 4 


Push handle back 
and it’s loose. An 
easy pull and the 
tire is out from 
the carrying posi- 
tion and standing 
on the ground... 
o#4§, a one-man oper- 

ation that makes 

3.\ truck tire chang- 
ing as simple as on 
@ passenger car. 
























Two models to carry any size 
tire from 600-20 to 1100-22. 
Easily mounted on any truck 
or trailer. Carriers can be 
"mounted on either side or 
rear, whichever is most con- 


| venient on your rig. Easy to 
mount on chassis or body. 
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Make Truck Tire Changing a 
ONE-MAN JOB! 


contract was a Hudson. 
* * ae 
Georce B. Wattiace (Studebak- 
er), Portland, Ore., past NADA 
| state director, has been with Stu- 
debaker continuously since 1932. 
* * * 
| H. E. Warren (Cadillac), Minne- 
apolis, had a distributing contract 
first with the Detroit Electric, the 
Milburn followed by Rauch & Lang. 
x Ed * 


Henry H. Westur (Ford-Lin- 
| coln-Mercury), Minot, N. D., has 
| handled Ford continuously. 
| x x ok 
| Ben T. Wrieut (Lincoln-Mer- 
cury), Chicago, worked on the Ab- 
bott-Detroit assembly line in De- 
troit in 1911 and signed his first 
Ford contract in 1917. 
* * * 

R. B. Wricut (Ford), Moultrie, 
Ga., started with Overland, but 
has handled Ford exclusively 
| since 1921. 
| * * * 
| Nineteen eighteen was a war 
| year. Production was restricted and 
that condition discouraged dealers 
from entering the field. That year 
the White Co. discontinued car: 
| to devote its entire time and at- 
tention to trucks. Chevrolet Motors 
was absorbed by General Motors 
The following dealers, in spite oz 
war conditions, mustered up cour- 
age to take on a contract: 
| * * * - 

Max B. Beutsky (Buick-Cadil- 
| lac), Dubuque, Ia., his early ex- 
| perience was with Hupmobile, 
| Maxwell and Kissell. 
| ~ * * 
| CuHester J. Brost (Dodge-Plym- 
|outh), Buffalo, originally started 
with Buick and Chevrolet con- 
tracts. 
* * * 


| C. A. Daucuerty (Dodge), Ath- 





| 
| 
| 





Rear mount — in carrying position 
rides high, giving full road clearance. 








Rear mount — extends forty-two 
inches to clear any truck body. 





The whole operation is completed 
without lifting or strain. 


CORPORATION 
——mmunmeen 920 90. Flower St. Los Angeles 15, Calif 





AERIAL VIEW of Akers Motor Lines’ main office and terminal at Gastonia, N. C., 
shows part of the company’s fleet of 131 Fruehauf trailers. This is one of nine modern 
terminals in principal cities along a route from Atlanta to Boston. 





ens, O., previous to opening a 
Dodge dealership in 1918 he had 
traveled for the Dodge factory 
in nearly all the states for four 


years. 
* * * 


Georce Dunton (Ford), Santa 
Ana., Calif.. was employed by the 
Ford Motor Co. from 1912 to 1918, 
became a Ford dealer in Anaheim, 
Calif., in 1918, moving to Santa 
Ana in 1923. 

* * * 


Ear. B. Hunt (Ford), Beeville, 
Tex., past president of the Texas 
Automobile Dealers Assn. and 
Ford dealer exclusively for 28 
years. 

< * ok 


Georce B. Kopr (Chevrolet), To- 
ledo, started in 1911 in the parts 
department of Buick Motor Co. and 
since 1918 has handled Chevrolet 
exclusively. 

* * * 


Ciyve E. Oven (Buick-Chevro- 
let), Albuquerque, N. M., district 
manager in Oklahoma City for 
Haynes in 1916. Two years later 
he moved to Albuquerque with 
a Buick contract. 

ok ca ok 

H. T. Swanson (Studebaker), 
Port Angeles, Wash., has sold Stu- 
debakers continuously since 1918, 
following his father, who sold Stu- 
debaker Wagons and Coaches be- 
ginning in 1890 in the same town. 

* * * 

Cuy ter A. Trussett (Ford), Ath- 
ens, Ga., after working for the 
Ford Motor Atlanta branch he took 
on a Ford contract in 1918. 

JoHN O. MuNN. 


OPA 


(Continued from Page 1) 


Senate delegations in the confer- 
ence committee must be obtained 
before a measure can be returned 
to the chambers for final action. 

On Thursday, the Senate group 
held to the upper chamber’s in- 
sistence that foods be decontrolled. 
By a 4-3 vote, the Senate conferees 
turned down a House compromise 
plan to restore ceilings on the food 
items. The House proposal also 
would have strengthened OPA’s 
hand in applying the Barkley for- 
mula on manufactured products. 

As the conference reconvened 
Friday, the Senate group prepared 
to offer a counter-proposal on 
foods. The President has made it 
clear he would veto any bill de- 
controlling major food items. 

Auto dealers, meanwhile, con- 
tinued to hold the price line as 
the nation entered its fourth 
week without OPA. One instance 
of a dealer raising new-car prices 
$200 to $300 was reported in New 
England, but this was clearly the 
exception in the national picture. 

The Automobile Dealers Assn. of 
Indiana pointed out in its weekly 
bulletin that adoption of the 
Wherry amendment would not nec- 
essarily terminate the need for the 
Crawford amendment. 

The Wherry amendment, the as- 
sociation declared, fails to reestab- 
lish trade discounts which were re- 
duced by OPA prior to June 29, 
1946. The Crawford amendment 
proposes to rectify this omission. 

During the present OPA holiday, 
dealers were advised by the Indi- 
ana association to buy tradeins out- 
right for cash and have the pur- 
chaser pay cash when the new car 
is delivered. 

“Tf OPA ceilings are reestab- 
lished on used cars, it is entirely 
possible that dealers will be con- 
fronted with a very severe problem 
where dealers have allowed more 
on used cars taken on trade during 
this ceilingless period than the 
OPA ceiling allows at the time that 
the new-car delivery is made,” it 
was stated. 





Doc Greiner Returns 


To U. C. Wholesaling 

TOLEDO.—Doc Greiner, who un- 
til recently operated a retail used- 
car business as the Flying Dutch- 
man, has gone back into the whole- 
saie used-car business at the Big 
Lot, 1669 Madison Ave. 

Greiner formerly operated whole- 
sale lots in New York and Chicago. | 





A two-story building, 50 by 90) 





feet, is nearing completion for 
MecSride-Hurd Motor Co. (Chrys- | 
ler), Welch, W. Va. 
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Detroit Showing 
Of K-F Models 
Opens July 26 


DETROIT.—The Kaiser Special 
and Frazer automobiles will be in- 
troduced to Detroiters Friday (July 
26) in the convention hall show- 
rooms of Aaron DeRoy Motor Car 
Co., it was announced last week. 

The 1947 cars will first be shown 
to representatives of the 89 Aaron 
DeRoy dealerships, special guests 
and newsmen at a preview Friday 
afternoon, after which the doors 
will be opened to the public. 

Dealers also will be guests at a 
noon luncheon at the Statler hotel, 
preceding the preview. Joseph W. 
Frazer, president of Kaiser-Frazer 
and Graham-Paige, and Gilbert 
Michael, president of Aaron De- 
Roy, will speak. 

Kaiser Special and Frazer mod- 
els have been delivered to dis- 


tributors in Los Angeles, New 
York, San Francisco, Newark and 
Chicago. 


In Los Angeles, 197,000 persons, 
thronged the showrooms of Muntz 
Car Co. during a five-day display. 








Milk Tanks 





Plane Refvelers 


Rock Bodies — Telescopic Hoists 







For long life . . . modern 
design...and dependable 
operation, recommend 


to your customers... 


When the question arises as to 
which body and hoist will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units, 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cauuon — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them. 

BH-111 


General Offices 
MILWAUKEE 1, WISCONSIN 


Petroleum Truck Tanks | 
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76,047 Vehicles Tallied in U. S. 


Second Record Week 
Hit by Auto Makers 


(Continued from Page 1) 


within 75 per- 








AUTOMOTIVE NEWS cent of the 
duction mate 109,272 cars 
Pro Est and trucks as- 
sembled by U. 
S. and Cana- 
sine dian makers 
in the com- 
< parable week 
in 1941. 

LAST It was note- 
WEEK worthy that 
production 
continued to 

WEEK gain momen 


tum while a 
n ationw ide 
“Save OPA” 
rally last week 
forced tempo- 
rary shut- 
= downs of 
many auto as- 

sembly lines. 

On the basis of current oper- 
ating rates and an _ estimated 
188,434 vehicles already turned 
out this month, July output is 
expected to total more than 305,- 
000 cars and trucks and beat the 
record 231,488 built in April by 


Ford 


(Continued from Page 1) 


was employed by the Curtiss Air- 
plane & Motor Corp. as an experi- 
mental designing engineer. 

He later was occupied in engi- 
neering development of the Hou- 
daille shock absorber and in 1920 
was chassis and motor designer for 
Pierce-Arrow Motor. 

Crusoe was with Fisher Brothers 
and Fisher Body for 32 years. He 
left this post in mid-1945 to join 
Bendix. 

He joined Fisher as a timekeep- 
er. His experience in lumber and 
logging led to his promotion as 
chief cost accountant. Fisher then 
was the largest user of hardwood 
lumber in the worki. During this 
period Crusoe was graduated from 
the University of Detroit’s Schoo) 
of Business Administration. 

He later put in the cost system 
in all Fisher plants in the coun- 
try and 15 years ago was named 
divisional controller of Fisher 
Body. In this position he assisted 
in the conversion from wood to 
all-steel bodies. 

During the war Crusoe negotiat- 
ed war contracts and handled 
Fisher pricing with the govern- 
ment. At the conclusion of the war 
he directed the termination of con- 
tracts. 


@ margin of approximately 70,000 
units. 

Passenger car assemblies for 
July are expected to exceed 205,- 
000 and commercial vehicles more 
than 100,000, Automotive News be- 
lieves. 

Official figures for April show 
150,206 passenger cars were built 
along with 81,282 trucks. 

Sheet steel for bodies appeared 
to head the material shortage list 
last week, especially menacing light 
truck production. 

There was little relief on the 
critical supply of seat and back 
cushion wire which has consid- 
erably handicapped most auto 
makers for the past several 
months. One car manufacturer 
lost nearly half of one day’s out- 
put last week when the assem- 
bly line was forced to shut down 
as a result of the cushion short- 
age. 

Spokesmen for the spring wire 
industry indicated, however, that 
a sufficient quantity of this item 
will soon be available to auto firms. 

Pig iron and nuts and bolts also 
were in short supply, and it was 
uncertain when these shortages 
may be relieved. 

Of last week’s output in the U. 
S., passenger cars totaled an esti- 
mated 52,630, compared with the 
revised count of 48,213 in the pre- 
vious week. 

Commercial vehicles amounted 
to an estimated 23,417 last week 
compared with the revised 21,884 
in the previous week. 


Parts 


(Continued from Page 1) 

the problem of the industry be- 
cause, while some firms need only 
a 3 percent gain, for example, a 
19 percent boost would be neces- 
sary for others, Rising said. Settle- 
ment of the OPA matter would 
still leave the ominous labor threat 
and the supply of some replace- 
ment parts lower than at any time 
during the war, he added. 

It is impossible to tell how great 
the impact against the industry 
would be at one time because un- 
ion strategy has not been fully 
revealed in its campaign against 
incentive plans, Rising declared. 


One piston-ring firm has _ been 
strikebound 2% months as a re- 
sult of the anti-incentive drive. 

It is estimated that abolition of 
the incentive system at this con- 
cern would result in a 20 percent 
drop in its productivity 


Car, Truck Output Estimates 


By Automotive News 
Commercial Cars 

















(U. 8. ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
duly 20, duly 13, duly, duly 20, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 8,134 1,233 19,444 97,880 
Rech ees 6b bebtepedese 3,652 3,511 8,938 74,874 
ED i alli nie Kin de 0,0 0.6.0 0 6's 2,926 2,915 7,589 . 65,103 
INTERNATIONAL ......... 2,958 2,863 7,998 55,066 
ED is ek wa e-6¥ 0:0.0.0:5 06 40 0.0 1,812 1,749 4,565 34,444 
STUDEBAKER ............. 1,228 1,221 3,171 20,407 
DE As adl'te Vee bi si baevaseses 1,357 1,205 3,439 8,765 
MS cy HiGewis sw stise tubs sis's « 280 2389 805 6,986 
ED Sa oa-b0 60 bot 00 66s 600 6 320 312 632 4,935 
CE Nh aei sok 60.64 0ceses'e ae Closed Closed Closed 5,023 
EE OE: 6606.05 vaes sacs Closed Closed Closed 4,836 
EE, G'visiaa 68 Ca vues tv ond 168 162 423 3,335 
DEED, ck wae od 6st cesses 114 102 265 1,735 
MISCELLANEOUS .......... 468 322 1,057 12,518 
Total Trucks, U. S......... 23,417 21,884 58,321 395,907 
Total Cars, Trucks, U. 8S... 76,047 70,097 188,484 1,168,072 
Total Cars, Trucks, Canada 4,124 3,864 10,740 65,820 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 30,171 73,961 199,174 1,233,892 


*Revised. tIncludes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





Materials Replace Strikes 
As Chief Bar to Output 


(Continued from Page 1) 


Director John R. Steelman last 
week with the announcement that 
surplus ships, guns and tanks 
would be broken up as soon as 
possible and made available to the 
mills. The speed in executing this 
program will determine to what 
extent auto production will be af- 
fected. 

In the auto industry, seat spring 
vendors have felt the steel short- 
age most to date. 

The government has directly pre- 
cipitated the crisis in pig iron. A 
CPA order allocating the bulk of 
the pig iron yield to the veterans’ 
housing program and farm imple- 
ment manufacturers has virtually 
choked off the supply to other in- 
dustries. 

Automotive foundries, already 
hard hit by the steel shortage, face 
further delays in producing cast- 
ings in view of the pig iron diver- 
sion. A suggestion that aluminum 
be used has been vetoed by the 
foundries, who explain that the 
lighter metal is neither as strong 
nor as inexpensive as pig iron. 

Component shortages caused 
primarily by strikes appeared to 
be on the wane last week. The 
steel and coal tieups earlier this 
year have influencd to some ex- 
tent the present situations in 
steel and pig iron, but other fac- 
tors have replaced strikes as the 
No. 1 cause of auto assembly 
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difficulties, at least for the time 
being. 

Of the 50-odd supplier walkouts 
still in progress, only the disputes 
at three major manufacturers of 
nuts and bolts have jeopardized 
vehicle manufacture as a whok. 
Settlement of two nut-bolt walk- 
outs, at National Screw & Mfg. 
and Lamson & Sessions, both in 
Cleveland, was reported near late 
in the week. 

West Coast assembly plants have 
been forced to reduce their sched- 
ules because of the three-month- 
old strike at L. A. Young Spring 
& Wire, Los Angeles. Negotiations 
on UAW-CIO grievances were con- 
tinuing last week. 

Another supplier strike is of in- 
terest because it may determine 
the future of incentive-pay sys- 
tems in the parts industry. A dead- 
lock over continuance of incentive 
pay is the main point at issue in 
the UAW strike against Sealed 
Power, Muskegon, Mich. 


Hit Chrysler Again 
Indications that the auto union 
is building up a public case for 
the threatened strikes at Chrysler 
Corp. and Briggs Mfg. mounted 
when all assembly work at the two 
concerns was stopped while the 
UAW staged its two-hour “save 

OPA” demonstration here. 


Other Detroit auto plants report- 
ed that operations were not affect- 
ed to any great degree. An esti- 
mated 50,000 attended the Detroit 
rally in the downtown area. 


A Chrysler spokesman said 
that routine negotiations over 
job classifications have been con- 
ducted since the start of July. 
He declared that the corporation 
has not received notice of a 
wage demand or other national 
grievances. 

The UAW Chrysler conference 
has authorized leaders to ask re- 
opening of wage agreements if 
price controls are not restored at 
the June 30 level. 

Authority to call a strike at 
Briggs was conferred by the UAW 
executive board upon Emil Mazey, 
co-regional director of union lo- 
cals on Detroit’s east side. Nego- 
tiations are continuing, however, 
on union protests of an alleged 
speedup in production rates. 


AFL in Cincinnati Seeks 


Blanket Dealer Contract 

CINCINNATI. — A campaign 
to expand membership in the 
AFL Machinists union among 
auto mechanics here has begun 
as the first step toward demand- 
ing a citywide contract with 
auto dealers. 

According to union officials, an 
estimated 500 of a total of ap- 
proximately 800 auto mechanics 
employed by dealers have signed 
up with the local. It was also 
stated that in the near future a 
blanket contract will be sought 
covering all local  establish- 
ments. 


TRUCK SECTION 


HELP WANTED 


OFFICE MANAGER. With ambition and 
future general managerial ability. Must 
have a proven record of successful oper- 
ation in big dealership. Give complete 
information about self, and positions 
held. This position offers everything a 
good man wants. S. H. Rose, Gran 
River Chevrolet Co., Inc., 5100 Grand 
River Ave., Detroit 8, Michigan. 


PRODUCTION MANAGER competent to 
handle all phases of an overseas auto- 
motive assembly plant. Must speak 
Swedish fluently and preferably be of 
Swedish extraction. Salary open. Loca- 
tion, Sweden. Box 1331, c/o Automotive 


News, Detroit 26. 

CHEMIST—Automotive Products. Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable 


that applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long  estab- 
lished, progressive company. Excellent 
opportunities for advancement for right 
man, Location, Metropolitan New York 
area. Send resumes to Box 1329, c/o 
Automotive News, Detroit 26. 





EXPERIENCED MECHANIC WANTE! 
Live in Colorado, the finest climate tn 
USA. We need two experienced Packard 
mechanics. We have a new building and 
new modern equipment. A good propnst- 
tion for the right man. Box 1316, *'9 
Automotive News, Detroit 26. 


WANTED: EXPERIENCED SHOP FORE- 
MAN AND EXPERT MECHANIC for 
new Automobile Agency South Alapama 
between Mobile Bay and Gulf of Mex- 
ico. New building, new equipment, ex- 
cellent opportunity for man willing be- 
gin as mechanic and shop foreman with 
two-three mechanics, increasing me- 
chanics as business increases. Box 1317, 
c/o Automotive News. Detroig 26. 


SERVICE MANAGER—Nash dealership, 
excellent opportunity for capable expe- 
rienced man, ability to handle men. 
Landay—The Home of Nash, 812-26 
South Paca Street, Baltimore 30, Mary- 
land. 


POSITION WANTED 


AUTOMOTIVE SERVICE EXECUTIVE 
highly experienced both General Motors 
and Chrysler Motors products. Wishes 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1321, 
c/o Automotive News, Detroit 26. 


FORMER DEALER, VETERAN, age 30, 
15 year automotive background, desires 
connection with dealer, distributor, or 
factory zone, sales or service. Box 1319, 
c/o Automotive News, Detroit 26. 


HAVE HAD 20 YEARS EXPERIENCE, 
sales, buying, and management. 10 years 
with present employer. Would be inter- 
ested in running a deal for someone. 
Can furnish Al references. Prefer town 
of 12,000 to 20,000. Available in 30 
days. Box 1318, c/o Automotive News, 
Detroit 26. 


AVAILABLE—Former Business Manage- 
ment Head. Qualified Account, Office 
Manager, Treasurer, capable handling 
detail, assisting management. Invest- 
ment desirable but not essential. Box 
1332, c/o Automotive News, Detroit 26. 





Top Flight Used Car 
Manager Available 


Second leading auto salesman in the 
United States. For the largest new car 
dealer in the country. Top level auto ex- 
perience, including sales promotion, adver- 
tising, reconditioning, buying and a use- 
able understanding of the mechanics of 
cars and trucks. Can furnish top factory 
and dealer references. I am 36 years of 
age, married and have two children. Full 
history available to responsible volume 
dealers. Box 1327, c/o Automotive News, 
Detroit 26. 








DEALERSHIP FOR SALE 


LEADING TRUCK DEALERSHIP for 
sale. Established 13 years. Parts Dept., 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete infor- 
mation, write or call Ross and Company, 
569 Columbus Ave., New Haven, 
Telephone New Haven 7-3531. 


DEALERSHIP WANTED 


WILL BUY AUTO DEALERSHIP located 
in midwest or west that has 100 to 200 
car contract. Assume lease or buy build- 
ing. Address box 1313, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED. Experienced au- 
tomobile sales executive with excellent 
established location in Maryland, de 
sires partner with dealership connection. 
Box 1330, c/o Automotive News, De- 
troit 26. 


BUSINESS FOR SALE 


AUTO ELECTRICAL SHOP, equipment, 
tools and stock. Midwest location. Priced 
right. Box 1326, c/o Automotive News, 
Detroit 26. 


NEW LINES WANTED 


ONE OF PHILADELPHIA’S largest auto 
dealers is interested in securing distribu- 
torship for a recognized line of tires, 
batteries, slip covers, and other type 
accessories. Write Box 1328, c/o Auto- 
motive News, Detroit 26. 


Conn. 


TIRES WANTED 


WANTED 700x15 White Side Wall tires. 
Must be new. Pay top prices. Phil Jacob- 
son, 3500 5th Ave., Pittsburgh 17, Pa. 


PARTNERSHIP WANTED 7 


G. M. 300 CAR CONTRACT OR BETTER. 
Present G. M. 100 car contract dealer, 
outstandingly successful, wants better 
educational and other advantages for 
his children and will move to larger town 
as managing partner with investment. 
43 years old, 20 years experience, in- 
cluding 5 years as G. M. factory repre- 
sentative. Present dealership is in full 
operation and subject to inspection on 
confidential basis. Box 1325, c/o Auto- 
motive News, Detroit 26. 
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BUSINESS OPPORTUNITIES 


New York 
Representatives Available 


“automobile dealers, finance companies, 
; ce companies and other concerns 
jated with the automobile industry, 
i very likely avail themselves of our 
ces for investigations, appraisals and 
q@per business details. Over a quarter of 
seentury automobile experience. All trans- 
gtions strictly confidential. References 


grailable. 


We are also interested in purchasing for 
. 7-Passenger Sedans, Limousines and 
5’s. 


Donald M. Russell Associates 
Licensed Automobile Brokers 
General Motors Building 
1775 Broadway, Room 764 
New York 19, N. Y. 
Telephone Circle 7-5175 
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_ Exclusive Franchise 
; Available 


Auto Dealers, Accessory and Parts Dis- 
utors are now being appointed for ex- 
ive sales right on the new electronic 
ator Injector. This great new elec- 
en discovery produces pure ozone which, 


» eliminates forever, 

ing,”’ reduces carbon monoxide 80%, 
geases power and saves up to 30% gas. 
fo adjustments or service necessary. Easy 
% hour installation. One model for all 
rs and trucks. A big profit maker and 
s great accessory for mew 1946 cars and 
gucks. Over 4,000 in use. Testimonials 
qerywhere prove the Ozonator claims. 
Price $35 installed. Money back guaran- 
ye. Dealers and distributors proposition 















Boulevard, Los Angeles 36, California. 








USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, 
Good condition important. 
City Chevrolet Company, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


USED CARS FOR SALE 


| 








Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 


Detroit 


WILL WHOLESALE 10 clean 1942-43 
i jeeps. Ford and Willys make. Nice me- 
*chanically, with original tread tires. 
” $695-$750 FOB Atlanta, Ga. Fulton Auto 
Exchange, 190 Edgewood Ave., Atlanta, 
Ga. 





AUTOMOBILE * 


UCTION 


* 
EVERY THURSDAY 
Buy Cars — Sell Cars 


The Great 


MID-WEST MARKET 
For Dealers Only 


Coast to Coast Attendance 


The SCHAEFER Co. 


915 N. Illinois St. Ph. Riley 0827 
INDIANAPOLIS, IND. 








TRUCKS FOR SALE 


THREE NEW GOVERNMENT ten-wheel 
6-ton White chassis and cab with winch- 
es. Reasonable. Gerlach Motor Co., Mc- 
Adoo, Pa. 

TWO NEW 1945 GMC 2% TON TRUCKS. 

Ten wheel drive, equipped with Leroi 

Air compressor power saw, pile driver, 

circular saw, clay digger, sheet driver, 

chain saw, air drill and bits complete. 

Repair kits for truck compressor and 

accessories. For information, write or 

phone Baliston Motor Sales, Baliston 

Spa, N. Y. Phone 598. 








* 











SPECIAL 
ARMY TRUCK SALE 


10 Studebakers, 10 wheel 1% ton 
trucks, chassis or will mount 4 to 
6 yard new dump bodies. 


4G.M.C. 10 wheel 2% ton trucks 
with or without bodies. 


3 New steel cargo bodies 12-7-2 ft. 


1 Chevrolet 1940—C.0.E., 16 ft. with 
rack body. 


1 G.M.C. cab over engine, machine 
shop bus type body. 


Triangle Chevrolet, Inc. 
Attention of: M. Rosenzweig, Sales Mer. 
335 GOLD ST. 
BROOKLYN, N. Y. 
















ign request. RLM Laboratory, 8471 Beverly | 
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“Hes having a ‘Lost YEAR: End” 


BUSES WANTED 





BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamore St. Cincinnati, Ohio 
4880 


: 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 





WE NEED 25 SCHOOL BUSES and walk- 
in buses—-29 to 46 niodeis, short or 
long wheel base. Write or wire descrip- 
tion and prices. McCaa Chevrolet Com- 
pany, West Memphis, Arkansas. 





NEW BUS CHASSIS WANTED 


Will purchase any number of new 
Chevrolet, Ford, International, Dodge, 
and all other makes of chassis for im- 
mediate or reasonably early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
years to come as we are one of the 
largest purchasers of bus chassis in the 
U.S.A. Write, wire, or call Superior 
Coach Sales Company, 2335 N. W. 12th 
Street, Phone 5-3538, Oklahoma City, 
Oklahoma, giving prices, f.o.b. chassis 
factory or other location. 


BUSES FOR SALE 

FOR SALE: Six 1942 Ford Buses. High 
ceilings. Two speed axle, 36-40 seating 
capacity. Superior & Union City Bodies, 
Blanton Dunn Co., Emerson 1551. Ad- 
miral Wilson Blvd., Camden, N. J. 

ANTIQUE CARS FOR SALE 
1903 BLACK HORSELESS BUGGY. Ob- 


servatory Motor Co., Box sUs, Fort 
Davis, Texas. 








1913 Buick Touring 
1906 Buick Touring 
1905 International 
1905 Sears 

1910 E M F Touring 
1917 Winton Sedan 
1908 Buick Roadster 


Write Room 206 
PENN LEE HOTEL 
Leechburg, Pa. 





SHOP EQUIPMENT FOR SALE 





LINCOLN POWERIZED AIRLINE LU- 
BRIGUN. Model 146 C. List price $44.00, 
our price $33.00. Guaranteed new mer- 
chandise. Blundell & Thompson, 2621 
Gaston, Dallas, Texas. 





BEAN STATIC Dynamic Wheel Balancer 
in excellent condition, $225. Manley 40- 
ton Hydraulic Press $150. Harold W. 
Grob Motor Sales, 1604 Walnut S&t., 
Murphysboro, Illinois. 


FOR SALE—One used Bendix coudrey 4 
wheel brake tester, ramp back off type 
6 inch single faced dials—% H.P. mo- 
tors model No. 112000 with 2 front 
Robinson Air Jacks—best offer. Lawder 
Bros., Inc., 6900 Vincennes Avenue, Chi- 
cago 21, Illinois. 


FOR SALE NEW —12 gauge all steel shop 
benches, size 29” by 72”, mfg. by Lyon. 
Shipped two to a crate. Price 2, $20 
each; 4, $19 each; 10, $17 each; 20 or 
mere, $15 each. F.O.B. Connersville, In- 
diana. Clanin Motor Sales, 123 West 
4th., Connersville, Indiana. 
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SHOP EQUIPMENT FOR SALE 


NEW BARRETT BRAKE LATHE, truck 
and automotive, complete with acces- 
sories. Ashtabula Nash Sales, 808 Pros- 

| pect St., Ashtabula, Ohio. 

|; FOR SALE—1 used National cash regis- 

ter, 900 class, 4 drawer type. In good 
condition. Best offer. LAWDER BROS., 
INC., 6900 Vincennes Ave., Chicago 21, 
Illinois, 

FIRESTONE COUDREY Brake 
Nettleton Auto, Medina, Ohio. 


Tester. 





FOR SALE 
Sun Motor Tester 


Sun Combustion Tester 
Standup movable cabinet models. 


Used. First $200 buys them both 
f.o.b. Fargo, North Dakota. 


KRELL BUICK, INC. 


Fargo, N. D. 





SHOP EQUIPMENT WANTED 


Senet serenssastiitehsnes 
WANTED TO BUY—One 8-drawer cash 


register which must have separate total 
for each drawer and grand total. Write 
Duval Motor Company, P. O. Box 2299, 
Jacksonville, Florida. Give price, de- 
scription and where machine can be in- 
spected. 


AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved 


TOW PILOT—*17% 


Dealers 


Bumper to Bumper Tow Bar 


Improved Automatic 


RED ARROW 


ONE-MAN 


Tow-Bar 
“V” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888—DORchester 8373 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 








PARTS FOR SALE 


ONE SET REAR SPRINGS for 1937 La- 
Salle. Also one set 1939 Model 61 Cadil- 
lac rear springs. Made special. Price 
$33 per set. Bili Holler Motor Sales, 
DeLand, Florida. 


LARGE STOCK 267795 steering gears as- 
sembled, 25% discount, 40-42 Chevrolet 
and GMC trucks. Bickham Chevrolet, 
Franklinton, La. 

















GENUINE 

PONTIAC PARTS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 

Thomas Pontiac, Inc 

Phone Forest 8992 
5225 Delmar Blvd. St. Louis 8, Mo. 








PONTIAC PARTS 


We have the largest stock of genuine 
Pontiac parts in New England. Ali 
parts shipped C.0.D., same day order 
is received. 25 percent discount to 
all dealers. 


UNIVERSITY MOTOR SALES 
1971: Mass. Ave. Cambridge 40, Mass. 





PARTS WANTED 


WANTED ANY AMOUNT OF 750x16 
WHEELS for 1941 and 1942 Dodge re- 
con’s and weapon carriers. Quote price 

















for shipping instructions. Wilkinson 
PARTS FOR SALE bd aa Company, Box 116, Ocala, 
orida. 























WANTED PAIR auxiliary seats for 1941 
Chrysler Crown Imperial. Forster-Riggs, 
Inc., 815 S. Main, Tulsa, Okla. 





Government Surplus 
Repair Parts 
for 


Chevrolet Cars and Trucks 


LARGE SUPPLY JUST RECEIVED 






NEED COUNTERSHAFT GEAR and eight 
-030 pistons for 1936 Buick 60 series 
(Century). Wire us collect if can fur- 
nish. Rasmussen Motor Sales Co., Ma- 
quoketa, Iowa. 








WANTED: RIGHT FRONT FENDER for 















































































Part Your 1941 Chrysler, Model 28. Packard- 
No. Description Cost Poughkeepsie, Inc., 745 Main Street, 
330504 Intake Valve 36 Poughkeepsie, N. Y. 
12 Exh 
839304 Valve Sprine’” ‘43 |WANTED CHEVROLET AND FORD six- 
839029 Valve Key “02 teen inch wheels. Also six, seven and 
3657520 Motor Mounting "5 eight inch truck wheel joblots of auto- 
839463 Rocker Arm “42 motive parts and equipment, new or 
839464 Rocker Arm “42 used. Auto Surplus Co., 1426-32 Zuni 
839592 Rocker Arm Shaft £4 | St» Denver, Colorado. 
1864704 Condenser 27 
839154 Oil Pump Screen .30 ACCESSORIES FOR SALE 
aie Ol! Pan Lines 1.80 
920626 Tail Light Lens -25 |ATTENTION CAR DEALERS—Auto seat 
604341 Exhaust Manifold 3.90 covers custom-tailored and universal, in 
ee a Pipes oa fiber and sailcloth. Perfect Fit Cover 
. Company, 1776 Broa ° 
ane ae Pipe Packing -09 ee ee ee 
rake Hose 81 LLA 
cae Transmission Case 5.50 — at 
Pitman Arm 1. 
265803 Pitman Arm os ENGINE REBUILDING—Crankshaft grind- 
265800 Steering Gear Housing 2.61 ing and metallizing. John P. Hughes 
599556 Truck Rear Spring 8.50 Motor Co., Inc., 800 Commerce S&t., 
599557 Spring Main Leaf 2.31 | Lynchburg, Virginia. 
604934 Truck Overload Springs 3.95 
saieaee oem Pin -30 | HUDSON MOTOR, carburetor, transmis- 
90568) Cistch Moustn ‘21 | sion, differential rebuilding. Extra 
838664 Fly Whee & hy prompt service. Strictly Hudson, nothing 
838949 Clutch Pressure Plate 218 else. Wilsey Hudson Sales, Lima, Ohio. 
3656690 Truck Rear Spring Shackle 1.20 
603538 King Pin Unit 2.07 | FOR SALE—1940 Indian three wheel serv- 
144527 Truck Rear Wheel Bearing 4.38 ice motorcycle, box in rear, towing at- 
603646 Main Cly. Repair Kit 1.50 tachments, winter front. 5 H.P. twin 
602320 605 Piston Pins .45 cylinder. Goethe-Welsh, 1230 No. County- 
608841 C O E King Pin Unit 5.60 line, Fostoria, Ohio. 
Geeaae Front Wheel Cly. Repair Kit .75 
seats Treck: heed ani ae Ki | '4, |AIRPLANE BARGAINS—Army PT-23 two 
5300954 Front Wheel B: rake Cyl 2. 40 place trainer. Planes that are best for 
839201 Oil Pan ~ 5.70 all purposes. These almost new ships 
838866 Oil Pan 5.70 have less than 100 flying hours. As we 
3664938 Vacuum Cylinder 6.50 are closing out our surplus plane de- 
1884827 Reversing Switch “57 partment, we will sacrifice these planes 
839613 Push Rods “21 to auto or plane dealers at $890 each. 
75 Vacuum Cyl. Repair Kit 1.45 All ships are ready to fly anywhere. We 
Seoues Dist. Cap . “62 also have a few of these planes that 
838999 Recker po “51 are licensed and painted which can be 
605585 Transmission Gear 6.15 bought for $190.00. Limegrover Sales & 
837273 Intake Sleeve “03 a co -"ae & Airbrake Avenues, Tur- 
This List of Parts at These Prices 


Will Not Last Long 


ORDER TODAY 
Shipment Same Day Order Received 


Draper Chevrolet Co. 
SAGINAW, MICHIGAN 
Box 530 Phone 8166 





Now Available! 
CHROME SHOWROOM FURNITURE 
Chairs - Settees - Tables - 
Smoking Stands 
Literature on Request 
KAY-DAVIS COMPANY 
886-890 Gerard Avenue 
New York 52 New York 




















Brand New Chain Hoists 


2-ton Yale and Towne—10 foot lift 
spur geared ball bearing—in original containers. 
IMMEDIATE DELIVERY 


List Price $140.00 Our Price $87.50 f.o.b. Altoona, Pa. 


All Orders C.0.D.—2% if check accompanies order 
$-ton Hercules or Wright, 20 font litt... : .o66 cic ed cc ceca cctcent $112.50 
5-ton Yale and Towne, 20 foot lift 
10-ton Harrington, standard lift 


J. H. COHEN & SON 
Wholesale Jobbers 


833 19TH STREET ALTOONA, PENNSYLVANIA 





AUTOMOTIVE NEWS, 2666 Penobscot Bidg., Detroit 26, Mich. 
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FRANK MORGAN 


STUDEBAKER DEALER - GENERAL TIRE DISTRIBUTOR 


{ 
THERD AND EVE s / MAARYSVILEE 
CALEFORNIA 


PRONE 1430 


June 14, 1946 


Mr. L. A. McQueen, Vice President 

General Tire & Rubber Co. Pay more.. . bec 

Akron, Ohio 50 ause 
much more! 


Dear Mr. MoQueen: 


As you know, we have had a policy of emphasizing accessory 
sales for ‘a long time and this activity has been highly success- 
ful. However, most accessories are priced on an installed basis 
and the cost of installing them reduces the net on these sales. 


Our figures show that a Change-Over sale of a set of General premium profits ‘ and h 
Dual 10's gives us 50 per cent more profit than a combined sale Sale vo as al ; 
of over-drive, radio, heating system, and seat covers to a new S that &tOss 33 ways added Steady 
car purchaser. = more, to new ca I ! 
f sales 


The sale of such a group of accessories is not easily 
accomplished, and represents about the same dollar volume as a 
set of Dual 10's. However, when you consider that these pre- 
mium tires increase the safety to the owner and passengers; that 
they improve the riding ease of the car; and that they are partly 
paid for by turning in the equipment tires, you will see that we 
do not find it difficult to make the change-over. 


We are looking forward to the time when we can get back on 
the boat again, and we intend to equip all our De Luxe models 
with whitewall General premium tires before displaying them. On 
all other models we will sign up the car deal, and then take the 
customer to the projection room and sell the added safety and 
riding ease to give us a better profit on the new car deal. 


Sincerely, 
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